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HOLDING COMPANY REGULATION: After 10 years of hearings, a law (See page 37) 


This Month: 


THE SPENCE-ROBERTSON ACT by John Donoghue 


A COMMINGLED FUND FOR PENSION PLANS by Wilfred Wottrich 





NEW: CYCLE POSTING OF CONSUMER LOANS by Raymond B. Cray 
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Is New York a bottleneck 


for you or your customers? 


Do you or your customers have problems 
in clearing or forwarding freight coming 
from or destined for foreign ports? 

If you do, it’s no wonder, what with ex- 
port declarations, foreign consular invoices, 
insurance, letters of credit, customs regula- 
tions, quarantine regulations, marking and 
packaging requirements, appraisals, entry 
clearances, title documents to name a few. 

—Or perhaps your problems are related 


to communications, fashion, finance, or other 
markets centered in New York. Whatever 
they are, you'll find it’s always a big help 
to call your man at the Irving. He has the 
know-how and contacts at his fingertips to 
get right after your problem, for New York 
is his special business. And he is always 
ready to help out-of-town bankers get the 
services they need for themselves or their 
customers in this highly specialized city. 


IRVING TRUST COMPANY 


One Wall Street, New York 15, N.Y. 


Capital Funds over $126,000,000 


Total Assets over $1,500,000,000 


WiuiaM N. Enstrom, Chairman of the Board Ricuarp H. West, President 


Domestic Banking Division—Notan Harrican, Senior Vice President in Charge 


MEMBER PEDERAL DEPOSIT INSURANCE CORPORATION 


Knowing how to get things done in New York is a business in itself 
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Land Use 

Sirs: We are forwarding a copy of 
our “‘Land Planning” handbook. This is 
part of the United States Savings and 
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Your guide to the best practice 
for developing subdivisions 


that will hold their vaive 


Loan League’s program to influence the 
up-grading of land planning, design and 
construction standards. 

As a housing industry and public serv- 
ice, we would like to put this handbook 
into the hands of as many banks and 
agencies engaged in mortgage lending as 
possible. Burroughs Clearing House can 
be most helpful in this connection. The 
book is available free of charge. 

DONALD COENEN, Mer. of Publications, 

United States Savings & Loan League, 

221 North LaSalle Street, 

Chicago 1, Illinois 


Banking by Boat 

Sirs: First it was bank-by-mail, then 
bank-by-car, and now it’s bank-by-boat, 
in Florida that is. 





The American National Bank of Fort 
Lauderdale is offering this newest serv- 
ice to customers. The bank erected a 
50-foot reinforced concrete dock on its 
parking lot fronting on the city’s Middle 
River and is advertising bank-by-boat to 
its customers. 

President Scott L. Moore says, ““We’ve 
got almost as many boats in our area as 
automobiles. Thousands of visitors to our 
area come by yacht and cruiser and are 
finding our dock a convenience never 
before provided in Fort Lauderdale.” 

JOHN T. BILLS, 

Advertising and Public Relations, 

Miami, Florida 
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Export-Import Bank 

Sirs: On behalf of my associates as 
well as myself, I want to thank you for 
featuring our article on “The Reinvigo- 
rated Export-Import Bank” in your May 
issue. 

We have just completed a meeting with 
the banks interested in world trade at 
the Third Federal Reserve District in 
Philadelphia and found a continuing and 
even increased interest in the activities 
of this bank. 

SAMUEL C. WAUGH, President, 

Export-Import Bank of Washington, 

Washington 25, D.C. 
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Savings-Loan Anomaly 

Sirs: I am pleased to have the oppor- 
tunity to tell Burroughs Clearing House 
about our Farm and Home Savings and 
Loan Association at Nevada, Missouri. 
It is something of an anomaly: a $156,- 
000,000 institution in a town of less than 
10,000 people. 

It was organized in 1893 and early in 
its history agencies and branch offices 
were established by an aggressive man- 
agement in the states of Missouri and 
Texas. Today, far from being a local 
operation, the association’s major sup- 
port in both savings and loans comes 


New dockside bank service at Fort Lauderdale, Florida 
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through principal branch offices located 
at Kansas City and St. Louis in Missouri 
and Dallas, Fort Worth, Houston and 
San Antonio in Texas. 

In addition to these branch offices, 
which represent a direct extension of the 
organization, we maintain locally-owned 
agencies in 30 other major communities 
of the two states. There are Farm and 
Home members in every state of the 
Union and in more than 20 foreign coun- 
tries. Thousands of its more than 52,000 
members handle all details concerning 
their accounts by mail. 

Our advertising literature points out 
that Farm and Home is not a bank, that 
savings are for future needs and should 
not be used in lieu of checking accounts, 
and that there are ample good and sound 
banks for commercial banking service. 

K. E. POSTLETHWAITE, Director, 

Advertising and Public Relations, 

Farm and Home Savings & Loan Assn., 

Nevada, Missouri 
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IT ANSWERS THE TELEPHONE WHEN YOU’RE OUT. The Automatic Answering and Recording Set takes and gives messages. 
Especially valuable for professional people, retail stores, contractors, TV repair shops, offices in homes and when offices are closed. 





Another New Telephone Service 


for Business 


Growing use of telephone aided by new equipment introduced by Bell System 


The past few years have brought a great growth in 
the use of the telephone—especially in services for 
business and industry. 


In addition to speech, and teletypewriter messages, 
Bell System lines now carry electrical signals for re- 
mote control and managing of industrial equipment, 
and also for transmitting data of many kinds between 
business machines. 


Along with new services there have been interest- 
ing and exciting new things in equipment. One that 
is becoming increasingly popular is the Automatic 
Answering and Recording Set. 


BELL TELEPHONE SYSTEM 


This is a compact unit connected with your tele- 
phone. 


when you are out, gives callers a recorded message in 


It answers your phone automatically even 


your own voice, and lets them leave messages, orders 
or instructions for you to play back when you return. 


It is available at a moderate monthly rental and is 
a real bargain for many users. 


The Automatic Answering and Recording Set, and 
the many other new service items, have come out of 
an accelerated program to meet the needs of our cus- 
tomers and to make telephone service more useful and 
profitable for everyone. 
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Tight Credit—Menace 
or Safeguard? 


The debate on the Federal Reserve’s 
restrictive monetary policy rages merrily 
on, with no signs of abatement. Seldom 
has such a relatively technical subject 
attracted such widespread attention in 
the nation’s press. 

The crux of the debate is whether the 
latest series of discount rate hikes and 
the increased pressures on bank reserves 
were untimely and dangerous in view of 
numerous soft spots in the economy. 

Business viewpoints. Business leaders 
in the ailing industries have been among 
the vocal critics. Typical: Harlow H. 
Curtice, president of General Motors, has 
placed partial blame for lower auto sales 
and production on tightened credit; he 
disclaims any inflationary threat despite 
his accompanying prediction that rising 
costs presage higher car prices this Fall. 

Home builders are also among those 
who are unhappy over current loan 
stringency, and there are likewise plaints 
that small business is being unduly 
affected. 

Official opposition. Many government 
leaders, too, have voiced disapproval. 
In a recent Senate committee hearing, 
Treasury Secretary Humphrey confirmed 
his rumored opposition to the latest dis- 
count boost—fifth increase in the past 
year—although he professed agreement 
with the preceding four hikes. He indi- 
cated that in view of current trends he 
would have “let natural conditions take 
their course.” 

Policy explained. In defending the Re- 
serve Board’s action, Chairman Martin 
has stated that the fundamental requisite 
is to see that the volume of bank re- 
serves is appropriate to high level sta- 
bility in the economy, and then to let 
interest rates be determined in the mar- 
ket place where they can rise or fall in 
response to supply and demand. 

“If borrowers crowd banks with loan 
demands on a scale much greater than 
average normal growth, they can expect 
the result to be some rise in interest 
rates,” he adds. “‘If that rise does occur, 
it merely signals continuance of the 
Federal Reserve policy of letting the 
supply and demand of credit be reflected 
in market rates of interest. Certainly it 
does not signal a policy of choking off 
the flow of credit and forcing rates 
artificially higher, for there is not any 
such policy and there is not going to be 
one of that kind.” 

Economist approval. Dr. Marcus Nad- 
ler, professor of banking and finance at 
New York University, after weighing 
the pro and con arguments concludes 
that the discount action of the Reserve 
Board was on the whole warranted. In 

The Money Market,” a monthly bulletin 
ssued by The Hanover Bank, New York 

ity, Dr. Nadler lists these principal 
easons for the present policy of active 

redit restraint: the strong and per- 
istent demand for bank credit, the sharp 
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Overdose of outside control of resources, productive facilities? 


increase in planned capital expenditures 
by corporations, the constant rise in 
inventories, and the upward movement 
of commodity prices. 

However, in a new monthly “Bond 
Letter” being offered by the First Na- 
tional Bank in Dallas to anyone inter- 
ested in the money market, Vice-Presi- 
dent Maurice M. Hatcher makes this 
statement: “As conditions of the money 
market grow tighter under the Fed’s 
policy, the case for qualitative (or direct) 
controls grows stronger day by day. 
Too many worthy and essential uses of 
credit (notably the requirements of 
municipalities) are being injured by 
continuation of tighter general controls.” 

Updating urged. C. A. Sienkiewicz, 
president of the Central-Penn National 
Bank of Philadelphia, has urged a broad 
study of the problem with a view to up- 
dating monetary and credit control. He 
has strong reservations about the effec- 
tiveness of direct controls such as Regu- 
lation W, but is concerned over the 
enormous amount of money and credit 
supply totally outside the scope and 
power of any regulating body. 

Among the inflationary factors over 
which the monetary authorities have no 
influence, Mr. Sienkiewicz includes the 
increase in the turnover of money by 
business, wages rising faster than out- 
put, increased prices to finance expan- 
sion programs, governmental policies 


relating to housing and farm subsidies, 
and municipal spending. 

Emphasizing that money and credit 
controls alone cannot prevent inflation, 
Mr. Sienkiewicz says that the program 
of attack must be coordinated by the 
leaders in business, labor, banking and 
Government. 

“Control over spending without up- 
setting orderly growth and prosperity 
is the ideal goal,” he affirms. 


o o ° 


The Canadian Concern 
Over U.S. Investment Inilow 


Canadians in all walks of life are dis- 
cussing the growth of United States 
investments in Canada in recent years. 
At the end of 1955, U.S. investments in 
Canada totalled $10.9 billion, out of 
total outside investments of $14.5 bil- 
lion, according to the government’s 
Dominion Bureau of Statistics, Ottawa. 
British investments totalled $2.5 billion, 
those of other countries $1.1 billion. 
U. S. investments have more than 
doubled in the ten postwar years. 

Canadians are beginning to wonder 
if U.S. investments in Canada are too 
great. About one-third of Canadian man- 
ufacturing and natural resources indus- 
tries are now controlled by outside firms, 
mostly in the United States. Bankers, 
politicians, businessmen and labor union 
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Stock Appraisals available on more 
than 100 of the most popular stocks 
—single sheet summaries that pro- 
_ vide all essential facts about pres- 
ent standing, and future outlook. 


For instance: Our Research De- 
partment will be glad to review 
portfolios of any size — $5,000, 
$50,000, or $500,000 — and it will 
be glad to prepare a sensible in- 
vestment program for any specific 
sum, any objective. 


There’s no charge for these re- 
ports or services, of course, no ob- 
ligation of any kind. 


As we say, they’re just part of the 
backstop we've built for bankers. 


Like to take advantage of them, 
yourself ? 


It’s as easy as a letter, to — 


R. J. CHVvAL, Partner 


Institutional Department K-49 


Merrill Lynch, 
Pierce, Fenner & Beane 


70 Pine Street, New York 5, N. Y. 
Offices in 107 Cities 
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Ways of lessening dependence on U.S. capital are being studied 


officials are wondering if this degree of 
control by outside firms is beneficial to 
Canada’s growth and to the Canadian 
people. 

Interest has lagged. Of 4,253 firms 
which are branches or subsidiaries of 
foreign organizations operating in Can- 
ada, only 2 per cent have Canadians on 
their board of directors. In this regard 
J. B. Coyne, governor of the Bank of 
Canada, the central bank of the country, 
stated not long ago that “one must ex- 
pect as time goes by, greater interest 
will be shown by Canadian individuals 
and institutions in acquiring a share in 
the ownership of businesses operating 
in Canada.” 

Mr. Coyne pointed out that ‘Can- 
adians have not been very enthusiastic 
investors in the equity or common stock 
of productive enterprise in Canada. 
Preference for debt instruments rather 
than equities seems to have been very 
strong both amongst individuals and 
amongst institutional investors. In the 
past 30 years the value of dividends 
paid by Canadian corporations to non- 
residents, plus the profits of Canadian 
branches of parent companies abroad, 
has been greater than the total amount 
paid by Canadian corporations to Can- 
adian residents, excluding dividends paid 
by one Canadian corporation to an- 
other.” 

Barrier to ownership. History shows 
that countries which have used outside 
capital for development gradually pay 
back these foreign obligations. Can- 
adians have largely paid off foreign 
holdings of Canadian government securi- 
ties, Mr. Coyne reports. The next stage 
will be repatriation of corporate securi- 


ties. But this stage is not too easy, he 
points out in a recent report. ‘‘There 
are still many cases where it is next to 
impossible for a Canadian to buy stock 
in a Canadian industry, because all or 
nearly all of the various companies in 
that industry are wholly owned by for- 
eign corporations. With growing ma- 
turity, part or all of the stock ownership 
of such Canadian subsidiaries may be 
made available to the public in Canada 
either by way of a direct public distri- 
bution, or by the indirect process by 
which stock in the Canadian company is 
in the first place distributed among the 
shareholders of the foreign parent com- 
pany instead of being held by the parent 
company itself. Once so distributed the 
stock is available for repatriation to 
Canada.” 

Solution advanced. Dr. G. Edward 
Hall, president of the University of 
Western Ontario, London, Ontario, 
stated recently at Boston that “one 
senses the growing concern on the part 
of more and more Canadians, not only 
about the investment trend but also, 
and even more specifically, about the 
virtual exclusion of Canadian partici- 
pation in U.S. controlled operations in 
Canada. 

“The solution of this problem should 
not lie in controlling legislation aimed 
against foreign corporations operating 
in Canada,” Dr. Hall stated. “It should 
be solved through a major change in the 
philosophy of parent corporations doing 
business in foreign countries. In Canada, 
foreign-owned or foreign-controlled sub- 
sidiaries or companies should be listed 
as Canadian companies, making at least 
the same type of financial disclosures 45 
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“LaGuardia Tower, this is Flight 683 —on 
final approach...” 


And within minutes your checks are on the 
way to the 4th floor of our Main Office to be 
processed by experienced men and women 
working with machines of almost magic 
agility. 


Hours saved through our collection service 
result from the use of Pouch Mail which 


BANKERS TRUST COMPANY 


16 Wall Street, New York 15, N. Y. 


















Flies the money shuttle for bankers 


facilitates speedy and accurate handling. 
This is supplemented by a direct pick-up 
schedule at the airport established by the 
New York Clearing House with the coopera- 
tion of the U. S. Postal Authorities. 


This rapid, dependable day-and-night opera- 
tion can save you time, regardless of volume. 
Our complete service covers both domestic 
and foreign collections. To speed your trans- 
actions, write us today. 






Member 
Federal 
Deposit 
Insurance 
Corporation 

















do truly Canadian companies, making 
available to Canadian investors stock in 
the Canadian subsidiary which reflects 
only the Canadian operation, and making 
it possible, on the basis of capacity and 
ability, for top management positions 
to be filled by Canadians.” 

Tax problem involved. Canadian tax 
laws are in part to blame for the situa- 
tion in which subsidiaries of U.S. and 
other foreign companies have few Can- 
adian shareholders. As the Security 
Analysts’ Association of Toronto recent- 
ly pointed out to a Canadian government 
commission investigating the future 
economy, Section 106 of the Canadian 
Income Tax Act provides that if a 
foreign company operates a subsidiary 
in Canada yet permits less than 5 per 
cent ownership by Canadians, it pays 
only 5 per cent withholding tax on the 
dividends going out of the country. If 
more than 5 per cent is owned by Can- 
adians, then the withholding tax is 15 


per cent. 
In other tax legislation, U.S. con- 
trolled subsidiaries are also favored. 


J. G. Glassco, immediate past president 
of the Canadian Institute of Chartered 
Accountants, stated recently that Cana- 
dian operators are placed at a dis- 
advantage with United States competi- 
tors in the Canadian oil fields. Depletion 
allowances are considerably less gener- 
ous in Canada than under U.S. law. 
Changes suggested. Various solutions 
to Canada’s growing investment and 
trade dependence on the United States 
are being evolved. Some deal with 





changes in the tax structure. In banking 
circles there is growing discussion on 
the formation of new companies to 
invest in new industrial, utility or mer- 
chandising ventures and to find adequate 
financing for small existing Canadian 
enterprises so that they would not have 
to go to the United States for financing 
assistance. The Canadian government’s 
Industrial Development Bank’s legisla- 
tion has already been broadened to allow 
a larger variety of companies to utilize 
its services for long-term loans. Bankers 
are of the opinion that Canadians should 
be encouraged through easing of tax 
laws to enter new financial ventures with 
some risk attached, rather than through 
bond financing. Canadian tax laws should 
also be changed, they maintain, to give 
Canadian firms and investors the same 
advantages now available to American 
firms under U.S. law. 

In the case of many internationally- 
known companies Canadians can only 
become shareholders in the Canadian 
subsidiaries through purchase of shares 
of the U.S. parent company, which gives 
them a very small voice in the policies 
of the Canadian subsidiary companies. 
Canadians want this corrected in some 
way, and anticipate that the government 
may do so after it receives the report 
from its Royal Commission on Canada’s 
Economic Prospects. 

Trade Minister’s views. Canada’s 
American-born Trade Minister C. D. 
Howe recently urged Canadians to buy 
into Canada’s boom and not leave all 
capital risk to outside interests. He 


stated at Hamilton, Ontario, that Cana- 
dians should welcome “those who are 
prepared to join with us in developing 
the Canadian heritage under Canadian 
law and in the Canadian tradition. 
Instead of criticizing those who have 
had the foresight to appreciate some of 
the undeveloped potentialities of this 
great land, let us as Canadians demon- 
strate our faith in our own country 
by being prepared ... to share the 
risks.” 
° * « 


Selling Savings 


During all of the postwar decade the 
demand for capital has been remarkably 
well sustained. Savings institutions have 
had no trouble in finding employment for 
such funds as came into their control. 
Their basic problem was that of acquir- 
ing an adequate supply of funds. 

The result has been a _ mounting 
emphasis on the salesmanship of saving. 

The principal institutions handling 
savings funds have used novel as well 
as traditional ways of attracting such 
funds. Rates paid on savings accounts 
have been increased; the advertising of 
saving has become constantly more in- 
formal—and more effective. Saving's in- 
stitutions have figuratively and some- 
times almost literally rolled out the wel- 
come rug before savers. The range and 
character of services offered has been 
considerably broadened. 

Competitive leaders. Savings and loan 
associations have achieved a most spec- 



























ver half a century of experience 
with debt obligations ts applied tn our service to 
investment officers of banks, institutions and 
penston funds and to individual investors. 


HALSEY, STUART & CO. INC. 


123 SOUTH LASALLE STREET, CHICAGO 90 + 35 WALL STREET, NEW YORK 5 
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TREND OF INSTITUTIONAL SAVINGS 
a. 1945-1955 
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Wide variations in growth 


tacular growth rate. As the accom- 
panying chart shows, they started the 
postwar decade at the bottom of the list 
of leading competitors. But their subse- 
quent rate of growth has been almost 
15 per cent a year, about twice as fast 
as their nearest competitor. 

Life insurance has increased at a rate 
of more than 7 per cent a year. While 
the traditional forms of life insurance 
have accounted for most of this growth, 
the emergence and growth of insured 
pension plans has been an important ele- 
ment. Pension plans of all varieties have 
been of increasing importance. 

Savings deposits in commercial banks 
grew relatively little during the first half 
of the decade but in the second half the 
rate has been considerably higher. Mutual 
savings banks have had a similar expe- 
rience. For the decade as a whole the 
rate for the latter has been somewhat 
in excess of 6 per cent a year. 

During the postwar decade the institu- 
tions for saving sponsored by government 
have been relatively dormant; they have 
not matched the competitive vigor of 
private savings institutions. The net 
sales of U.S. Savings bonds grew a little 
right after World War II, declined when 
international tension threatened the 
revival of inflation, and recently revived 
just a little bit. But new sales are only 
slightly more than redemptions and the 
average rate of increase for the decade 
as a whole is about 2 per cent a year— 
less than the rate at which interest is 
compounded. Postal savings, not shown 
in the chart, have declined. 

Competitive factors. The relative suc- 
cess of private compared with govern- 
mental savings institutions suggests 
that both salesmanship and rates are 
needed for success in attracting savings. 
Governmental institutions have employed 
neither one in any significant way; most 
private institutions have used one or the 
other rather actively. 

Savings and loan associations have 
used both. They have “sold” saving 
aggressively and they have paid rela- 
tively high rates. Life insurance com- 
panies have not improved the interest 
rates implicit in insurance contracts very 
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WHEN THE LOAN’S IN DOUBT... 








**Now that we have unanimous approval...” 


WE CAN LEND A HAND 


When the loan committee can’t reach complete agreement, 
suggest one of the flexible financing plans of Associates. 
By doing so, you can retain your depositor relationship 
until such time as your customer is again considered a 
bankable risk. You’ll show him a way to meet his require- 
ments—and win more of his business in the future. 
Our plans make $50,000 to $1,000,000 or more avail- 


able, with or without participation of your bank. 





ASSOCIATES DISCOUNT CORPORATION 


122 E. 42nd Street, New York 17 208 S. La Salle Street, Chicago 4 
Phone MUrray Hill 2-0920 Phone FlInancial 6-0965 


A subsidiary of Associates Investment Company 


TOTAL ASSETS IN EXCESS OF $800,000,000 




















Damaged money comes to Treasury’s currency redemption division 


much but they have used aggressive 
salesmanship, particularly for the new 
forms of insurance. Commercial banks, 
or at least those most successful in 
attracting new savings deposits, have 
increased the rate paid on saving's moder- 
ately and many have increased their 
competitive efforts. Mutual savings banks 
have increased the rates paid on saving's 
deposits, they have become aggressive 
competitors, and it appears that only 
their limited location keeps them from 
showing better results. 

The role of mortgages should be given 
some attention in the competitive race 
for savings. Mortgages furnish an 
attractive outlet for funds; they give the 
institutions investing in them a higher 
return which can be used, in turn, in 
competing for savings. Almost every 
viable and _ successful’ competitor for 
savings is also an important mortgage 
lender. One exception is the trusteed 
pension fund which has depended more 
on equity investment to build up its rate 
of earnings. But already there is some 
pressure for broadening the investment 
margins allowed these funds so that they 
can also get into mortgage lending. 

Confidence in the dollar. While these 
other factors are important in deter- 
mining the relative success of vari- 
ous saving's institutions, it must be recog- 
nized that saving overall has been sus- 
tained by the confidence American citi- 
zens have in the value of their currency. 
During the first half of the decade, 
when inflationary pressures were recur- 
rent, the rate of saving was relatively 
moderate. Since confidence in the likely 
future value of money seems to have 
been restored, saving has’ increased 
again. And the average rate of annual 
growth for these leading savings insti- 
tutions—a rate of about 6 per cent a 
year—can be viewed as a relatively high 
one, 

This point can be further demonstrated 
by reference to British experience. Inter- 
est rates in Great Britain have been 
even higher than in this country. Saving 
is presumably a_ deeply _ intrenched 
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Experts reassemble the pieces 
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national habit. But in spite of this the 
British rate of national or institutional] 
saving has been rather low. Some blame 
their welfare legislation and high tax 
rates for this condition, but we are not 
without parallel circumstances in this 
country. At least a part of the low Brit- 
ish savings rate must be laid to a lack 
of confidence in the future stability of 
sterling. 

The relatively good savings rate in the 
United States, therefore, can be viewed 
as both a credit to American salesman- 
ship and a vote of confidence in the dol- 
lar. 
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A Nowel Aspect of 
“Monetary Policy” 


The U.S. dollar may gradually take a 
licking in the buying mart through infla- 
tion, but the actual paper itself is about 
the toughest article in the entire money 
field. It is said to be firmer, crisper to 
the feel, and generally stronger than the 
paper currency issued by any other 
nation. 

This is not accidental. The paper is 
special; the threads in it are there by 
design, and are not just left-over impuri- 
ties in the paper stock. The ink is special, 
even down to the rub-off quality. All this 
is to make U.S. money durable as well 
as to keep it from easy reproduction by 
counterfeiters. 

However, even the sharkskin qualities 
of the American currency do not make 
it immune to mishaps or careless han- 
dling. In such instances, the extent to 
which the Treasury Department goes to 
redeem damaged bills is not generally 
known. 

Suppose, for example, that some money 
is sent to the laundry by mistake, or is 
accidentally burned, or turns moldy and 
indistinguishable after years of burial 
in the garden? 

The first impulse might be quick sui- 
cide. The better part of despair, though, 
would be to enlist the help of a local 
bank in sending the damaged money to 
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For full reimbursement, 24 of the squares must be filled 
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SYSTEM 
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L000: 


The new Beneficial Finance office in Garden Grove, Cali- 
fornia, a suburb of Los Angeles, is the thousandth unit in the 
world’s largest system of finance offices—serving the United 
States, Canada and Hawaii. 














Beneficial’s steady growth during the past 42 years demon- 
strates the continuing and increasing need for the kind of 
helpful service these offices provide—friendly, realistic assist- 
ance to families in meeting unexpected demands on their 
budgets. Last year Beneficial Finance System handled more 
than 2,000,000 loan and other financing transactions, 
totalling in excess of $675,000,000. 


..-@ BENEFICIAL loan 1s for a beneficial purpose. 


BENEFICIAL BUILDING, WILMINGTON, DELAWARE 
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the currency redemption division of the 
Treasury Department. There a staff of 
women, experts with pins and tweezers, 
| will perform a surgery operation on 
the ailing cash. The bills are reassembled 
as much as possible, and if 24 out of a 
total of 40 squares in a special frame 
cover a given bill, the owner receives the 
full amount. If more than 16 and less 
than 24 squares are covered, the owner 
| gets half the value. 

| Also, the Treasury Department makes 
| every effort to compensate for money 
| lost, provided it can be sure that the 
money actually is lost and that there is 
no chance of it turning up elsewhere at 
another time. 
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Fraud Hazard From 
Bulging Car Stocks 

Banks and other institutions financing 
new car stocks for dealers should be 
cautious in order to prevent a new wave 
of fraudulent losses from breaking out 
among new car dealers faced with near- 
record inventories, according to Scar- 
borough and Company, a Chicago insur- 
ance counseling firm. 

The Illinois company pointed out that 
several cases of fraudulent sales of new 
ears by dealers had been reported in 
the past few weeks. In one instance, it 
noted, the uninsured loss to a_ bank 
and finance company totaled $70,000. 
| The losses occurred where banks were 
financing new car stocks for dealers in 
return for the auto loans the dealers 
channeled into the financial institutions 
from new car buyers. The dealers sold 
cars without notifying the banks and 
used the bank-loaned money in the 
meantime to take care of overhead and 
payrolls. 

“It doesn’t take very many cars to 
build up thousands of dollars of loss,” 
the insurance counseling firm added, 
“and before anyone is aware of it, the 
dealer has gotten in so deep that he 
plunges into further dishonesty until 
the ‘house of cards’ collapses.” 

The Chicago firm urged banks to check 
the physical inventory of the dealer by 
“on the spot verification of the serial 
number.” Another fraudulent device the 
firm cautioned against involves the 
dealer giving the bank forged or fic- 
titious paper and then making monthly 
payments to lull the bank into thinking 
that the sales were bonafide. It was 
suggested that the bank’s auditor should 
mail the coupon payment books directly 
to purchasers and verify sales. 

It was pointed out, too, that fictitious, 
invalid notes “are not forgeries in most 
jurisdictions and therefore not collecti- 
ble” under the bank’s ordinary forgery 
insurance. 
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Corporate Size as a Factor 
in Profits and Dividends 
Several close students of the stock 
market have observed that although cur- 
rent levels of stock prices are high, the 
| market is basically quite selective. The 
shares of leading and successful business 
have, indeed, enjoyed a handsome ad- 
vance. But these close observers also 


LARGE & “OTHER CORPORATIONS: | 
A COMPARISON 


point out that the shares of many more 
obscure companies have not gone up a 
great deal in price. 

While size may not have been an 
important factor in the distinction that 
has been made among companies, the 
feeling that the large companies have 
done somewhat better than their more 
moderately sized competitors is wide- 
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Supports stock market view 


spread. Some statistical evidence in sup- 
port of this view can be cited. 

The evidence. The Department of 
Commerce compiles and publishes esti- 
mates of the profits and dividends of all 
nonfinancial domestic corporations. The 
Federal Reserve compiles similar figures 
for 200 large manufacturing concerns 
and publishes parallel figures for rail- 
roads, light and power, and telephone 
companies. As near as can be judged 
these two sets of figures are on a rea- 
sonably comparable basis. To the extent 
this is true, the second set of figures 
can be subtracted from the first to yield 
figures for what might be labelled “‘other” 
corporations. These should not be called 
“small”? companies because, for example, 
some large service corporations are left 
in the “other” residual. But with allow- 
ance for this and other factors, the 
remainder can be treated as_ broadly 
representative of the fortunes of cor- 
porations that are not large manufac- 
turing or public utility corporations. The 
results are shown in the chart reproduced 
above. 

The findings. The upper grid in this 
chart shows clearly that profits of the 
large corporations advanced steadily. Not 
only 1955, but 1954 as well, topped the 
prior peak of 1950. The profits of “other” 
corporations were only slightly above 
their 1949 level in 1955 and have never 
regained the levels of 1950. The middle 
grid, devoted to dividends, can be inter- 
preted in about the same way. The divi- 
dend record of large corporations has 
not only shown more advance, it is also 
a somewhat more stable curve. And large 
corporations have paid out a higher pro- 
portion of their profits as dividends, as 
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What is Jersey Standard? 


PEOPLE. The more than 300,000 peo- 
ple who own it—merchants . . . teachers 
... farmers... bus drivers . . . house- 
wives . . . people who’ve invested their 
savings in our growth. They have just 
received the Annual Report on the 73rd 
year of our company’s business. 


What makes Jersey Standard run? 

People. People in offices and in the labs, 
in the oil fields and refineries of our 
affiliated companies. People like all of 
us .. . who work, play, raise families. 


What keeps Jersey Standard and its 
affiliates in business? All kinds of 
people — stockholders, employees and 
customers. 


Because of all these people, we had a 
good year in ’55. A year of searching 
for and finding more oil to provide 
light and heat, to run cars and trucks, 
trains and planes, buses and tractors, 
to make petrochemicals. A year of even 
greater research leading to more and 
better products. A year—as our Annual 





Report shows — of better sales and 
earnings, of record payments in wages 
and benefits to employees, of record 
income generated for governments in 
the form of taxes — a year, in short, 
of bigger contributions to the prosperity 
of the people of the countries where we 
do business. 


If you would like a copy of our 1955 
Annual Report to Stockholders, please 
write to us at: Room 1626, 30 Rocke- 
feller Plaza, New York 20, N. Y. 


STANDARD OIL COMPANY (NEW JERSEY) AND AFFILIATED COMPANIES 
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Sport fishing near Tacoma, 
Washington... 
a Bank of California city. 
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NATIONALTASSOCIATION 


Offices in California, Oregon, Washington 


HEAD OFFICE: 
400 CALIFORNIA STREET, SAN FRANCISCO 
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is shown in the bottom grid. The higher 
payout rate of large corporations is 
partly the result of public utilities prac- 
tice; companies in this industry have, for 
many years, paid out a larger fraction 
of profits as dividends than has been true 
of other industries. But it is also pre- 
sumably true that smaller corporations, 
with less easy access to the capital mar- 
kets, have been under pressure to retain 
a larger fraction of their profits. 
Conclusion. The evidence presented 


| here tends to support the implied view 


of the stock market that big corpora- 
tions have a somewhat brighter future. 
But evidence of this sort should be used 
only with reservations, as has already 
been suggested. Among other factors, one 
can no longer be so sure that a majority 
of stock buyers favor shares for which 
the dividend payout ratio is high. Many 
investors prefer capital gains; they pre- 
fer to hold shares of companies that 
retain earnings and reinvest them profit- 
ably. And so, although the major conclu- 
sion about the advantages of size seem 
to be borne out by this evidence, the 
subsidiary findings are subject to very 
real reservations, 
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New Landmarks in 
Financial Legislation 

New York State has recently made two 
important additions to its banking and 
financial laws: one creates a Mortgage 
Facilities Corporation aimed at providing 


| banking participation in mortgage loans 


for so-called blighted areas; the other 
limits various bonus practices in auto- 
mobile financing that have brought dis- 
credit to the financing at retail of such 
paper in fringe areas of the trade. 

Like development corporation. The 
act creating the Mortgage Facilities 
Corporation is patterned closely to var- 
ious state laws creating business develop- 
ment corporations. Like such organiza- 
tions, the Mortgage Facilities Corpora- 
tion may accept as “members”? commer- 
cial banks, industrial banks, trust com- 
panies, private bankers, savings banks 
and insurance companies. Members may 
make loans to it generally up to 1 per 
cent of their capital and surplus—or 
surplus or guaranty funds in the case 
of mutual institutions—with total loans 
limited to $250,000 unless there is 
specific permission to exceed that limit. 

Basie objective. Aside from giving 
banks and insurance companies specific 
authority to lend money to and invest 
in the securities of the Mortgage Facil- 
ities Corp. the whole purpose of the new 
law is to create an entity in which 
mortgage lenders and investors may 
have confidence. Section 2 of the law 
expresses well the purposes behind it: 

“It is recognized that there exist in 
New York State certain neighborhoods 
which, because of heavy in-migrations 
and other factors, have been character- 
ized by overcrowding of population, 
extensive absentee ownership and con- 
centrated occupancy particularly by 
racial minorities. Because of the special 
appraisal and servicing problems peculiar 
to such areas the supply of available 
mortgage money in these areas is in- 





sufficient. It is the declared policy of the 
State that a medium be established, 
owned and financed entirely through 
private enterprise institutions, through 
which the mortgage money necessary to 
reestablish these neighborhoods as sound 
communities would be made available on 
a sound profit-making basis.” 

Lending principles. In several para- 
graphs of the law stress is laid upon 
“sound loans,” and the judgment of the 
corporation is untrammeled in determin- 
ing its lending principles. Financial 
assistance through first mortgage lend- 
ing is to be provided for the reconstruc- 
tion of existing buildings or the erection 
of new ones, but the corporation is not 
to be a vehicle for taking over from 
other lenders loans good enough for 
them to make on their own. In addition 
to the legal rate of interest the corpora- 
tion may exact a service charge of not 
to exceed 2 per cent upon any mortgago: 
or owner of real property. 

Bans exorbitant charges. The signifi- 
cant factor in the law relating to auto- 
mobile financing is that it leaves max- 
imum rates high enough to allow large 
finance companies to function as usual, 
while barring the fringe variety of 
finance firm which by various imposts 
made the cost of such financing as high 
as 50 per cent or more a year. Finance 
companies have hailed the new statute 
as enacted in a non-partisan atmos- 
phere and as typical of the best of 
similar laws enacted by a dozen States 
during the past 15 years. 

Maximum rates. The automobile fi- 
nancing statute sets maximum credit 


the year in which sold, $10 per $100 on 
new or used cars not over 2 years old, 
and $13 on all others. Exempted from 
this credit charge are such things as 
attorneys’ fees, other fees, delinquency 
charges, refinancing and insurance costs. 
In general the idea behind the law is to 
kill off fly-by-nights who loaded the car 
buyer with everything the traffic will 
bear. 
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Lesson in Finance 

A group of senior class students at 
the Nyack (New York) High School are 
learning first-hand how the American 
economy functions, through the personal 
experience of owning a share of stock. 

First, student-brokers raised $21 by 
collecting 25 cents per pupil. Each of the 
“brokers” then nominated a stock for 
consideration, and after listening to 
their reports the students voted to pur- 
chase one share of American Zinc, Lead 
& Smelting Co., selling at $18.50. Two 
charts were wall displayed, one showing 
daily changes in the price of the stock 
and the other the volume of shares 
traded daily in this issue. The financial 
pages of New York newspapers began to 
rival the sports pages in interest. The 
first quarterly dividend check of 25 cents 
became impressive when the studerts 
figured out that it represented a 5.4 per 
cent annual yield. They also enjoyed 
watching the stock gain some $3 in 
market price. 

Pamphlet published. The project hs 
attracted wide attention. The teachc, 
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Corporate ownership innovation 


Edward Schweikardt has described it in 
a pamphlet that American Zine sent to 
stockholders and employees along with 
its annual report, and additional requests 
exhausted the first printing of 25,000 
copies so a second run had to be made. 
The New York Stock Exchange ordered 
11,000 copies, primarily for distribution 
among educators. 

On May 1, the students spent a day 
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in New York City divided between the 
Stock Exchange and the Federal Reserve 
Bank of New York. A few days later, 
immediately after American Zinc’s own 
annual meeting, President Howard I. 
Young came to Nyack to present a special 
report on the company to the student 
stockholder meeting. Prior to graduation 
time, the seniors will liquidate their 
holding, thus complete the cycle of cor- 
poration ownership. 
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Israel Banks Give 
Savings New Impetus 

Higher interest rates and immunity 
from income tax are features of a new 
government-approved Popular Savings 
Scheme being used by The Palestine Dis- 
count Bank, Ltd., Tel-Aviv, Israel, to 
induce the hard-spending populus to save 
money. 

The program, which is designed to 
stem inflation and channel more money 
into investment fields, pays depositors an 
aggregate interest of 33% per cent over 
a five-year period. Depositors can with- 
draw their money at any time, with an 
advance notice of one month. 

Sliding scale. However, if the money 
is withdrawn before three years, deposi- 
tors receive only the standard 3 per cent 
interest rate. After three years, a 
total of 17 per cent interest is paid, and 
after four years, an aggregate of 25 per 
cent. Interest accrued is exempt from 
income tax for deposits up to 5,000 


are losing you money? 


1805 Harney Street 


CENTRAL NATIONAL 
INSURANCE COMPANIES 


Israelean pounds, or roughly $2,700 in 
U.S. currency. 

The plan has proved so popular that 
nearly 15,000 new customers, or one out 
of every 1,000 Israelis, joined the plan 
during its first three months of opera- 
tion. 

Other programs. Under a savings plan 
variation, The Palestine Discount Bank 
pays an aggregate 15 per cent after 
five years for regular monthly deposits 
of 100 Israelean pounds (about $55). 
The savings return is likewise free from 
income tax. 

Another plan, the save-first-borrow- 
thereafter scheme, is aimed at inducing 
customers to deposit 100 pounds each 
month for a 10-month period. Depositors 
are paid 3 per cent interest on their 
savings, and when the 10-month period 
has passed they can withdraw the prin- 
cipal and interest. At this time they 
are able to obtain a loan equal to 50 
per cent of the deposited amount at 9 
per cent interest. 

This program has attracted many cus- 
tomers because of the government’s new 
deflationary and credit freezing policies. 
These actions have made it increasingly 
harder to obtain a loan, forcing many 
borrowers to pay interest rates ranging 
up to 30 per cent yearly, compared with 
9 per cent at the banks. 

Reeducating the Israelis to the advan- 
tages of savings may take some time, 
it is recognized. Many prefer to spend 
rather than save, out of fear of com- 
pulsory loans, capital taxation, inflation, 
or a new war. 





How many of the 57 profit loopholes 


Central National Guarantees 
to Increase Profits 
on Credit Insurance 


Your profits on credit insurance can drain away as easily as 
water from a leaky pail through the 57 profit loopholes found in 
typical credit insurance operations. 
Analysis System will reveal which of these 57 profit loopholes exist 
in your business. Then, Central National will develop a tailor-made 
plan guaranteed to plug these loopholes and increase your profits. 
There is absolutely no cost or obligation for this service. For com- 
plete information, write today to Gerald Hatfield, vice president. 


Central National’s Agency 


Omaha, Nebraska 
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wour American bank abroad... 





Wherever you go — wherever you or your customers do 
business — you’ll find Bank of America’s global credit, 
collection, and payment facilities there to assist you. With 
overseas branches, traveling representatives, and corre- 
spondent connections in every part of the world, there’s 
no job too small, too large, or too involved for us to 
tackle. For information, wire or write Bank of America, 
300 Montgomery Street, San Francisco, or 

660 South Spring Street, Los Angeles. 

Attention: International Banking Department. 
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Expressions on New 
Holding Company Act 


The passage of the Spence-Robertson 
bank holding company legislation last 
month, which is reported in detail in 
this issue beginning on page 37, brought 
immediate expressions from the American 
Bankers Association, as well as bank 
holding companies in two states, the 
Marine Midland Corporation, Buffalo, 
New York, and the General Contract 
Corporation, St. Louis, Missouri. 

American Bankers Association. In the 








FRED F. FLORENCE 


“States’ rights preserved” 


statement from the American Bankers 
Association, President Fred F. Florence 
said that the A.B.A. had maintained a 
clear position on the question of the 
preservation of state rights, which ques- 
tion was the principal point of debate in 
the final days before the passage of the 
Act. The point covered, he said, was 
that no bank holding company should 
be permitted to acquire a bank located 
outside of the state in which the expand- 
ing holding company maintains its prin- 
cipal office, unless the laws of the outside 
state expressly permit such expansion. 

“In the closing hours of debate,” Mr. 
Florence added, “the Senate adopted the 
Douglas Amendment, which follows the 
A.B.A.’s_ position in this respect, and 
which contains the states’ rights provi- 
sion.” Mr. Florence is also president of 
the Republic National Bank of Dallas, 
Texas. 

Marine Midland Corporation. The 
statement of the Marine Midland Cor- 
poration was issued jointly by Baldwin 
Maull, president, Charles H. Diefendorf, 
chairman, and Bayard F. Pope, chairman 
of the executive committee. The state- 
ment said: “We in Marine Midland 
Corporation are particularly happy that 
his Act permits the formation of new 
bank holding companies within the state. 
We believe that association of banks 
within a holding company is good for 
the banks, for their communities and 
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regions and for the state. Therefore, 
we are glad that other banks who may 
desire to associate themselves in this 
way, are permitted to do so under this 
Act, under simple and reasonable proce- 
dures, with the approval of the Federal 
Reserve Board.” 


General Contract Corporation. The 
General Contract Corporation’s state- 
ment, issued by President Arthur 


Blumeyer, said that, naturally, the cor- 
poration would comply with the letter 
and spirit of the new law and would 
cooperate fully with the Federal Reserve 
Board, which is to administer it. The 
statement pointed out that the new law 
would determine the status of the cor- 
poration’s insurance and financial sub- 
sidiaries, which are closely related to the 
corporation’s banking operations. 
“However,” added Mr. Blumeyer, “our 
stockholders may be assured that their 
certificates continue to represent the 
same assets as before. We have every 
confidence in the continued growth of 
the corporations which make up the 
General Contract family. In fact, plans 
for major expansion not affected by the 
new law are under way at this time.” 
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Significant Increases in 
Savings Interest Rates 

A new rash of increases in the rate 
of interest paid by commercial banks on 
savings accounts is beginning to take 
on significant proportions. The raises 
appear to be an outgrowth of the tighter 
money market generally, in which there 
is sustained competition for thrift money 
and higher interest rates on loans and 
investments. The increases are not con- 


fined to any one area, and in many cases 
the savings rate has reached the legal 
limit of 2% per cent set by the Federal 
Reserve Board’s Regulation Q. 


New York area banks. In New York 
City the first major bank to announce 
the 2% per cent limit was the First 
National City Bank, where the rate 
became effective May 1. Other large 
banks there that soon also announced 
the same rate were the Irving Trust 
Company, Chemical Corn Exchange 
Bank, Bankers Trust Company, Manu- 
facturers Trust Company and the Chase 
Manhattan National Bank. 

To further liberalize savings earnings, 
these banks began to offer the depositors 
days of grace—five days from May 1 
and ten days from July 1—whereby the 
depositors could make late deposits and 
still get interest for the whole quarter, 
providing accounts were maintained. All 
of the banks changed from monthly to 
quarterly compounding of interest under 
the new rate. 

Elsewhere in the New York area, 
other banks that announced the 2% per 
cent rate included the Long Island Trust 
Company, Sterling National Bank & 
Trust Company, Trade Bank and Trust 
Company, Federation Bank & Trust 
Company, and the Franklin National 
Bank. The Franklin National of Long 
Island, in its announcement, said it will 
pay 2 per cent on money over $25,000, 
whereas the New York banks do not pay 
interest on thrift accounts over $25,000, 
or joint accounts over $50,000. 

At least one bank in New Jersey, The 
Bank of Commerce, Newark, has also 
announced new rates, with a 2% per 
cent high. The 2% per cent rate is on 
accounts from $100 to $5,000, and 1 per 


Competition, higher loan rates spur rises in savings interest 
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2 More N.Y. City Banks 
Boost Interest on Savings 
Two more major New 
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2% Savings Rate Due 
at Three More Banks 
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Flint Banks Now 
Paying 242% On 
Savings Accounts 


Following a national trend, all Fli3 
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F.N. City, Chase Go to 2'2% 
On Savings Accounts 


An increase in their interest rates on 
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cent on balances from $5,000 to $10,000. 

Michigan and Maine. In other major 
metropolitan centers in many parts of 
the country similar moves to higher 
rates were being made by the commercial 
banks. In Michigan, for example, at 
least five banks were following the 
national trend by announcing a new 2% 
per cent rate. These banks were The 


—~EXUBERANCE 


Not long ago one of our bank 
customers decided to process its 
accounts by number rather than by 
name, and therefore it became 
necessary to imprint account 
numbers on all checks. Because of 
the operating economies anticipated, 
the bank was willing to absorb the 
entire cost of supplying all accounts 
with fully imprinted checks. 


ERR, 


Well, it so happened that this 
particular bank had done a bang-up 
job of selling imprinted checks to 
its Customers over a period of years, 
with the result that only five 
thousand out of twenty-five 
thousand accounts were using blank 
checks. We pointed out that to 
provide now at no cost what had 
previously been sold would mean 
a big loss in revenue, plus an extra 
seven thousand dollars for those 
who had not bought. 


It was decided to offer fifty imprinted 
checks free to those who still used 
blank checks, after which they could 
reorder at their cost the same as the 





Michigan Bank, Detroit, and the Citizens 
Commercial & Savings, Genesee County 
Savings, Merchants & Mechanics and 
Michigan National banks in Flint. 

The Canal National Bank of Portland, 
Maine, also upped its rate to 2% per 
cent, on deposits up to $10,000. 

Pennsylvania, Illinois, Wisconsin. In 
Pennsylvania, the First Pennsylvania 





other accounts, and only then to 
supply ordinary ‘““Line Checks” to 
those who did not respond. Line 
Checks would merely have the name 
over the signature line and the 
account number underneath, and 
would not have the same value nor 
present the same appearance as fully 
ersonalized checks so they could 
* supplied free without affecting 
the larger group that was paying 
for its checks. 





We have not as yet received the 
final figures on this deal, but we Ba 
predict that this particular bank will 
have made the switch to imprinted 
account numbers at a fraction of 
the cost that otherwise would have 
been imposed. So, while we love the : 
exuberance that justifies absorbing ——| 
the cost, we believe it should be 
tempered to the extent of counting 
this cost. The point is that the more 
checks you sell today, the less you 
will have to give away later if you 
make the switch to account 
numbering. 
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Manufacturing Plants at: CLIFTON, PAOLI, CLEVELAND, 


INDIANAPOLIS, CHICAGO, KANSAS CITY, ST. PAUL 








WHETHER YOU’RE A CORRESPONDENT BANK OR NOT: 


Give Us 


A Job 


Send us your toughest problem... 
Phone LAfayette 3-6800, ask for Correspondent 
Banking Service and get action—fast! 


The Netionat Shawmut Bank , 


40 Water Street, Boston 


To Do 





Member Federal Deposit Insurance Corporation 
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Phila- 


Banking and Trust Company, 
delphia, which had paid 1 per cent since 
1947, and the First National Bank of 
Conneaut Lake, and the Titusville Trust 


Company of _ Titusville, 
advances to 2 per cent. 

The Harris Trust Company, Chicago, 
Illinois, last month also offered the 2 per 
cent rate, and other commercial banks 
there were then said to be planning a 
boost to 2 per cent effective by the first 
of July. 

Five banks in the Milwaukee County 
area of Wisconsin recently advanced 
their savings rates to 2 per cent, thereby 
joining a number of other banks that 
had announced a 2 per cent rate last 
December. The 2 per cent rate is the 
maximum permitted by Milwaukee state 
law. The banks that announced the new 
high rate recently were the Northern 
Bank, Milwaukee County Bank, First 
National Bank in Wauwatosa, Wauwa- 
tosa State Bank and the Park State 
Bank. 


announced 
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Rate Advertising. Liquidity 
During Intense Competition 
Intensifying competition in the bank- 
ing and financial industry brought notes 
of caution in the annual report made to 
the 36th yearly conference last month 
of the National Association of Mutual 
Savings Banks by the _ association’s 
retiring president, Charles R. Diebold. 
In light of “‘competition that is increas- 
ing right and left,” Mr. Diebold urged 


| the more than 1,000 savings bank execu- 





tives present to “exercise appropriate 
restraint in the field of rate advertising,” 
and to “maintain adequate liquidity and 
reserves against bond accounts in these 
times of deposit and market value fluctu- 
ations.” 

Interest rate advertising. Pointing 
to the recent savings rate increases 
to 2% per cent on the part of New York 
area commercial banks, Mr. Diebold, 
president of the Western Savings Bank, 
Buffalo, said that the flattening of the 
curve in the short term and long term 
yields has worked to the advantage of 
the commercial banks, and that savings 
banks, in direct competition with those 


institutions, will have to exercise the 
greatest judgment and evaluate long 


term factors most carefully when con- 
sidering their own individual rate. The 
historic % point spread between com- 
mercial bank thrift rate and savings 
bank dividends, he said, “is going to get 
the test of its life.” 

“New York State’s superintendent of 
banking, George Mooney,” Mr. Diebold 
continued, “has stressed the dangers of 
over-zealous rate competition within our 
industry itself, and once concluded that 
it sometimes appeared to him that sav- 
ings bankers did not act as though they 
were a part of a system. I say to you 
that where it is advisable in the inter- 
est of our system, let’s exercise appro- 
priate restraint, particularly in the field 
of rate advertising.” 

Adequate reserves, liquidity. Discuss- 
ing the urgency of maintaining adequate 
liquidity and reserves against bond 
accounts in “these times of deposit and 
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What a look over the teller’s shoulder 
shows about the Mosler Picture Window 





1. Even customers approaching the Mosler Picture 
Window for the first time seem entirely at ease. There’s 
something more personal, more inviting about its mod- 
ern, open look. Teller and customer are able to see, and 
talk with each other so naturally that neither is conscious 


POEs 
eae «:. =e 


2. Note that all (not just part) of the counter 
space inside is usable for change machines 
and other equipment. No _ space-wasting 
cutaway in the Mosler counter . .. no 
*“‘angled-in” counters that also steal needed 
work area. Notice—there are two big cash 
drawers below for coins, bills, storage. 


Why not find out all the other reasons why 
the Mosler Picture Window is America’s finest 
and most practical equipment for drive-in 
banking? Mail coupon for brochure, today! 


IF IT'S MOSLER ... IT’S SAFE 


World’s largest builders of safes and bank vaults . . 


! 

| 

* Mosler Safe @ | 
os er ok e Since 1848 1 BANK, 

| 

| 
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. Mosler 
built the U.S. Gold Storage Vaults at Fort Knox and the famous 
bank vaults that withstood the Atomic Bomb at Hiroshima 
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3. The new two-way communications system 
is the next thing to note. It makes easy, 
normal-tone conversations possible, while 
teller’s hands are free at all times, and vision 
is unobstructed. Microphone and speakers 
are above eye-level. Acoustics in window 
are without equal in drive-in equipment. 
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NAME, 


of the clear-vue bullet-proof glass between them. Note 
that lid of the deposit unit is of the same clear-vue 
material. This keeps checks and money involved in the 
transaction in view of customer as well as teller at all 
times, yet protected from wind and other hazards. 
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4. And notice how the touch of asingle button 
by the teller slides the ingenious Mosler de- 
posit unit out... opens the lid . . . and allows 
the customer to reach directly into it (without 
arm or wrist contortions, or fear of sudden 
closure). This is the most easily accessible 
unit of its kind. Safest. Most wind-resistant. 


! 








ADDRESS. 





CITY 


THE MOSLER SAFE COMPANY, DEPT. BC-68 
320 FIFTH AVENUE, NEW YORK 1, N. Y. | 
Please send me your new full color brochure outlining all the features of | 
Mosler Picture Windows For Drive-In Banking, as soon as possible. | 
POSITION 

ZONE STATE l 
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Corres 


For Your 
pondent Needs 


For complete correspondent service, get 
in touch with Manufacturers National. 
Our banking offices in Detroit, Dear- 
born, Highland Park, Grosse Pointe 
Woods, Melvindale, Pleasant Ridge, 
Redford and Van Dyke combine to pro- 
vide you with prompt, careful handling 
of your every requirement. 


Manufacturers National Bank 


OF DETROIT 


Detroit 31, Michigan 


Member Federal Deposit Insurance Corporation 
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Self Indexing 
Card System 
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All Tabulating Folk 
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" PLAS-TA-CARD__: 
Solid Plastic Tabulating Card: 


i almost indestructible 
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thru Tabulating Machines—No 


guides to remove! No guides to replace! Make 
your tab cards as fast as the fastest card file. 


Effective Tools for Effective Management 
WASSELL ORGANIZATION, INC. Westport, Conn. 





CRAWFORD H. STOCKER, JR. 


Heads mutual savings group 


market fluctuations,’ Mr. Diebold said 
that it is not possible to stay in an 
invested position, as a savings bank 
must, and entirely outwit the monetary 
managers. 

“A block of U.S. Treasury or other 
top grade bonds which you could con- 
sider available for liquidity six short 
months ago,” he said, “would perhaps 
now have to be sold for a very substan- 
tial loss if a sale were necessary to raise 
cash. If you have adopted a sound liquid- 
ity policy and position, you will not need 
to take this loss. A bond depreciation 
due to the effects of changing money 
rates is no reflection whatsoever on sav- 
ings bank management; but being caught 
in a position of having to liquidate at 
depressed prices could very well be 
another story.” 

Association’s new officers. Crawford 
H. Stocker, Jr., president of the Lynn 
Five Cents Savings Bank, Lynn, Massa- 
chusetts, was elected as president of the 
N.A.M.S.B. for the ensuing year. Elected 
vice-president was Charles J. Lyon, 
president, Society for Savings, Hartford, 
Connecticut; and as treasurer, Frederick 
V. Goess, president, The Prudential 
Savings Bank, Brooklyn, New York. 
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A.M.A. Launches New 
International Division 


The International Management Asso- 
ciation, a new division of the American 
Management Association, was launched 
last month in a three-day conference on 
managing foreign operations. The meet- 
ing was held in New York City and at- 
tended by 600 executives of companies 
that operate abroad. 

Both the inaugural conference and a 
series of seminars that followed through- 
out May and early June explored five 
major aspects of foreign operations: top 
management considerations, foreign 
marketing, industrial relations abroad, 
financial and tax problems and incen- 
tives, and public and government reia- 
tions. 

At the conference H. Harold Whit- 
man, vice-president of the overseas div!- 
sion, The First National City Bank, New 
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York, New York City, examined finan- 
cial problems and risks inherent in for- 
eign operations and offered suggestions 
as to how the problems could be over- 
come and the risks minimized. August 
Maffry, vice-president of the _ inter- 
national banking division, Irving Trust 
Company, New York City, described the 
sources of capital that are available for 
financing foreign operations, such as 
the U.S. and local banks, U.S. investment 
trusts and mutual funds, government 
lending authorities, and the _ Inter- 
national Finance Corporation. 

A feature of the conference was a 
232-page handbook distributed to con- 
ference registrants. It contained original 
articles, an extensive bibliography, and 
reprints of significant reports on many 
phases of overseas operations. 

One of the contributors to the hand- 
book was A. G. Froelich, assistant treas- 
urer Chase Manhattan Bank, New York 
City. In his article on “The Domestic 
Commercial Bank’s Role in Helping a 
Client’s Foreign Operation,” Mr. Froe- 
lich said that with the rehabilitation of 
Germany, Japan and other countries, 
competition for American manufactur- 
ers was becoming increasingly keen. For- 
eign buyers, he said, are asking for 
easier terms, and the trend might be 
accelerated if the U.S. Government 
grants and loans are reduced. This 
means, he added, that the U.S. manu- 
facturers will likely require more credit 
facilities from their banks to finance 
their foreign sales, if they wish to con- 
tinue to keep up their foreign business. 

“T know they want to do that,” he 
said. “‘As for bankers, we feel we have 
been of help in opening new outlets 
for American products abroad and in 
the expansion of international trade. 
We have also helped in making available 
to our people the products of other 
lands. Our services span the surface of 
the globe and knit closer together the 
peoples of the different countries.” 


New Vacation Club Features 
Travel Agency Services 

Vacation Club, Inc., is a new organiza- 
tion being operated in New York City 
that plans trips and books space at 
substantial price reductions, and also 
sets up a savings system for vaca- 
tioners. The service, which uses a unique 
prepayment system to cut costs, com- 
bines the features of a savings club, 
travel agency and buying cooperative. 

Under the plan, the Club calculates 
the costs for a vacation, including the 
price reductions available, and charts 
the weekly savings needed to accumulate 
he necessary amount by the time the 
vacation period arrives. A member may 
ither make regular deposits in an 
account with the Bankers Trust Com- 
any, New York City, which is handling 
leposit funds for the Club, or a member 
lay save the money in a bank of his 
wn choice. 

The only requirement for benefitting 
‘vom the plan is the payment of a $5 
“nnual membership fee and membership 
‘ the Club for at least 30 days. With- 

awals can be made on two weeks’ 
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Another reason why Hammermill Bond prints better, 
types better, looks better 





Because this man talks back to the 
boss, you get better Hammermill Bond 


| not enough that almost everyone else 
in the plant has okayed Hammermill 
Bond at some step during its trip from 
pulp to packaging. This man won't take 
anyone’s okay. 

It’s his job to pull sealed cartons off 
the conveyor at random and open them 
up to see for himself. He checks on 32 
qualities that have already been okayed. 

He checks the paper itself for finish, 
squareness, grain direction. He sees that 
the count is correct. He examines sheets 
for cleanliness. He checks for turned 
corners..for half sheets..for short sheets. 

Labels have to be straight, cartons 
tightly taped. Information on the ream 
labels inside must match the carton labels. 
Ream wrappers must not be torn or split. 

If this inspector’s inspector doesn’t like 
everything he sees, he speaks right up. 
He seldom has to. But because he will 
talk back to the boss (after all, he’s paid 
to do it), you’re more certain of getting 


the Hammermill Bond quality you expect. 


You can see why we call this man’s job 
“customer inspection”. He looks after our 
customers’ interest to an extent no cus- 


tomer could. And his job is just one of 
many extra steps Hammermill takes to 
see that the Hammermill Bond you get 
1) prints better, 2) types better, 3) looks 
better. Hammermill Paper Company, 
Erie, Pennsylvania. 


Printers everywhere use Hammermill Feast 
papers. Many display this shield. 





~yet 
AMMERM 
MS BOND won no more 


<vuad actually less than many other watermarked papers 
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for new business 
in a revitalized market 


Pittsburgh’s ‘‘renaissance”’ 


includes a 2 billion dollar civic 
and industrial redevelopment 
program. 

Great new opportunities now 
exist at the manufacturing, 
wholesale and retail levels. 


WA! LULU MY TOA WS 


for all your Pittsburgh 
Correspondent needs 


Take advantage of our come 
plete correspondent banking 
facilities. We offer more than 
20 specialized correspondent 
services for the convenience of 
banks with interests in the 
Pittsburgh area. 

We will be glad to discuss 
your particular correspondent 
requirements. 


Shinky 


















































PEOPLES 
FIRST 


PEOPLES FIRST 
NATIONAL 
BANK & TRUST COMPANY 
Correspondent Bank Department 
Pittsburgh 30, Pa. 

Member Federal Deposit Insurance Corp. 








THIS IS YOUR IDENTI - PLATE 


It is designed to save you time and 
inconvenience in making out your deposit 
slips and also to guard your car keys against 
loss. 


How to Use Your IDENTI-PLATE 
1. AT DRIVE-IN TELLER STATIONS 


2. INSIDE THE BANK 
























just hand your IDENTI-PLATE to the 
Teller with your deposit. feller will 
imprint your deposit slip from your 
IDENTI-PLATE thus saving you the 
trouble of filling out the deposit slip 
form. 


are provided presses for your con- 
venience. Merely slip your !DENTI- 
PLATE in the press and PRINT your 
name and address clearly on your 
deposit slip to assure proper credit to 
your account and to avoid any possi- 
bility of mistaking your handwritten 
name for another. 


Efficient imprinting plan used at Everglades Bank, Ft. Lauderdale, Fla. 


notice, or sooner in emergencies. 

At present the Club is offering 10 
standard trips to such places as Ber- 
muda, Jamaica, Mexico, Central and 
South America, Europe and the Western 
United States. There are 26 variations 
on these standard holidays, plus several 
travel methods for each. Vacationers are 
thus given a wide choice. 

Vacation Club, Inc., is headed by A. L. 
Glickman, New York financier. Travel 
savings accounts can be arranged in 
person, or by writing to the Club’s 
headquarters at 270 Park Avenue, New 
York City. 
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Deposit Slip Imprinting 


When the Everglades Bank of Fort 
Lauderdale, Florida, was opened last 
February, it inaugurated a new plan for 
making out customer deposit slips that 
has proved very successful. 

To each new depositor the bank gave 
a plastic key-chain case that contained 
a metal plate, called “Identi-Plate,” im- 
printed with the customer’s name and 
address, At the bank’s drive-in windows 
the customer hands his metal plate to 
the teller with his deposit. The teller 
imprints the deposit slip from the Identi- 
Plate, thus saving the trouble of heading 
up the deposit form. 

In the bank’s main banking room, the 
customer can slip his plate into a stand- 
ard credit card press made by the 
Addressograph-Multigraph Corporation 
and imprint his deposit slip himself. 

Herman C. Eberts, president of the 
new Everglades Bank, said that about 
90 per cent of the bank’s deposit slips 
are now imprinted. As each new ac- 
count is opened, a plate is issued to the 
customer with a printed explanation of 
how it is used. 

“The system makes for efficiency and 
accuracy,” Mr. Eberts added. “It assures 
proper credit to the right account. It 
is also a safeguard against the loss of 


a customer’s car keys, since if the key 
chain is lost, it can be dropped into any 
mail box by the finder and it will be 
returned postage paid.” 
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New York Banks Back 
Employees Group Insurance 


Six large New York City Banks have 
organized a new group life insurance 
plan for bank employees that will be 
underwritten by the Prudential Insur- 
ance Company of America and that will 
pay up to a maximum of $15,000 to an 
insured employee’s beneficiaries. 

The program, which goes into effect 
on July 1, was drawn up by Marsh & 
McLennan, Ine., and will furnish the 
nation’s small and medium sized banks 
with group life insurance protection 
hitherto unavailable because of admin- 
istrative costs and other factors. One 
of its features is the fact that no 
physical examinations are required. 

Sponsoring the plan are Bankers 
Trust Company, Chemical Corn Ex- 
change Bank, The First National City 
Bank of New York, Guaranty Trust 
Company of New York, The Hanover 
Bank and Irving Trust Company. They 
are inviting banks across the country 
to act as co-sponsors of the program. 

The backers emphasize that the plan 
is strictly on a non-competitive basis 
and that participating banks will not be 
required to maintain correspondent rela- 
tionships. It will be offered in communi- 
ties where local laws do not prohibit its 
adoption. The plan, the banks add, 
intended to supplement, not compete 
with, existing group insurance plans 
sponsored by state banking associations. 
Membership in both plans will be sanc- 
tioned, provided that the dual coverage 
is not excessive or in conflict with legs! 
restrictions. 

Any inquiries about the program 
should be addressed to Berkeley D. Joh: 
son, vice-president, United States Trus' 
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When your cotton goes overseas... 








... talk to the people at Chase Manhattan 


Use a world-wide network of bankers-at-the-spot 
to help solve your import-export problems. 


When you take your international trade 
problems to the people at The Chase 
Manhattan Bank, the services of a world- 
wide network of 51,000 correspondent 
banks and branches are immediately at 
your disposal. 

Whatever, or wherever your problem, 
you get the overseas help you need from 
the banker-at-the-spot . . . the man who 
has an intimate knowledge of local trade 
conditions and knows how to make them 
work for you. 

Thisis possible because Chase Manhat- 
tan has spent many years building a close 
personal relationship with its foreign cor- 
respondents. Chase Manhattan and its 
stateside correspondents handle the U.S. 
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problems of the Bank’s overseas corre- 
spondents. They, in turn, get things done 
for Chase Manhattan in their own coun- 
tries. Such reciprocity enables you to get 
more efficient banking service in the mar- 
kets of the world. 

Here at home, experienced men in the 
International Department sit down and 
talk things out with you personally. They 
work with you on a basis of individual 
analysis and imaginative planning. And 
knowing the right men in the right places, 
they can quickly contact the banker-at- 
the-spot who can best help you. 

Allof these facts add up to fast, efficient, 
friendly—and above all—personalized serv- 
ice wherever in the world you trade. 


If you have any import or export prob- 
lem, telephone HA 2-6000 or write to In- 
ternational Department, The Chase Man- 
hattan Bank, 18 Pine St., New York 15. 

It will pay you to talk to the people at 
Chase Manhattan and their network of 
bankers-at-the-spot. 


THE 
CHASE 
MANHATTAN 
BANK 


(MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION) 








Company of New York, 45 Wall Street, 
New York City. His institution has been 
appointed trustee of the plan. 
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Pay-As-You-Go 
Real Estate Tax Plan 


A new plan called the “Tax Thrift 
Account” that puts the payment of real 
estate taxes on a pay-as-you-go basis 
for homeowners has been started by the 
Central National Bank of Cleveland, 
Ohio. Reappraisai ot real estate taxes in 
the city had resulted in substantially 
increased taxes for many homeowners, 
and the plan was worked out after a 
meeting of the mayor and other city 
officials with financial leaders in Cleve- 
land. 

The plan provides for the regular 
deposit of funds in amounts necessary 
to pay the tax bill. The deposits may 
be made to the budget account on a 
weekly, bi-monthly, monthly or other 
time interval that is determined by the 
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WORRIED 
ABOUT YOUR 
CONFIDENTIAL PAPERS? 


VYlou YOU CAN 
DESTROY THEM 





The “Silver Executive Automatic"—the 
only automatic shredding machine on the 
market—destroys papers safely because 
it's self-feeding! Simply load it and turn 
it on... your confidential papers are 
destroyed quietly and quickly. Typewriter- 
size, compact, portable. Attractive gray 
crinkle finish. 10-day free trial on any size 
shredder. Write for literature describing 
the only complete line 
of paper shredders— 
both disc and reel 
models. 








104 MILL ST. « 





SALEM, OHIO 
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National Bank of Commerce, 
San Antonio, Tex. 


Continental National 
Bank, Fort Worth, Tex. 
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Bank of the Southwest, 
Houston, Tex. 
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First Western Bank & Trust 
Co., San Francisco, Calif. 


First National Bank of 
Denver, Colo. 


First National Bank, 
Longview, Tex. 


Large-scale projects newly opened or being built by Western banks 


homeowner. The amount of each deposit 
may be varied to meet individual needs. 

Holders of the accounts may also 
make arrangements for the Central Na- 
tional to make tax payments directly to 
the county auditor, or if they are regu- 
lar customers of the bank, have the 
thrift account accumulations transferred 
to their checking accounts upon which 
they can draw their own tax payment 
checks. 
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New Bank-Olffice Buildings 

“Open for business” and “Soon to be 
occupied” signs appeared lately on six 
new bank-office buildings, four in Texas, 
one in California and one in Colorado. 
All exemplify the most modern in pres- 
ent-day skyscraper architecture. 

Fort Worth, Texas. The Continental 


National Bank is soon to occupy space 
in its new 30-story skyscraper bank- 
office building. Among numerous fea- 
tures of this new giant is a mammoth, 
77-ton clock and sign perched atop the 
building. The bank’s initials ‘““CNB” and 
the time will be flashed every minute, to 
be seen for at least three miles. 


Houston, Texas. In mid-June the new 
$16 million bank-office building of the 
Bank of the Southwest will be formally 
dedicated. This skyscraper has a 4-story 
maroon granite base from which rise 
20 more stories of extruded aluminum. 
The bank will occupy the basement 
levels and the second, third and fourth 
floors. The second-floor main banking 
room comprises 63,000 square feet, or 
one and a half acres. Shown in the 
photo above from left to right, with ‘he 
building in the immediate backgroud, 
are Colonel W. B. Bates, chairman, -. 
R. Bryan, Jr., vice-chairman and chs:'- 
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| Mr. and Mrs. Nestler bathing in Lake The Nestlers itinhwent their car “has Mr. Nestler walking into American 
Michigan. been burglarized and their clothing Express office, Chicago, dressed in 
stolen. bathing trunks and beach jacket. 
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Mr. Nestler explains loss of Travelers Manager makes full refund on lost Mr. and Mrs. Nestler continue their 
Cheques to manager. Travelers Cheques. vacation as planned. 
Mr. and Mrs. Norman Nestler* of Toledo, Ohio, were vacationing last summer 
in Chicago. On August 4, 1955, they were bathing in Lake Michigan when their car 
was broken into and Mr. Nestler’s clothing stolen. His vacation funds, totaling 
$460 in Travelers Cheques bought at the suggestion of his local bank, were in one of 
the suits that was taken. Mr. Nestler immediately went to the American Express 
office in Chicago, dressed in bathing trunks and beach jacket, where he explained the *This name bas been 
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ke loss of his Travelers CI rican Express made an on-the-spot refund for the real name of the 
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to sound 
bond portfolio 
management 





ut-of-town banks look 
to their New York 
correspondent for advice on 
bond portfolio management. 
First National City 
correspondents know they 
can depend on the quality of 
the advice they receive 
because it comes from the 
same able, experienced 

men who supervise the 
Bank’s own investments. 


If your bank could profit 
from this top-quality 
guidance—or from First 
National City’s complete 
securities handling service— 
we'd be glad to tell you 
more about it. Why not call 
on First National City first? 
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Delmont K. Pfeffer, Vice President, and 
Leo A. Kane, Vice President in charge 
of our Bond Department, head First 
National City’s team of ‘‘bond experts,”’ 
including Assistant Vice Presidents: 

A. J. Accola, G. E. Barnett, R. C. 
Bush, J. F. Connelly, J. H. Fleiss, 

A. W. McGrath and D. B. Seudder. 














YEARS OF EXPERIENCE with major 
underwritings of State and Municipal 
Bonds for such projects as schools 

| like the one shown at left lend 
authority to the Bank’s advice to 
correspondents in this important 

field of investment. 


The FIRST 
NATIONAL CITY BANK 
of New York 


Head Office: 55 Wall Street, New York 
66 Overseas Branches, Offices, and Affiliates * 74 Offices in Greater New York 











Around-the-clock Transit Service « Collections -« Credit Information 
Bond Portfolio Analysis « Complete Securities Handling Facilities 
Dealers in State and Municipal Bonds « Participation in Local Loans 
Personalized Service « World-Wide Banking Facilities 
Complete Metropolitan New York Offices Coverage 


Fist in World Wide Banking 


Member Federal Deposit Insurance Corporation 
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man of the board’s executive committee, 
and A. G. McNeese, Jr., president. 


Denver, Colorado. Plans are underway 
for a merger of The First National Bank 
of Denver and the International Trust 
Company, to form a new First Nationa! 
Bank that will be housed in a 28-story 
building now under construction. The 


| structure, to be known as the Murchison 





Tower Building, will become the tallest 
in the city. It will include a motor bank 
and garage, and the bank will occupy 
the basement and first three floors. 
San Francisco, California. The First 
Western Bank and Trust Company is 
building an 18-story office building to 


| house its central office. One of the fea- 


tures of the new building, when com- 
pleted, will be tellers’ windows and 
other work space in a glass-enclosed 
island in the center of the second floor 
main banking room. 


San Antonio, Texas. A new 20-story 
bank and office building to cost $8 mil- 
lion is being built by the National Bank 
of Commerce in San Antonio. The build- 
ing will be the first major downtown 
bank-office structure built in 26 years 
and will occupy an entire block. It will 
include complete air-conditioning, drive- 
in banking and garage facilities, among 
many other features. 

Longview, Texas. The First National 
Bank of Longview now occupies the first 
two floors and basement of its new 10- 
story bank-office building. Several thou- 
sand visitors attended the opening cere- 
mony last month. Features of this new 
building are its “chimney type” win- 
dows that fold out vertically from the 
center to provide air without drafts 
and to permit cleaning from the inside; 
and a main banking room two floors high 
with a glassed-in observation area at 
one end. 


+ ° 5 


Banking’s Status-Quo 


With less concentration of bank assets 
within the banking system today than 
in 1940 and vastly greater competition 
both internally and from outside sources, 
Morris A. Schapiro, investment banker 





and noted bank analyst, questions the 
desirability of anti-bank-merger legisla- 
tion or other restrictive enactments that 
would freeze the status-quo and stunt 
banking growth at precisely the time 
when it is needed to keep pace with an 
expanding economy. 

Speaking at a program for Michigan 
correspondents of The Manufacturers 
National Bank of Detroit, Mr. Schapiro 
noted that proponents of anti-merger 
legislation charge that the 100 largest 
banks now hold 46 per cent of all com- 
mercial bank deposits, whereas the fact 
is that the comparable figure in 1940 
was 56 per cent. He opposed the House- 
enacted bill, soon to come before the 
Senate, that would give the Justice De- 
partment authority to pass on bank 
mergers, deciding whether they are in 
the public interest. Maintaining that 
banking procedures are already closely 
regulated by a variety of laws and ad- 
ministrative agencies, Mr. Schapiro said: 
“If the Justice Department is to enter 
the picture, the interests of private bank- 





Burroughs Clearing House 

















or 


ry 
1il- 
nk 
ld- 
wn 
Al's 
vill 
ve- 


ng 


nal 
rst 
10- 
ou- 
re- 
ew 
in- 
the 
fts 
de; 
igh 

at 


sets 
han 
ion 
ces, 
ker 
the 
sla- 
that 
unt 
ime 
. an 


gan 
rers 
piro 
reer 
pre st 
om- 
fact 
940 
use- 
the 
De- 
yank 
g in 
that 
sely 

ad- 
aid: 
nter 


ank- 


couse 











ing would suffer by unnecessary dupli- 
cation of authority and attendant de- 
lays.” 

Other factors. There has been a dif- 
fusion of funds away from the old 
financial centers, and smaller banks have 
grown more rapidly, Mr. Schapiro added. 
Meanwhile, competition has intensified 
not only between banks but also with 
an ever-widening 
front of non- 
bank sources such 
as insurance com- 
panies, finance 
companies, pen- 
sion funds, sav- 
ings and loan as- 
sociations, and 
other lenders. 

At the same 
time, rising costs 
and high taxes 
create additional 
pressures, Mr. 
Schapiro asserted. Operating expenses 
(other than State and Federal income 
taxes) of all member banks have in- 
creased from $1,469 million in 1946 to 
$3,261 million in 1955, or 122 per cent. 

Importance of volume. Declaring that 
the price of what banks sell is set by the 
keenest and most active competition in 
America, Mr. Schapiro contended that 
they must widen their operations since 
larger volume brings lower unit costs. 
“To increase and diversify their busi- 
ness,” he stated, “banks must establish 
contact with a wider public, do retail 
as well as wholesale business, and offer 
a greater variety of services on a com- 
petitive and economic basis.” 

Question of branches. In view of the 
new conditions, Mr. Schapiro believes 
that branch banking has become basic 
in our banking structure, and he pointed 
out that the trend since World War II 
has been marked by mergers which have 
provided an economical means of acquir- 
ing established branches. 

The speaker recognized that on this 
subject, opinions vary and are earnestly 
held. Thus there are those who insist 
that branch banking is an unmitigated 
evil, while others regard it as essential 
to the future of banks under the private 
enterprise system. Some see reduced 
competition and monopoly; others, a 
trend adding needed vitality and re- 
leasing new competitive forces. 

While not expressing a clear-cut view- 
point on the merits of the two conten- 
tions, Mr. Schapiro did say that public 
policy should allow for bank growth to 
keep pace with the country’s rapid de- 
velopment and the changes of a dynamic 
economy. 

How such questions are resolved will 
have a bearing on the investment status 
of banking as an industry, Mr. Schapiro 
added. 








M. A. SCHAPIRO 
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Aloyds Branch Reflects 
British Naval History 

The Commercial Road office of Lloyds 
Bank Limited in Portsmouth, England, 
was one of three Lloyds’ branches there 
that had to be rebuilt after being de- 
stroyed in World War II. The bank 
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¥= GET your clients off to a 
good start when you sell them 
First National City Bank Travel- 
ers Checks. Wherever they’re go- 
ing, their trip will be more carefree 
if they’re carrying this well-known 
travel currency—spendable like 
cash without the risks of cash. If 
lost or stolen, NCB Travelers 
Checks are fully refunded. 

You reap extra profits, too, in sell- 
ing NCB Travelers Checks, be- 
cause you remit to us only 10% 
of the selling commission—90% is 
yours to keep. These travel checks 
are well known around the world 
and have been carried by travelers 
for over half a century. An exten- 
sive advertising campaign directs 
all prospects to Buy at Banks. 
Free sales aids include a kit, tai- 
lor-made for your use, to tie in 
with this national effort. 


HANDY. NCB Travelers Checks 
buy goods and services on any trip 
anywhere...live up to their repu- 
tation as “The Traveler’s Friend”! 














NCB TRAVELERS CHECKS pro- 
tect your clients’ travel funds just 
as your safe deposit vaults protect 
their valuables back home. They 
are backed by The First National 
City Bank of New York. 


The FIRST 
NATIONAL CITY BAAQK 
of New York 


REMEMBER THESE FACTS ABOUT FIRST NATIONAL CITY BANK TRAVELERS CHECKS: 
e Safe—fully refunded if lost or stolen 
e Spendable like cash—instantly recognized around the globe 
© Convenient—come in $10, $20, $50 and $100 denominations 
e Inexpensive insurance for travel funds—cost only $1 per $100 
¢ Good until used—backed by The First National City Bank of N.Y. 


Member Federal Deposit Insurance Corporation 
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Commercial Road office, Lloyds Bank Limited, Portsmouth, England 


Mural in rebuilt branch is 85’ long, shows old-time sea blockade 


took advantage of the opportunity to 
decorate the branch in keeping with its 
naval associations, and installed an 85- 
foot long mural in the main banking 
room that depicts the hostile French 
fleet off Portsmouth in 1545. 

Portsmouth is generally regarded as 
the birthplace of the British Navy. The 
town was built by Richard I because of 
its strategic position and in 1540 it was 
already established as a naval station. 
Lloyds Bank dates its connection with 
the city back to 1787, when the private 
bank of Grant and Burbey opened there. 
Through subsequent mergers, this bank 
grew into what is now 15 branches of 
Lloyds Bank in Portsmouth. 
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Special Bank Checks 
Promote Worthy Causes 


A bank in St. Louis, Missouri, and 
another in New York City recently 
evolved plans designed to make the resi- 
dents in their communities more charity- 
minded. 

Contribution checks. In one plan, each 
depositor of the American National 
Bank in St. Louis who writes a check on 
his account to make a donation or gift 
to any charity or religious organization, 
is not charged a service fee on his 
checking account. In explaining the 
plan, President Philip F. Lichtenstein 
said that depositors can make church 
or charity donations without a check 
charge by using new “contribution 
checks,” that are available upon request 
to any depositor regardless of the kind 
of checking account he may have at 
American National. The checks are 
printed on blue paper and bound in an 
attractive matching cover. They carry 
the message, “When used for religious 
or charitable contributions, no service 
charges will be made for this check.”’ 

Community-betterment checks. During 
the open house week of one of its new 
offices, the Bowery Savings Bank of 
New York City last month gave a check 
for $1, that could be made payable to 
any religious, charitable, fraternal, civic 
or other non-profit organization, to all 
depositors who opened savings accounts 
of $5 or more. 


Earl B. Schwulst, president of Bowery 
Savings, said that the “check-for-com- 
munity-betterment” plan was worked 
out in a succession of conferences held 
by him and other Bowery Savings offi- 
cers with the leaders of more than 100 
groups in the bank’s area. Other gifts 
besides the donation checks were given 
to men and women depositors during the 
open house week. 
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Inside Russia” Films 

Wide public interest with attendant 
publicity was created by the First Na- 
tional Bank in Dallas, Texas, by the 
television showing of recent films made 
inside Russia. The bank took 90 min- 
utes of a local TV station’s time to show 
“Camera Inside Russia,” a _ series of 
uncensored films of everyday life in 
Russia taken by Myron Zobel, lecturer, 
author and world traveler. 

Five telephone operators’ specially 
assigned to answer calls from the TV 
audience were swamped, and halfway 
through the program the announcer told 
the audience it would be pointless to 
continue calling, since many more ques- 
tions than could be handled had already 
been received. The TV station reported 
a brisk mail response to the program, 
with about 85 per cent of the writers 
asking that the program be repeated. 

First National’s President Ben H. 
Wooten introduced the program and 
during the show asked Mr. Zobel several 
questions concerning banking and finance 
in Russia. Said Mr. Wooten in his 
introduction, “We are pleased that we 
can take our TV viewers behind the 
Iron Curtain for a good look at life in 
a country that much is said about, but 
little known. As one of the most en- 
lightening filmed stories to come out 
of one of the most mysterious countries, 
‘Camera Inside Russia’ definitely high- 
lights the many privileges we enjoy in 
our own country.” 
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Japanese Bank Progress 

A glimpse at the present-day status 
of commercial banking in Japan is con- 
tained in a short, 60-year history recent- 
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American Express promotion material package contains 50 items 


ly published by The Sumitomo Bank, 
Limited, Osaka. 

“The economic situation in Japan is 
vastly different from what it was in the 
days prior to 1941,” writes Shozo Hotta, 
director and president of the bank. 
“Commercial banks enact a far more 
important role than they played before 
World War II. They now supply over 
50 per cent of the funds required by 
industry, compared with 20 per cent 
before the war.” 

Mr. Hotta also writes that while the 
Anti-Monopoly Law and shortage of 
funds have retarded the securities busi- 
ness of Japanese banks, investments in 
securities and industrial debentures are 
on the increase. 

The Sumitomo Bank was founded in 
1895 and today has 137 branches in 
Japan, three overseas offices and one 
affiliated bank, with a total staff of 7,968. 
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Operation Waste Paper 


A security measure that parallels the 
stringency of an intelligence service is 
employed in the handling of waste paper 
at the Union Square Savings Bank, New 
York City. 

Nothing dropped into any waste bas- 
ket on bank property is ever tossed out 
before at least a week has passed. The 
contents of all baskets are emptied into 
a large can at the end of each day, and 
for each day there is a separate can. The 
cans are then kept a week, and some- 
time during the second week, their con- 
tents thrown out. 
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American Express Offers 
Bank Sales Aids 


In connection with this year’s boom 
in travel business, which has been fore- 
cast as: the “biggest in history,” the 
American Express Company is offering 
to banks a package of 50 types of pro- 
motional material. The pieces. are 
designed to promote the sale of bank 
services that are connected with travel, 
such as travelers checks, auto and vaca- 
tion loans and safe deposit boxes. 

Included in the package are newspaper 
ad mats, posters, radio records, TV 


films and window displays. An outstand- 
ing part of the program is a “do-it- 
yourself” window display kit that centers 
attention on a bank’s services related to 
vacation travel. The kit is designed to 
fit any type of window space, or to be 
used as a lobby display. 

Any of the materials, including the 
special display kit, will be supplied to 
banks upon their request without charge. 
Inquiries should be directed to the Amer- 
ican Express Company, 65 Broadway, 
New York 6, N. Y. 
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Not The Liberty National 
of Oklahoma City 
The attractive bank shown below is 
not The Liberty National Bank and 
Trust Company of Oklahoma City, Okla- 
homa. The photo appeared originally in 
the pictorial review of new and modern- 
ized bank buildings in the May issue 
of Burrough Clearing House, and was 
erroneously identified as the “Shelby 
Branch” of the Oklahoma City bank. 
The bank pictured was actually the 








Incorrectly identified in May 


Shelby Street branch of Liberty National 
Bank and Trust Company, Louisville, 
Kentucky. 

Liberty National of Oklahoma City is 
a unit bank. There is no branch banking 
in Oklahoma, as the erroneous identifi- 
cation implied. 
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F.P.R.A. Advertising Study 


The main job facing commercial bank 
advertising this year is “‘to sell banking 
as a whole,” according to a recent sur- 
vey of 280 banks by F. J. Blake, director 
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Offer your customers the complete service of 


the Midwest's oldest, largest Foreign Banking Dept. 


NCREASED travel and growing markets overseas are 
] making Foreign Banking an important service in 
cities and towns of all sizes. Through our facilities, 
correspondents of The First National Bank of Chicago 
can provide that service in a way that impresses regu- 
lar customers and wins new ones. The advantages of 
our Foreign Banking Department are readily available. 


Travelers letters of credit, commercial letters of 
credit and acceptances, fast foreign remittances, up-to- 
date credit information on foreign firms—these are 


a few of the valuable services our Foreign Department 
renders. Experienced officers make available to you 
the facilities of our vast network of correspondent 
banks abroad—a network that has grown steadily for 
90 years and extends into every corner of the globe. 


Foreign Banking is just one of the many services 
of The First. If you’d like to discuss the advantages 
of a correspondent relationship with us, write or wire 
us today. A man from The First will be happy to call 
on you at your convenience. 


The First National Bank of Chicago 


Dearborn, Monroe and Clark Streets 


Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Speed up transit work. The new 1956 

A. B. A. Key Book with Check Routing 
Symbols is now available. It contains 

all annual changes in transit numbers and 
check routing symbols. Make sure your 
organization has enough copies of the. latest 
edition for completely efficient operation. 


Order yours today. 


RAND MSNALLY & COMPANY 


PUBLISHERS 
P.O. BOX 7600: CHICAGO 80, ILL. 
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of public relations, Central National 
Bank of Cleveland, Ohio. His findings 
are contained in the Financial Public 
Relations Association’s new booklet, 
“Analysis of Commercial Bank Adver- 
tising Expenditures.” 

Participants agreed that newspapers 
would continue as the dominant medium, 
and would account for about one-third 
of all media costs in 1956. Radio, tele- 
vision and direct mail would follow, in 
that order. 

The bankers indicated that about 29.6 
per cent of total expense would be given 
to institutional advertising, with instal- 
ment loans taking the next largest slice 
or about 18 per cent of the total. Sav- 
ings, trust, commercial checking and 
special checking are to receive the next 
strongest emphasis. 

The survey classifies expenditures 
according to bank size, and there are 
nine categories in the report, enabling 
any size institution to compare its ex- 
penditures with the average for its size 
Numerous tables in the study pinpoint 
the total amount spent, percentage of 
banks using the various media, dollar 
amount of expenditures, and the average 
amount paid out by banks for advertis- 
ing their various services. 

Copies of the report may be obtained 
for $1 each by writing to F.P.R.A. head- 
quarters at 231 South LaSalle Street, 
Chicago 4, Illinois. 
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P.B.A. Publishes New 
Text. Advertising Manual 

A new textbook, “Using Your Bank,” 
and a manual, “Effective Newspaper 
Advertising for Banks,” are two recent 
publications of the Pennsylvania Bankers 
Association’s Educational Foundation. 

“Using Your Bank.” This book was 
written by Dr. George L. Leffler, finance 
professor at The Pennsylvania State 
University. In non-technical terms it 
explains the services of a commercial 
bank, and has six chapters covering 
checking and savings accounts, safe 
deposit, lending, trust and other banking 
services. The book is designed for use 
in high schools and colleges and may 
be used for courses in economics, bank- 
ing, commercial subjects, problems of 
democracy and mathematics. 

The new textbook is a_ sequel to 
“Your Bank,” written by Dr. Leffler in 
1952. More than 48,500 copies of “Your 
Bank” have been distributed in the 
United States and foreign countries. 

Effective newspaper advertising. This 
manual begins by pointing out that 
“from the early days of bank advertising, 
newspapers have been the most popular 
medium.” It contains sections covering 
all aspects of newspaper advertising, 
including, popularity of newspaper 
advertising, buying newspaper. space, 
space and position, size and frequency of 
ads, advertisement content, by-products 
and tie-ins, layout, and many other sec- 
tions. The manual also contains appen- 
dices on F.D.I.C. regulations on adver- 
tisements, and on the legal limitations on 
instalment loan advertising. 

Information as to the availability of 
both the textbook and the manual may 
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be obtained by writing to P.B.A.’s head- 
quarters, Box 142, Harrisburg, Pennsyl- 
vania. 
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Bank Crimes Decrease 


A substantial downward trend in 
crimes against banks is shown in a 
report released by the American Bankers 
Association covering the first six months 
of the Association’s 1955-56 fiscal year. 

In the report, Thomas F. Glavey, 
chairman of the A.B.A.’s insurance and 
protective committee, reported that dur- 
ing the six months ended February 29, 
1956, there were 77 holdups and 18 
burglaries, a total of 95, compared with 
153 similar crimes during the same six 
months a year ago. Losses amounted 
to $817,591 this year, as against $1,- 
010,111 last year. 

Mr. Glavey, an assistant vice-presi- 
dent of The Chase Manhattan Bank, 
New York City, commented: “Doubtless 
the 178 bank robbery conferences organ- 
ized countrywide by the Federal Bureau 
of Investigation during 1955 played an 
important part. In addition to a 34 per 
cent reduction (117 to 77) in the num- 
ber of successful holdups, banks are 
credited with frustrating 10 more bandit 
attacks the first six months of this year 
than were prevented in the same period 
the previous year.” 

The A.B.A. report also showed a sub- 
stantial decrease in bank defalcations. 
There were 58 bank dishonesty losses of 
$10,000 or more reported during 1955, 
aggregating $3.9 million. Of this total, 
$1.3 million was excess above the insur- 
ance covering 6 of the defalcations. The 
1955 figures compare with 84 of these 
larger losses, aggregating $5.8 million, 
that occurred in 1954. 
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Bank Awards. Assorted 


Certificates of merit can’t be eaten, 
but they can besveak for years to come 
the careful planning and dilligent effort 
that lie behind them. Here are some of 
the awards, of various kinds, won by 
banks for their performances in 1955. 

Lincoln National Bank and Trust 
Company, Syracuse, New York, an 
“excellently managed” award from the 
American Institute of Management, for 
management performance. 

The Beloit (Wisconsin) State Bank, 
and the Chicopee (Massachusetts) Sav- 
ings Bank, certificates of achievement 
from the American Public Relations 
Association, for alert and progressive 
public relations programs. A_ similar 
award to the Hanover Bank, New York 
City, was cited in last month’s issue of 
Burroughs Clearing House. — 

Manufacturers Trust Company’s Fifth 
Avenue Branch, New York City, first- 
honor award from the American Insti- 
tute of Architects, for an outstanding 
building design. 

Northwestern National Bank, Minne- 
apolis, Minnesota, the ‘Minneapolis 
Award” from the Minneapolis Chamber 
of Commerce, for “an unselfish and 
constructive” series of advertisements 
in Time magazine promoting the North- 
west as a business and industrial area. 
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REVIEW OF 1955 


In the southern half of California, business volume during 1955 was the 
largest in the history of the area. This Bank's index of business activity for 
the fourteen southernmost counties of California averaged 13 per cent higher 
than during 1954, the previous record year. 

Since population in the area increased by more than 4 per cent last year, 
it appears that on a per capita basis business activity in 1955 averaged about 
8 per cent above 1954, and higher than any previous year. 

POPULATION in the fourteen southernmost counties of California is esti- 
mated to have increased from 7,824,000 on July 1, 1954, to 8,184,000 on 
July 1, 1955—a gain of 360,000 or 4.6 per cent. The increase averaged 
30,000 per month, or 1,000 per day. 

BUILDING AND CONSTRUCTION in Southern California established 
a new all-time record in 1955. Dollar volume was more than 17 per cent 
above 1954, the previous record year. 

HOME BUILDING was at a record level in Southern California during 
1955. The number of dwelling units included in building permits reached 
149,044. The 1954 total was 143,772. In the Los Angeles Metropolitan 
Area, the total declined very slightly from 105,889 in 1954 to 105,546 
in 1955. 

NEW INDUSTRIAL PLANTS and expansions announced for Los An- 
geles County during 1955 will involve a capital investment estimated at 
$249 million. This is an increase of 171 per cent over the 1954 total of 
$212 million. 

TOTAL INCOME of the residents of the Los Angeles Metropolitan Area 
increased by 10 per cent or more during 1955 over the previous year. 
RETAIL SALES totaled an estimated $8,150,000,000 in the Los Angeles 
Metropolitan Area during 1955—an increase of 141% per cent over 1954, 
the previous record year. 





INDEX OF BUSINESS ACTIVITY 
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MONTHLY SUMMARY OF BUSINESS CONDITIONS IN SOUTHERN CALIFORNIA, 
from which this excerpt was taken, is published regularly for friends and customers 
of Security-First National Bank by our Research Department. If you would like to 
receive it free of charge regularly, write Bank and Customer Relations Department. 
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Pictorial Roundup of Trends in Drive-In Bank Architecture 


Showing developments in motorist banking facilities across the nation 
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Abilene, Tex. Motorists drive through the new Citizens Providence, R. I. A tunnel connects an island-type drive-in 


National Bank building to reach an island type teller station with the main building at new Cranston office of the 
station in the motor bank annex. The overhanging sec- Rhode Island Hospital Trust Company. Customers can ap- 
ond story provides weather protection proach from either side 










* 





2 


sg 
BO40% 3 


Sen 
i200 












B.O7- 


Columbus, Ga. Instead of conventional drive-in sta- St. Louis, Mo. Pneumatic tubes connect the new Eighth and Lucas 





tions, the Motor Bank of The Fourth National Bank’s drive-up facilities with the main Mercantile Trust Company 
new quarters has space for 10 cars under cover. Two building. The branch’s lobby also has three bandit resistive 
wall windows provide service teller stations 
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Midtown, Tenn. An overhanging canopy at the Midtown auto Dodge City, Kan. The new drive-in and walk-up 

bank branch of The First National Bank in Rockwood extends facilities were added at the First National Bank as 

18 feet from the main wall, providing full protection for the part of a remodeling project that included addition 
bank’s motoring customers of a new parking lot 
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Shreveport, La. Cathedral amber glass used in the Passaic, N. J. Eight drive-in windows at the new Auto Bank Plaza 

rear entrance of the new Youree Drive branch of of the Passaic-Clifton National Bank and Trust Company are ar- 

the Commercial National Bank highlights practical » ranged to accommodate 25 cars at one time. The unit has four 
placement of twin drive-in stations walk-up windows 
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Minneapolis, Minn. Self-service parking and four walk- Houston, Tex. Recent additions to the top and both sides of 





up windows are featured at the multi-level ramp built the City National Bank’s garage building provided space 
adjacent to the Marquette National Bank. The structure for drive-in facilities. Two teller stations are located on 
has 350-car capacity each of three service islands 











Mount Vernon, N. Y. Aluminum was used in the overhang Xenia, O acilities of the 














protecting drive-in patrons at The First National Bank of Citizens First National Bank were built about 200 
Mount Vernon. The exterior is of granite, which was cut and feet from the main office. The cornice and support 
fitted at the construction site beams are of stainless steel 
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Irving, Tex. Motor banking facilities of the Irving State Fort Lauderdale, Fla. Precast concrete panels with exposed 

Bank are located directly across the street from the aggregate surfaces close in the office space above the teller 

main building. TV, intercom and pneumatic tubes windows at The First National Bank. The institution has nine 
assure complete contact motor bank stations 
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Kalamazoo, Mich. Indiana limestone enhances the rustic quality Maumee, Ohio. The new Parkway Plaza office of The 

of the new South Westnedge branch office of The American Ohio Citizens Trust Company incorporates “full visi- 

National Bank and Trust Company. Thermopane windows are bility” design. A broad overhang protects customers 
used throughout conducting business at the two drive-in windows 
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Pictorial Album of New and Modernized Savings and Loan Quarters 


| Depicting interior and exterior design features of associations in several states 
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Beaver, Pa. The old Dollar Savings and Loan Columbus, Ohio. The new Bexley office of the First Federal Savings 

offices were razed to make room for this modern and Loan is of colonial design, featuring brick with Indiana limestone 
yellow and brown brick structure trim. The windows are framed in aluminum 
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Longview, Tex. Quartered walnut paneling blends with Akron, Ohio. Executive offices, a board room and additional 








light colored walls, providing modernistic touch to the work space were provided by a new mezzanine in the remodel- 
new home of the First Federal Savings and Loan ling of the Akron Savings and Loan quarters 
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The Cuncen Company 

Yucaipa, Calif. A flat roof and wide canopies, supported 

on combination steel tubing and mullions add to the func- 

tionalism of the new Yucaipa branch of the Redlands Fed- 
eral Savings and Loan 


Tulsa, Okla. A nautical theme predominates in both the in- 

terior and exterior designs of the new Admiral branch of 

the Home Federal Savings and Loan. Note the bridge-like 
appearance afforded by huge protective canopy 
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Elmira, N. Y. Insulated glass set in Roman brick accents mod- Rushville, Ind. Concrete slab faced with brick and Indi- 
ernity of the new quarters of the Elmira Savings and hoan. ana limestone sets off the large glass expanse at the 
Note planting box in front new First Federal Savings and Loan Building 
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Commercial Credit 





helps you 


h | ’ COMMERCIAL CREDIT’s accounts receivable and 
C OC) C p inventory financing offers you an ideal way 
to help your customers who have need for 
additional working capital, yet whose reg- 
ular lines of credit do not warrant further 
C U S C Om Cc T S extension within your own operation. Our 
method does not interfere with your own 


service. It will function as a perfect com- 





plement to your service. 


+ 
ob C a 1 nh Any office of ComMeErciaL CrEDIT CoRPORATION 


below will gladly furnish complete infor- 

mation to you—or, through you, to any 

of your customers. This is a service offered 

| t t through subsidiaries of CoMMERCIAL 
A ge Crepit Company, capital and surplus 


over $190,000,000. 


200 West Battimore StreEET, Baltimore 3 


® 
C T Cc d 1T 222 West Apams Street, Chicago 6 
‘ 





722 Sout SprinG Street, Los Angeles 14 
100 East 42Np Street, New York 17 


112 Pine Street, San Francisco 6 


lines 
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While you were walking the 


last night... 


... Continental Illinois’ night staff processed 
15,000 cash items 


Some nights a man is specially happy to 
have a dog. Let’s say last night was such 
a night—soft, still, fresh with new summer. 
You went out at 10 o’clock, and walked 
longer than usual. Say, a half hour. 

In those thirty minutes, the night staff at 
the Continental processed a total of 15,000 
cash items—about 500 per minute! 


’Round-the-clock service with speed like 
this explains why many a check mailed to 
the Continental in the afternoon by banks 
from coast to coast becomes available funds 
the following morning. 

Wouldn’t such service be helpful to your 
bank and your customers? Why don’t you 
take advantage of it? 


CONTINENTAL ILLINOIS NATIONAL BANK 


and Trust Company of Chicago 
Lock Box H, Chicago 90 


Member Federal Deposit’ Insurance Corporation 
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IN THE SENATE OF THE UNITED STATES 
June 15 (legislative day, June 14), 1955 


Read twice and referred to the Committee on Banking and Currency 





AN ACT 


To provide for the control and regulation of bank holding com- 


panies, and for other purposes. 
1 Be it enacted by the Senate and House of Representa- 
2 tives of the United States of America in Congress assembled, 


3 That this Act may be cited as the “Bank Holding Company 








Calendar No. 1107 
S. 2577 


[Report No. 1095] 
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IN THE SENATE OF THE UNITED STATES 
Jury 19, 1955 
Mr. Ronerrson (for himself, Mr. Butcxer, and Mr. Benxerr) introduced the 
following bill; which was read twice and referred to the Committee on 
Banking and Currency 
Jury 25, 1955 
Reported by Mr. Rosertson, from the Committee on Banking and Currency, 


with an amendment 


{Omit the part struck through and insert the part printed in ttalice] 





A BILL 


To define bank holding companies, control their future expansion, 


and require divestment of their nonbanking interests. 








7 in accordance with which policy all of the provisions of this 
g Act shall be interpreted, to control the creation and expansion 
9g of bank holding companies; to separate their business of 
10 managing and controlling banks from unrelated businesses; 


11 and generally to maintain competition among banks and to 


4 Act of 1955”, 
5 DECLARATION OF POLICY 2 
6 Sec. 2. It is hereby declared to be the policy of Congress, 


4 Act of 1955”. 








1 Be it enacted by the Senate and House of Representa- 
2 tives of the United States of America in Congress assembled, 


3 That this Act may be cited as the “Bank Holding Company 


5 DEFINITIONS 
6 Sro. 2. (a) “Bank holding company” means any com- 


7 pany (1) which directly or indirectly owns, controls, or 


holds with power to vote, 25 per centum or more of the 











President Eisenhower signed the legislation as a forward step, with reservations 


TO CURB BANK HOLDING COMPANIES 





The 





PEACERODER TSO 
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Included in its provisions are numerous exemptions 
and special provisions still considered questionable 


HE morning clouds parted and 
the afternoon sun broke through 
brightly as President Eisenhower 
finished his lunch. May 9 was the first 
real good day for golf in weeks, so the 
President grabbed his clubs and took 
off for Burning Tree. 
A White House news reporter, spe- 





COVER PICTURE 


Before Senate Banking Committee, 
one of a long series of holding com- 
pany bill hearings. Testifying, a smil- 
ing Federal Reserve Board Chairman 
William McC. Martin and Gov. J. L. 
Robertson. In the background are 
F.D.1L.C. Chairman H. E. Cook and 
Comptroller of the Currency Ray M. 
Gidney 
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By 
JOHN DONOGHUE 


Washington Correspondent 


cially alerted to watch for the signing 
of the bank holding company bill, 
flashed to the news tickers the fact 
that Mr. Eisenhower was out golfing. 
Bankers’ representatives in Washing- 
ton and elsewhere checked their 
watches; here it was, mid-afternoon of 
the last day when the President must 
sign or veto the bill, or alternatively 
let it become law without his signa- 
ture. Thus the day dragged on, and the 
hour approached when Government 
offices would close for the night. 
Then, a bare half-hour before quit- 
ting time, the bulletin came in; H.R. 
6227 was signed into law. By telephone 


and telegraph, a thousand messages 
went to home offices all over the coun- 
try, conveying the news that 18 years 
of wrestling with the knotty bank- 
holding-company question was now a 
thing of the past. 

But then the second, and perhaps 
more important, portion of the White 
House announcement came over the 
news ticker wires. Mr. Eisenhower had 
indeed signed the bill, the story said, 
but with serious reservations as to its 
effectiveness. He was willing to let the 
law go on the books, but only as a step 
in the right direction. Congress still 
had a lot of work to do on the bill 
before it can consider the job done. 

In passing his comment on the 
shortcomings of the bill, the President 
was highlighting things that had 
already been said during the Senate 
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Statements on the New Bank Legislation 
By Independent Bankers Association and Transamerica Corporation 


Independent Bankers. The Bank 
Holding Company Act, just signed by 
the President, “gives marked hope for 
the continuation of our unique Ameri- 
can system of banking,” said Joseph 
V. Johnson, president of the Independ- 
ent Bankers Association of America, 
and president of the Johnson County 
Bank, Tecumseh, Nebraska. 

“Independent banking has played 
an important part in the growth of 
this country, not only in developing 
the metropolitan centers but the small 
towns and villages that are so essen- 
tial to the country’s well being. Our 
traditional system of banking with dif- 
fused ownership and management has 
been a part of our American demo- 
cratic system. 

“To concentrate banking in a few 
hands would be dangerous to the poli- 
tical future. It would be hard to main- 
tain a domecracy without a democratic 
economy. This legislation was overdue. 
It should have been passed years back, 
before the bank holding companies 
reached a dominant position in the 


+ 


Transamerica Corporation. F. N. 
Belgrano, Jr., president and chairman 
of the board of Transamerica Corpora- 
tion, stated that the legislation tends 
to create monopoly and prevent legiti- 
mate competition, and that it deprives 
the West of much needed bank capital. 
“It is completely contrary to the way 
of life that has made our country 


strong and prosperous,” he said. 


“There are matters of principle 
involved which have been compro- 





F. N. BELGRANO, JR. 


mised. Lawfully acquired property is 
being taken from Transamerica with- 
out even suspicion of wrongdoing. 
Equal treatment under the laws has 
been denied us. This must be recti- 
fied or grave injustice will result. 
“Transamerica believes in competi- 
tion. Transamerica abhors monopoly. 
Transamerica has grown because its 
services are modern and _ efficient, 
because the thousands of customers 
we serve like our brand of free enter- 
prise and constructive capitalism. 
“The President has acted and per- 
mitted the bank holding company bill 
to become law. As a law abiding citi- 
zen Transamerica must and, of course, 
will comply, but will never abandon 





JOSEPH V. JOHNSON 


banking field. It is obvious, of course, 
that there can be little competition 
between banks that are subsidiaries 
of the same corporation.” 


° 


its fight against the discriminatory 
and monopolistic features of this legis- 
lation. It is encouraging to note that 
the President is not entirely satisfied 
with the bill and recognizes the need 
for corrective action.” 

(Additional statements, page 15.) 

Transamerica’s Recent Acquisitions. 
Since the first of this year Trans- 
america Corporation, San Francisco, 
has been conducting an expansion pro- 
gram into the Mountain States. The 
recent acquisition of majority stock 
control of 14 additional banks in Utah, 
New Mexico, Montana, Wyoming and 
Colorado has been confirmed by Mr. 
Belgrano, giving Transamerica inter- 
ests in all the eleven Western states. 

The 14 additional banks announced, 
their total assets and chief executives 
are listed below: 

Colorado. The American National 
Bank of Denver; $55,973,738; Adolph 
Kunsmiller, president. 

Englewood State Bank, Englewood; 
$11,000,000; J. A. Murphy, president. 

First National Bank in Fort Col- 
lins; $10,200,000; C. P. Warren, pres. 

Montana. Montana Bank, Great 
Falls; $19,000,000; C. J. Thronson, 
chairman and president. 

Bank of Glacier County, Cut Bank; 
$8,000,000; L. A. Christensen, pres. 

Conrad National Bank of Kalispell; 
$17,000,000; J. G. Edmiston, president. 

New Mexico. Roswell State Bank, 
Roswell; $6,971,000; Roy Ward, pres. 

First State Bank, Gallup; $7,800,- 
000; G. L. Emmons, chairman and 
president. 

Lea County State Bank, Hobbs, 
$15,500,000; G. S. Rogers, chairman. 

Utah. Sandy City Bank, Sandy; 
$8,000,000; Heber Burgon, president. 

Cache Valley Banking Company, 
Logan; $8,914,000; F. P. Champ, pres. 

Wyoming. The Casper National 
Bank, Casper; $32,000,000; Charles 
W. Waddell, president. 

The First National Bank of River- 
ton; $6,400,000; Charles W. Waddell, 
board chairman. 

The First National Bank of Lara- 
mie; $16,390,000; G. J. Forbes, pres. | 











38 


debate on the bill, and in fact in the 
language of the bill itself. For it is 
required that two years from the date 
of enactment, May 9, 1958, the Federal 
Reserve Board shall make a full report 
on the working-out of the Spence- 
Robertson Act, and recommend any 
revisions or amendments indicated by 
the Board’s experience as advisable. 

The President said: “Although the 
legislation has as its objectives (1) 
requiring bank holding companies to 
divest themselves of non-banking 
assets and (2) preventing any lessen- 
ing of competition in banking through 
the holding company device, as a result 
of various exemptions and other spe- 
cial provisions the legislation falls 
short of achieving these objectives. 

“It does, however, represent a for- 
ward step in that direction, and I am 
approving the legislation for this 
reason. The exemptions and other spe- 
cial provisions will require the further 
attention of the Congress.” 


HUS the Spence-Robertson Act is 

not of itself complete; the Pres- 
ident has made Administration policy 
of some of the things that were said 
against the bill on the floor of the 
Senate, namely, that political influ- 
ences were exercised to win exemp- 
tions for various holding company 
organizations whose lawyers’ were 
clever enough to put together legal 
language having the effect of “letting 
out” an organization without naming 
it by name—like Abraham Lincoln’s 
famous bank check made out to “A 
Colored Man with One Leg.” 

In the coming months and years, 
public attention is certainly going to 
be focused on the exclusions and ex- 
emptions in the bill, and the multiple 
banking organizations which success- 
fully obtained exemptions this year 
will be continuously faced with the 
threat that their exemptions will be 
taken away from them when Congress 
next takes a look at the Spence-Robert- 
son Act. 

Meanwhile, there is another aspect 
that draws criticism, though this one 
was not specifically mentioned by the 
President. It is that a holding company 
operating within a State now has a 
virtual monopoly of holding company 
banking in that State. This is due to 
the provision of the law that prevents 
any outside holding company from 
coming into a State except where the 
State legislature specifically empowers 
it to do so “by language to that effect 
and not merely by implication.” 

In New York State particularly, 
there may be some acute reactions to 
the State-lines provision of the bill. 
New York State has one major holding 
company operating statewide. As com- 
plained of by State Senator George H 
Pierce, chairman of the Joint Legis- 
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Highlights of the Bank Holding Company Act of 1956 


Definition—A bank holding company means any com- 
pany (1) which directly or indirectly owns, controls, or 
holds with power to vote, 25 per cent or more of the voting 
shares of each of two or more banks, or of a company 
which is or becomes a bank holding company; (2) which 
controls the election of a majority of directors in each of 
two or more banks; or (8) which places in trust, for the 
benefit of its shareholders or members, 25 per cent of the 
voting shares of each of two or more banks. 


Exceptions—There are five, namely: (1) A bank that 
holds bank shares in a fiduciary capacity; (2) A company 
registered under the Investment Company Act prior to 
May 15, 1955; (3) A company holding bank shares for 
resale in the capacity of underwriters; (4) A company 
formed for the sole purpose of soliciting proxies; and 
(5) A company whose assets are 80 per cent or more 
agricultural. 


Other Exclusions—Automatically excluded are: (1) 
Government or State-owned corporations; (2) Non-profit 
religious, educational and charitable organizations; and 
(3) Partnerships. 


Registration—Holding companies have 180 days after 
May 9 to register with the Federal Reserve Board through 
the appropriate Reserve Banks, using forms now in 
preparation. Extensions of time may be granted. 


Board Authority—The Federal Reserve Board has the 
same supervisory powers over bank holding companies as 
examining authorities have over banks, but shall try not 
to duplicate examinations made by other Federal or State 


Acquisitions—All expansion operations must be cleared 
in advance. This involves seven steps: (1) Application; 
(2) Board notifies other agencies concerned; (3) Period 
of 30 days for agency recommendations; (4) Notification 
to company if agency disapproval is encountered; (5) 
Notice of hearing; (6) Hearing; (7) Decision. An un- 
favorable decision can be taken directly to a U.S. Court 
of Appeals. 


Non-banking Assets—Holding companies are forbidden 
to acquire any stocks other than bank stocks, and are given 
two years to dispose of presently held stocks other than 
bank stocks. However, there is a list of numerous excep- 
tions such as credit insurance, building management and 
closely-allied subsidiaries; also stocks acquired in satisfac- 
tion of debt. The Board is permitted to extend the 2-year 
divorcement deadline. 


Upstream Loans—Holding companies are forbidden to 
borrow from subsidiary banks, and subsidiaries of the 
same holding company are forbidden to borrow from each 
other. However, a subsidiary bank may maintain an 
interest-free deposit balance with another subsidiary of 
the same holding company. 


Tax Provisions—Several choices of tax handling are 
provided, so as to avoid infliction of financial loss upon 
affected companies. 


States’ Rights—The law carefully avoids invading the 
right of a State to exercise its jurisdiction over holding 
company operations within its borders. 


Effective Date—President Eisenhower signed the bill 


agencies. 





May 9, 1956. 








The Federal Reserve Board is given supervisory power over bank holding companies 


lative Committee to Revise the Bank- 
ing Laws, the Spence-Robertson Act’s 
provisions may force the New York 
State Legislature “to make drastic 
changes in our State law to prevent a 
virtual monopoly from developing 
here.”” Mr. Pierce said that the situa- 
tion in New York State “has not been 
adequately considered” in the framing 
of the new Federal law. 

Whether the New York State situa- 
tion was “adequately” considered or 
not can be a matter of opinion, but it 
certainly was extensively considered 
during the long hearings and debates 
on the bill. It was considered when the 
American Bankers Association took 
the position it did, which was to favor 
the Douglas Amendment, the provision 
for exclusion of out-of-state holding 
companies except as specifically au- 
thorized. 

The Douglas Amendment was the 
crucial test in the legislative history 
of the bill. As passed by the House, 
the bill carried an absolute prohibition 
against interstate bank holding com- 
pany expansion. Transamerica Cor- 
poration, the nation’s largest inter- 
state holding company organization, 
objected to this feature of the bill, 
recalling that at the time of the Bank 
Holiday, the State of Nevada besought 
Transamerica to come in and shore up 
the State’s tottering banks. The Amer- 
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ican Bankers Association agreed that 
it was fair enough to leave the door 
open a crack in case such a rescue 
operation should again become neces- 
sary. The result was the Douglas 
Amendment, which carried in the Sen- 
ate by a vote of 58 to 18. 


HE Independent Bankers Associa- 

tions would have preferred the bill 
as passed by the House, under the spon- 
sorship of Banking Committee Chair- 
man Brent Spence, Democrat of Ken- 
tucky. However, it became apparent 
that the Spence bill had no chance in 
the Senate, and sentiment in the latter 
body strongly favored the bill that 
cleared the Banking Committee with 
sponsorship by Senator A. Willis Rob- 
ertson, Virginia Democrat. As this be- 
came clearly evident, the Independent 
Bankers Associations took the same 
position as the A.B.A., namely, that 
the Robertson version of the bill would 
be acceptable if amended along the 
lines proposed by Senator Paul H. 
Douglas of Illinois, that is, to leave 
only a rescue-mission crack in the 
door. 

It is important to note that the 
measure signed by the President was 
not the Spence bill about which unit 
bankers received so much mail and for 
which they were urged to write their 
Senators and _ Representatives in 


Washington. The measure now law is 
the Robertson bill, stiffened up by the 
Douglas amendment, and then further 
diluted by a series of exclusions and 
exemptions, all of which Senator Rob- 
ertson opposed. 

By way of explanation, the House on 
June 14, 1955, passed the Spence bill 
without amendment, after having de- 
feated an attempt to substitute the 
language of the Robertson bill. In the 
intervening months, Senate Banking 
Committee leaders formed the con- 
clusion that the Spence bill was just 
too rigorous to be acceptable to Sen- 
ators from the States where holding 
company operations are widespread. In 
a closed-door committee meeting, the 
vote was 6 to 4 against adopting the 
Douglas Amendment, which was then 
making its first public appearance. 

Having overpowered the Douglas 
Amendment in the Committee, Senator 
Robertson took the bill to the Senate 
floor, with a plea that the Senate turn 
back all amendments that were not 
cleared by the Committee. This would 
mean rejection of the several ex- 
empting and excluding amendments 
being proposed. Senator Robertson’s 
hope was to obtain Senate passage of 
the Committee’s bill intact and take it 
to Senate-House conferences, where 
differences would be thrashed out. 

See SPENCE-ROBERTSON ACT—Page 88 
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Report on the pioneering operation 
of a pooling device for handling 
smaller retirement funds 
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GLED TRUST 


for Kmplovee Benetit Fran 


By 
WILFRED WOTTRICH 


Vice-President, 
ment, 


Personal Trust Depart- 
Manufacturers Trust Company. 


New York 15, New York 


HEN the Internal Revenue 

Service last November ruled 

that our bank’s proposed Group 
Trust Program for pension and profit 
sharing funds could qualify as elegible 
for tax exemption, we considered it a 
milestone. To us it plainly marked the 
development of a practicable medium 
for extending retirement benefits to 
employees of small businesses which 
previously had been handicapped both 
by the investment limitations inherent 
in small trust funds and also the un- 
avoidably high proportionate expense 
of handling such funds. 

However, we were amazed at how 
promptly and widely others also rec- 
ognized the importance of the new tax 
ruling. A flood of favorable comment 
hailed it in newspapers, business and 
financial publications, and assorted 
private service bulletins in the fields 
of taxation, industrial relations, and 
economics. 

Then the telephone calls and letters 
commenced—from banks, insurance 
companies, and employers wanting 
more information. With this running 
start, we quickly acquired a nucleus 
of members in our Group Trust Pro- 
gram. Dozens of other employers at 
this moment have their retirement 
plans in variously advanced stages 
leading to qualifying for the program. 
Some of these move slowly by reason 
of legal, actuarial, or industrial-rela- 
tion circumstances encountered along 
the way. By the end of 1956, we expect 
the resuits will meet our early esti- 
mate that the Group Trust Program 
will have 50 to 60 members the first 
year, with this membership increas- 
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From left to right: Mr. Wottrich and Vice-President Anthony 
J. Kearshes outline the Group Trust Program to a client 


It is expected there will be 50-60 participants by year-end 


ing at an accelerated rate thereafter. 

Although the application for a 
Treasury ruling on our Group Trust 
Program was filed early in 1955, the 
plan was not devised in a sudden flash 
of inspiration. Rathes, it evolved over 
a term of years from a start in quite 
another direction. 

The recognizable ancestor of this 
plan come into being as an idea several 
years ago. At that time we saw a real 
need among many of our smaller corre- 
spondent banks for group life insur- 
ance, for which they could not qualify 
because of having too few officers and 
employees. Working with two insur- 
ance companies, we devised a trusteed 
plan that for the first time offered 
these smaller banks an opportunity 
to provide group life coverage for 
their people. The trust agreement was 
signed on November ‘25, 1947. The only 


qualification is that a bank have a 
correspondent relationship with Manu- 
facturers Trust Company. Our charges 
for administration merely reimburse 
us for out-of-pocket expense. We con- 
sider this one of many services for our 
correspondent banks and do not look 
upon it as a money-making trust 
activity. 

Today, we are trustee for 651 banks 
under the Correspondent Bank Group 
Life Plan. Insurance coverage totals 
$49,929,700 on 8,102 lives. Note that 
these banks employ on the average of 
about 12 people. 

During the years that followed in- 
auguration of our bank group life 
plan, retirement plans became more 
and more widespread in business and 
industry, increasing the need for a 
pension counterpart of the group life 
plan. Thus our Correspondent Bank 


Burroughs Clearing Hous: 


























M. H. LAMSTON CORP., Madison Avenue Store, New York City 








REPLY-O PRODUCTS COMPANY, New York City 


REFINED SYRUPS & SUGARS, INC., Yonkers, New York 


Typifying the small business firms utilizing the bank’s plan for pooling retirement funds 


Retirement Program developed natur- 
ally in this situation. In that program, 
the correspondent bank, with our as- 
sistance, constructs a retirement plan 
to fit its own requirements. We make 
only three stipulations: a correspond- 
ent relationship, Treasury approval 
for tax exemption of the plan, and 
trusteeship of Manufacturers Trust 
Company. All assets of the individual 
participating trusts are placed in a 
commingled trust from which with- 
drawals are made from time to time 
to meet benefit payments. 

Since it went into operation in 1954 
the Correspondent Bank Retirement 
Program has grown steadily. It now 
includes 31 banks with 384 officers 
and employees. 

Once we had that program under 
way, our thinking naturally moved 
ahead to the possibility of applying 
the commingled trust principle to re- 
tirement funds of employers other 
than banks. The idea had strong ap- 
peal to us. Such trusts could presum- 
ably be handled at fees to yield a 
reasonable profit, instead of the break- 
even service applicable to correspond- 
ent banks. Moreover, a valuable trust 
facility would be made available to the 
many thousands of small employers 
whose retirement plans were either 
non-existent or were badly handi- 
capped because of the difficulties that 
have been previously mentioned. 


June, 1956 


Our institution had no monopoly on 
the idea of a commingled trust for 
employee retirement programs. Two 
large banks on the eastern seaboard 
by this time had set up commingled 
trusts for retirement and profit shar- 
ing funds using somewhat different 
concepts. Also, a midwestern bank had 
been instrumental in a Federal Re- 
serve Board amendment to the Regu- 
lations which was favorable to such a 
project, though this proved less signifi- 
cant than expected. These plans en- 
countered taxation and _ procedural 
complications which reduced to some 
extent the advantages afforded the 
employer. 

So in February of 1955, Manufac- 
turers Trust Company applied to the 
Internal Revenue Service for a ruling 
that the group trust established two 
months earlier, in conjunction with 
employers’ pension and profit sharing 
plans and the participating trusts 
forming a part thereof, qualify under 
section 401 (a), and be eligible for 
exemption under section 501 (a), of 
the Internal Revenue Code of 1954. At 
first the Revenue Service expressed 
serious doubts that such a fund came 
within the provisions of these sections. 
They approached the problem with 


Through questions and answers, 
provides detailed information 


open mind, and in the course of joint 
consultations many of these major 
doubts were resolved. Sufficient prog- 
ress was achieved on our application 
over a period of several months to 
encourage us. 

In the meantime the American 
Bankers Association had been asked 
by some members to consider the idea 
of commingled trusts for retirement 
funds and to recommend a procedure. 

See EMPLOYEE BENEFIT PLANS—Page 98 
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Based on its extensive experience since 1935. 
and its large volume of outstandings. 
this bank directs attention to... 


The Potentialities 
MOBILE HOME FINANCING 


E at The Dart National Bank 

have had a long association with 

trailer paper, dating back some 
20 years, and have found that it is the 
best paper we handle. Our mobile 
home contracts, for example, pay 
higher interest than straight loans or 
mortgage loans, yet are just as easily 
processed and the bank is just as fully 
protected as on the more conventional 
loans. 

That is why I was rather startled 
by a report from the Mobile Home 
Manufacturers Association which re- 
vealed that only 1,518 banks, or one 
out of every 10 banks in the country, 
are active in this field. 

Back in 1935 when Wes Youngs, one 
of our local trailer dealers, suggested 
that the bank finance some of his sales, 
we were also skeptical of this market. 
But our misgivings soon proved to be 
unwarranted, and our experience in 
the field has led other banks in our 
immediate area into direct competition 
with us for mobile home paper. 

When we first entered this market, 
we drew up a master contract which 
gave the bank full recourse privileges, 
with Mr. Youngs being responsible 
for any missed instalments by his 
customers. In the past 20 years, we 
have made only minor revisions in the 
original agreement, indicating how 
well the program has worked out. 

Currently, we have similar pacts 
with six other dealers, and the pro- 
visions vary only to the degree that 
they take into account the working 
“apital and normal operations of each 
dealer. Basically, these contracts call 
for the dealer to set aside 3 per cent 
of the total amount of each individual 
contract in a reserve account. This 
soon builds up to, and is held at, 5 per 
cent of the total notes outstanding in 
the dealer’s name. Any excess is re- 
turned to the dealer at specific dates. 
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By 
D. C. DART 


Director and Former President, The Dart 
National Bank of Mason, Mason, Michigan 


If the purchaser should miss an instal- 
ment, the bank merely dips into this 
reserve for its money. However, if the 
purchaser has skipped out of the area 
and cannot be found, the dealer’s re- 
serve is not touched; we resort instead 
to vendors single interest insurance 
for our money. 

Originally, we had dealer reserve 
accounts equal to 10 per cent of his 
total outstandings, but VSI insurance 
and the fact that our loss experience 


has run to less than one-tenth of one 


per cent per annum, prompted us to 
lower the holdback amounts. 

Even at the lower level, we feel our 
reserve accounts will cover any unfore- 
seen developments. In recent years, 
for instance, our retail trailer paper 
outstandings have averaged from 
$750,000 to $1,000,000, providing re- 
serves of $37,500 to $50,000 to protect 
our loans. 

Over the years, what few “skips” we 
have encountered have been of short 
duration. This is because of the excel- 
lent results on skip tracing that have 
been obtained through information in 
a complete buyer’s statement, plus the 
fine cooperation of banks, finance com- 
panies and law enforcement agencies 
in tracing delinquent accounts. 


A $6,720,000 bank in a town of about 3,500 population 
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Most of the bank’s trailer loans come from dealers. Here Mr. Dart (right) visits a salesroom 


Our bank analyzes the potential 
buyer’s past credit experience, his in- 
come, job transferences, and the like 
to be sure that he can afford the down 
payment and will be able and willing 
to meet the monthly payments. If we 
have any doubts about a buyer, we 
won’t handle his contract. For this 
reason, we make thorough use of 
credit bureau services, and also check 
into the buyer’s personal life through 
credit references he has supplied us. 
We want to be sure he meets the three 
c’s of credit, namely, character, credit 
and capacity. 

This careful screening, plus our con- 
stant vigilance as monthly payments 
fall due, are vital factors in our low 
loss experience to date. Our dealers 


are also helpful in this respect, often- 
times supplying more information 
about a customer than we normally 
would receive in a buyer’s statement. 

An adequate credit check is pre- 
requisite in this market, since monthly 
payments are received from nearly 
every state in the union and from peo- 
ple in many walks of life. Engineers, 
construction workers, electricians, 
road builders, retired persons, preach- 
ers and army personnel are included 
among our present accounts. We are 
also financing a number of trailers 
being used as housing by Air Force 
personnel stationed in Newfoundland. 
These customers were originally lo- 
cated at nearby Harmon Air Force 
Base and had sought our help so that 


they could provide shelter for wives 
and families who are now up North 
with them. To date not one of these 
accounts has been delinquent. 

The same thing holds true for most 
of the 450 to 500 contracts we have 
outstanding at all times. The average 
unpaid balance on these notes is about 
$2,000, with the average note being 
granted for a 36-month period. 

Most of this trailer paper has origi- 
nated from our working arrangements 
with our dealers. We do not purchase 
trailer paper from other banks and 
seldom deal directly with the pur- 
chaser. We have, however, carried an 
occasional piece of paper for other 
dealers when a purchaser has speci- 

See MOBILE HOME FINANCING - Page 94 


With $750,000 to $1,000,000 in trailer loans, the bank likes their high return, low losses 

































































































































































DART NATIONAL BANK TRAILER FORM 
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se Se SO Se he eh OO th ik Stk a as ew ds 
eww eee oe 
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HAVE YOU BOUGHT CAR Ye — 8Y WHOM OPEN Soi (@) T E 
ON TIME BEFORE? Ne () FINANCED? WHEN? CLOSED % i ee vom 
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ren to order of 
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There’s growing interest in this 
systems” innovation, and its 


adoption is spreading 
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EW: Cycle Posting 


ai Consumer Loan hecords 


E decided to revise conventional 

posting operation in the consum- 

er credit department because all 
too often our liability ledger covering 
our 20,000 installment loans would not 
prove out. Any banker experienced in 
this field requires no additional ex- 
planation of the problems this created 
in overtime expense and audit control, 
as well as the discussion involved with 
bank examiners. 

We used a modern bookkeeping ma- 
chine, straight posting, without pre- 
scheduling, and a_ hand-posted due 
date. Investigating banks with com- 
parable consumer credit departments, 
we found no variations of system that 
produced consistently better results. 
Most of the other institutions admitted 
to recurring proof differences. They 
agreed with our operating personnel’s 
judgment that the conventional post- 
ing systems produced inadequate con- 


By 
RAYMOND B. CRAY 


Vice-President. The Plainfield Trust 
Company. Plainfield. New Jersey 


trol of delinquency and outstandings 
and lacked procedural accuracy. It 
soon became apparent that we had 
plenty of company in our troubles. 
Also, that to solve our problems would 
call for a materially different approach 
to consumer credit operating proce- 
dures. 

After a great deal of investigation, 
study, and collaboration with special- 
ists, we came up with a system of 
cycle posting of installment loans. This 
now has been in operation since April 
of 1954, and has proved completely 
successful in meeting the standards 
to which we aspired. 

We have penny proof on all controls 


at all times and if a difference in the 
day’s work occurs it is found promptly 
and corrected. The bank’s own audit- 
ing department expresses satisfaction 
with the continuous audit control pro- 
vided. No liability ledger card is ever 
removed. Fewer people handle the de- 
partment’s steadily increasing work 
load, largely because cycle posting 
eliminates former peak-load problems. 
We have complete control of collec- 
tions. Improved results in late charges 
have been consistent. We never set out 
to run a trial balance, but we get a 
trial balance as a byproduct each time 
we post a cycle. 

The new system has had a minimum 
of publicity. Word of mouth reports 
have spread sufficiently so that in the 
past year we have had visits from 
more than 30 banks, and countless 
systems specialists from many parts 
of the nation. In the interval, a num- 


View of the installment loan department, which regularly services some 20,000 accounts 
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Six-part set of installment loan forms typed in one writing when note 
is discounted. Top form shows cycle posting of the ledger card 











THE PLAINFIELD qmust company : ADVICE TO COLLECTION DEPT. 
[ Mr. John Doe , |. Plainfield Appliance Co, 
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Carbonized set of late notices prepared 


during the posting operation 


Bank finds cycle posting cuts costs; eliminates peaks; aids proof, audit and collection work 


ber of banks have adopted cycle post- 
ing for installment loans. 

The six cycles used for posting our 
ledger cards fall upon every fifth day 
of the month: 5th, 10th, 15th, 20th, 
25th, 30th. An off-cycle day falls into 
the next cycle date—that is, the first 
four days of the month are handled 
in the 5th-of-the-month cycle. 

When a loan is made, the girl who 
discounts the paper manually writes 
up a collateral pocket and assigns the 
account number. This is a three-part 
hyphenated number of which the first 
two digits show the due date and thus 
the posting cycle in which it falls; 
the next three digits the dealer and 
category of loan; and the final three 
digits is the borrower’s individual 
number in this category. Thus: 20- 
300-191, is due on the 20th day of 
the month, came through Plainfield 
Appliance Company for furniture, and 
is Loan No. 191 of this category. 

The girl perforates a customer cou- 
pon book with the account number and 
the amount of payment due, and marks 
it with the month due. The color of 
the coupon book is keyed to the cate- 
gory of loan. 

Now the girl types a six-part snap- 
out set consisting of the following 
forms: 

1. Bank copy, for retention in the 
collateral pocket. 
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2. Insurance copy, the actual insur- 
ance order where insurance is needed. 

3. Dealer’s copy. 

4. Customer’s copy, used as covering 
letter to forward payment book. 

5. Collection card. This is used for 
any delinquency. 

6. Ledger card. 

The collection card and ledger card 
go to the accounting division. Here an 
operator lists and proves the total of 
the batch received. She posts this to 
one of the 41 control groups that we 
maintain, which consist of 36 sub- 


sidiary controls and 5 master controls, 
one for each of our five categories. 
Next the pair of cards—ledger card 
and collection card—is filed together 
in the ledger tray, in numerical order 
in the proper category. The ledger 
card becomes the rear half of the 
account pocket in the liability ledger, 
the collection card the front half. 
The collection card remains in the 
tray unused as long as the account 
does not become delinquent. When and 
if collection efforts are required, these 
are recorded on the collection card. 


After a two year trial, the bank is enthusiastic over results 


From left: W. C. 


Peters, accounting division supervisor; 


Mary D. Cramer, assistant 


secretary and assistant treasurer; and Vice-President Cray 




















Posting loan ledgers, on one of the six monthly cycle dates 


It can be taken from the tray for 
collection work, whereas removing a 
ledger card is not permitted. On the 
rare occasion when a ledger card must 
be taken into court as evidence, this 
requires my written permission and 
we microfilm the card before it leaves 
the department. 

No accounting entry is made on the 
ledger card at the time of filing. The 
first entry on the ledger card will be 
made when its posting cycle date ar- 
rives. 

Mail payments and window pay- 
ments are handled separately all the 
way through the fine sort and filing 
in the ledger. The procedures are 
identical. When the bank’s mail room 
identifies a piece of mail as an install- 
ment payment, it forwards it in the 
original envelope without further pro- 
cessing to the consumer credit depart- 
ment. As it works out, the tellers often 
step back into the posting department 
to help with the mail, and in times of 
heavy lobby load the bookkeepers re- 
ciprocate by helping at the windows. 

Coupons and checks received are 
matched and then sorted by category, 
as automobile, personal, equipment or 
whatever. Then coupons and checks 
are separately listed by two girls 
simultaneously, and the listings are 
proved separately. After proof, cou- 
pons are date-stamped. This date is the 
key to finding a payment between 
cycles. Coupons are then fine sorted by 
cycle and account number, the coupons 
of each cycle are listed by categories 
and the cycle totals are recapped to 
prove against the original listings. 

Checks are then microfilmed and 
forwarded to the transit department. 
Next, coupons are microfilmed in cycle 
order and are then filed in the proper 
account pocket for eventual machine 
posting when the cycle date arrives. 
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We schedule out an account for the 
cycle at a predetermined interval after 
its due date. 

However, if a due date is changed, 
as often occurs at a customer’s re- 
quest, the ledger card must remain in 
the same cycle as before, and is marked 
accordingly. This point is important. 
Moving the ledger card to another 
cycle is likely to throw controls out 
of proof. 

A typical account ledger card is 
shown on page 45. The new loan of 
$202.32 was discounted on November 
20, 1955. The first machine posting of 
this transaction came on December 1, 
the cycle date. The borrower made his 
first payment on time, then missed his 
next two payments, incurring late 
charges of 55c each time. The April 1 
posting shows that he made a payment 
covering the two past due instalments 
and the current one, as well as the 
late charges. The May 1 posting in- 
dicates that he paid off the loan for 
$140.16, and received rebates totaling 
$17.20. 

On the February 1 cycle posting, 
the operator picked up the old balance 
of $191.08 which moved the machine 
to the payment due where she picked 


up the $11.24 amount due. These items 
printed only on the journal sheet to 
the left of the ledger sheet card. Since 
no payment was received, the operator 
struck a motor bar, moving the ma- 
chine to the Loan Balance column of 
the ledger card. At this point the 
machine automatically posted $191.08 
as the loan balance, and in the Amount 
Past Due column posted the delinquent 
amount in red. The machine then auto- 
matically moved to the New Late 
Charge column and locked. This re- 
quired the operator to take some posi- 
tive action because of the delinquency. 
The same situation arises if the ac- 
count is only partially paid or if the 
due date has been changed. Since the 
delinquency in this instance required 
a late charge, the operator posted $.55 
in the New Late Charge column and 
the machine automatically extended 
the amount to the Total Late Charge 
column. 

Whenever the machine locks for an 
amount past due, the operator knows 
she has still another duty. She moves 
the machine to a right hand column 
beyond the ledger card, inserts a five 
sheet snap-out set of carbonized late 
notices and indexes the account num- 
ber. Then the machine automatically 
prints on the notice the loan balance, 
payment amount past due, late charges 
due, and total amount now due. Next 
she inserts a green tagboard index 
card in front of the delinquent pocket 
and files the late notices in the pocket. 

The green notifies the collection di- 
vision that they have work to do. The 
collection division fills in the names on 
the notice set and mails out the first 
notice, returning the rest of the set to 
the account pocket. When the account 
becomes 20 days delinquent, the col- 
lection division substitutes a red index 
card. A white card is used for exten- 
sions, a blue card for change of due 
date, and an orange card for any other 
type of special handling. When the 
situation reverts to normal, the index 
card is removed. Upon receipt of a 
payment on a delinquent account, the 
girl who files the coupon into the ac- 
count pocket sees the red index card. 

See CONSUMER LOAN RECORDS—Page 102 
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YOU CAN QUOTE US 
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More Banks bank with Republic than 


with any other bank 
in the Southwest. 
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WHAT CAN WE DO FOR YOU? 
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™ You can understand why farmers choose 
IH equipment. 

They know Harvester products cut produc- 
tion costs. They know they do more work, 
more efficiently, at a bigger profit. 

Bankers can understand this, too. That’s 
why more and more of them consider Har- 
vester-made motor truck and farm equipment 
a premium security . . . gilt-edge, so to say. 

Experience has shown that all IH equip- 
ment, like this new International Truck, is as 
sound on paper as it is in the field. 

We are proud of the IH Dealer near you and 
his contribution to the economy of your com- 
munity. Consult with him soon about the prof- 
itable financing of products that pay for them- 
selves in use. 


INTERNATIONAL Hd HARVESTER 
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WASHINGTON VIEWPOINT 








Spokesmen for Finance 
Critical of Housing Bill 
Extension of most of the programs 
now well established under the laws 
relating to housing and veterans’ ben- 





COWLES ANDRUS 


Hits some housing provisions 


efits had the somewhat reluctant ap- 
proval of banking organizations dur- 
ing this year’s series of housing 
hearings, but some innovations were 
sharply repudiated. 

As exemplified by the testimony of 
Cowles Andrus, president of the 
County Bank and Trust Co., Passaic, 
New Jersey, speaking for the Amer- 
ican Bankers Association, there is 
little support among mortgage lenders 
for the increase of maximum loan 
from 80 per cent to 90 per cent under 
FHA—Section 207. And there is little 
toleration for 100 per cent loans on 
relocation housing under Section 221, 
particularly when the maturities are 
proposed to run out to 35 or even 40 
years. 

Banker opposition was equally pro- 
nounced in the matter of reauthoriza- 
ing the Federal National Mortgage 
Association to make advance commit- 
ments to purchase mortgages in sec- 
ondary market operations. This, said 
Mr. Andrus, would still be “an enter- 
ing wedge to the reestablishment of 





FNMA in the position of a primary 


market for mortgage lenders.” 


More pronounced was the opposition 


to the reduction of the 3 per cent 


capital contribution requirement when | 


a mortgage seller transfers mortgages 
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By JOHN DONOGHUE 


Washington Correspondent 


to FNMA. Though recalling that the 
Administration favors some reduction, 
the bankers believe that “maintenance 
of the present 3 per cent requirement 
appears necessary if mortgage sellers 
are to be encouraged to seek private 
secondary sources before resorting to 
FNMA.” 

The climax of the bankers’ tes- 
timony was the attack on the proposal 
to divert some 10 per cent of the 
National Service Life Insurance Fund 
into the purchase of mortgages, in lieu 
of the Veterans Administration’s pro- 
gram of making direct loans in rural 
areas where private funds are hard 
to obtain. 


* e o 


Bank Merger Bill 
Comes to the Fore 

The week following the signing of 
the bank holding company law was 
marked by another significant Admin- 
istration move in the field of protect- 
ing competition—this time in the area 
of bank mergers. The Bureau of the 
Budget placed its stamp of approval 
on a new merger bill and the Treasury 
Department officially asked Sen. J. W. 
Fulbright, chairman of the Senate 
Banking Committee, to sponsor it in 
Congress. 

The bill amends the Federal Deposit 


Insurance Act, and therefore is under 
the jurisdiction of the Banking Com- 
mittees of Congress. This fact is of 
utmost importance, for already there 
is shaping up a tug-o’-war between 
the Banking and Judiciary Committees 
of both Houses. 

Under the terms of the bill, the 
power to approve or disapprove merg- 
ers involving insured banks is divided 
as follows: To the Comptroller of the 
Currency if the resulting bank is to 
be a national bank; to the Federal 
Reserve Board if the resulting bank 
is to be a State member bank; and 
to the Federal Deposit Insurance Cor- 
poration if a non-member State bank 
is to emerge. The agency given author- 
ity to make the final determination is 
under orders to consult freely with 
other Federal and State supervisory 
agencies whose interests are affected 
by a proposed merger. If there appears 
to be a question of anti-trust or anti- 
monopoly law violation, the determin- 
ing agency “may” consult with the 
Department of Justice. 

Being Administration-supported, the 
new Fulbright. bill becomes the one 
most favored to win out. But there is 
plenty of competition, notably in the 
progress of the Celler bill, which has 
passed the House and is now before the 
Senate Judiciary Committee. This bill, 
the handiwork of Chairman Emanuel 
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Amerian —.. 
& TRUST COMPANY 


Daniel W. Bell, President 


Washington, D. C. 


that pleases 


We at American Security always welcome 
inquiries from correspondent banks 

and other friends who need speedy 
answers to problems arising in 
Washington. Pleasant personal service 

is yours to use; put us to work. 





Member Federal Deposit Insurance Corporation—Member Federal Reserve System 
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Celler of the House Judiciary Commit- 
tee. amends the Clayton Act by in- 
cluding in its provisions the acquisi- 
tion of assets as well as the acquisition 
of stock in a bank. 

It is known that the Eisenhower 
Administration is not unanimously in 
favor of the Celler bill. And, under the 
President’s policy of letting his senior 
aides speak their minds, it can be 
expected that the Attorney-General 
and the Federal Trade Commission 
will publicly express their preference 
for the Celler bill. 

Sen. Fulbright has indicated “hope” 
that his committee will be able to con- 
sider the new bill this year, but no 


promises are on record. Actually, so 
much controversy is sure to be gen- 
erated when the bill does come up, that 
it would seem a matter of a year or 
more before Congress can arrive at 
anything like final action. 

— Sd + 


Pian for Independent 
F.S.L.1.C. Awaits Vote 

The savings and loan industry was 
taken pretty much by surprise when 
the President announced his Reorgan- 
ization Plan of 1956, setting up the 
Federal Savings and Loan Insurance 
Corporation under its own board of 
trustees, independent of the Federal 
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BANK ON 


to help you win and hold 


checking account customers 


Both CheckMaster (free book plan) and Chexcel 
(sell the book plan) now have the best looking 


check sets in the field . . 


. and still cost less. 


Judge for yourself. Write for sample check set. 


We help you 
FIND 
customers 
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We help you 
SERVE them 


Bornes”. 


We furnish all deposit slips, 
signature cards, ledgers, statements’. 


More profitable for Banks 








with counter and lobby 
posters, folders and 


/ No initial outlay for operating 
forms or merchandising aids. 
Bank pays only for personalized 
checkbooks ordered for accounts 
actually served. 


Personalized plans that feature 
top quality imprinting. 


More popular with Customers 
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Home Loan Bank Board. The idea it- 
self was not new; the Hoover Commis- 
sion and the Comptroller General have 
been advocating it right along. But no- 
body outside the Government seemed 
to expect the President’s action when 
it came; most industry spokesmen 
were in fact traveling at points remote 
from Washington or their home offices, 
and there resulted the loss of precious 
time in getting their campaign under 
Way. 

For the industry does not want this 
change. And it has only 60 days from 
May 17 to gather enough votes in Con- 
gress to defeat it. This requires a nose- 
count of at least 49 Senators or 218 
Representatives. 

The President’s message made the 
point that the agency established to 
promote and supervise federal savings 
and loan associations should not also 
be the insuring agency. He pointed to 
the F.D.I.C.-Comptroller of the Cur- 
rency relationship as a successful ap- 
plication of this principle, with the 
Comptroller named _ ex-officio vice- 
chairman of the F.D.I.C. so as to 


insure proper liaison. 


The same is to be done with the 


_ F.S.L.LC. under the President’s plan. 


The Chairman of the Federal Home 
Loan Bank Board is to be automatical- 
ly a member of the 3-man Board of 


| Trustees of the F.S.L.I.C., but he is 


it is held that consumer 
| “volatile” in that lots of people sign 


not eligible to be chairman. The Pres- 
ident himself will designate which of 
the other two trustees will be board 
chairman. 

Being taken somewhat by surprise 
at the announcement, the savings and 
loan industry’s leaders were not pre- 
pared to counter it with a barrage of 
arguments. However, they made clear 
their desire to maintain the status of 
relationships which were won after 
long struggle in 1954, when their 
unified supervising and_ insuring 
agency was taken out from the juris- 
diction of the Housing and Home 
Finance Agency. There was great re- 
joicing at this, and the industry much 
prefers to deal with a single Federal 


body rather than two of them. 
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Consumer Credit Survey 


Will Guide Policy 


The President, through his Council 
of Economic Advisers, has established 


' a thoroughgoing research project on 


consumer credit. The Federal Reserve 
Board has accepted the responsibility 
to direct and conduct the work. 

This is particularly important be- 


' cause the role of consumer credit in 
' our nation’s economy is as fundamen- 


tal as it is.controversial. On one hand 
credit is 


up for future payments on autos and 
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New England cc’ et - 


Old Republic 


Life Insurance Company 


America’s past, present and future live side by side 
in New England. Everywhere are constant remind- 
ers of impassioned men who wrote history on land 
and sea. Thriving cities and ports evidence her sturdy 
contribution to America today—her promise for to- 
morrow. Visitors come here to sense their country’s 
past... to enjoy the lovely countryside and rugged 
shoreline. They return home, knowing the indomi- 
table New England spirit lives today—confidently 
faces the promise and challenge of the future, 
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Today’s New Englanders, drawn from many nations, 
share that spirit. In families, industries and financial 
institutions they work together toward a common 
goal. Here, as in all America, both instalment credit 
institutions and their customers benefit from Old 
Republic’s complete line of credit life, accident and 
sickness insurance. A phone call, wire or letter will 
bring the man from Old Republic with details. 
Address Old Republic Life Insurance Company, 307 
North Michigan Avenue, Chicago 1, Illinois. 
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When you consider the services of specialized 
bank designers in planning new quarters, you have some 
penetrating questions to ask from the local viewpoint: 


How will these specialists go about putting their 
design ability to work right here? Will they analyze our 
bank as a new, different, and local project? Will they 
study our problems and objectives and evaluate them in 
the light of our bank’s past, present, and future? 


We plan your bank as an integral part of your 
community. In addition to your specific operational 
requirements, we survey and analyze neighborhood char- 
acteristics, real estate values, pedestrian and vehicular 
traffic patterns and trends, proposed civic improvement 
projects, and other vital planning factors. Then top 
creative architects and engineers design your bank to 
attract new business ... and handle it profitably. 


We have completed 3,200 financial design projects 
throughout America... all local. Write us for a list of 
BB&EC clients in your area... and ask them. 
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Columbia Savings Bank, 
Columbia, Missouri 


Security Trust and Savings Bank, 
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our plant -. . Ee how the Operating Outside Continental U. S. as: Bank Building Corporation, International 
world’s largest organization Operating in Mexico as: Edificios Para Bancos ¢ Subsidiary: Design Incorporated 


of financial building special- 
ists carries a project through 
from preliminary sketch to 


also creators of America’s outstanding office buildings 


Mr. J. B. Gander, President 411 





final completion. BANK BUILDING AND EQUIPMENT CORPORATION | 
OF AMERICA 
9th and Sidney Streets, St. Louis, Mo. 
Send my free copy of ‘“‘BANKER’S GUIDE TO PROFITABLE NEW QUARTERS.” ! 
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TV’s somewhat recklessly in an ex- 
panding economy. On the other hand, 
there is a strong group of economic 
thinkers who consider consumer credit 
to be the major source of power in the 
nation’s building-up economy — but 
subject to some necessary restraints. 

These, of course, are opinions. What 
are the facts? The President came to 
the conclusion that there are not many 
real solid facts on which to base 
opinions as to the proper policy on 
consumer credit. After a series of 
preparatory consultations, the Federal 
Reserve Board has decided to conduct 
its inquiry in five different forms: 

1. A national survey of a repre- 


sentative sample of new car buyers in 
1954 and 1955, to provide a comprehen- 
sive picture of the part played by in- 
stallment credit in new car purchases. 

2. A national survey of new and 
used car dealers to develop information 
about the problems and practices that 
concern them in financing their cus- 
tomers, in placing with lenders paper 
acquired in sales transactions, in ob- 
taining financing terms appropriate to 
the demands of individual customers, 
and in financing inventories of new 
and used cars. 

3. A compilation of views of the 
consumer credit industry and others 
interested in consumer credit, using 
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ESTEY OPEN SHELF FILING! 
“New Worlds of SPACE become a reality 
with ESTEY OPEN SHELF FILING.” 


Buast OFF from your cramped filing 
quarters with the new approach which files 
more than twice as many records in the same 
floor area! .. 
existing records in less than half the floor 
area now occupied, leaving all that space for 
future expansion. 


Estey Open Shelf Filing units cost less too, 
and speed-up the whole Filing Operation, 
making the combined savings in Space, Time, 
and Money really “OUT OF THIS WORLD.” 
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canvassing procedures to obtain a 
cross section of opinion on the public 
policy aspects of installment credit. 

4. Conferences with university spe- 
cialists in order to compile academic 
knowledge relating to consumer credit 
in general and installment credit in 
particular. 

5. Finally, a comprehensive review 
by the Board’s own staff, covering the 
historical values and flaws in consumer 
credit control both here and abroad. 

Obviously, the Federal Reserve Sys- 
tem cannot drop its other work to 
take on this job; most of it will be 
farmed out to professional statistical 
agencies by contract. But the final 
analysis will be prepared by the Wash- 
ington headquarters staff and stamped 
“approved” by the Board before being 
transmitted to the President. 


P e S 


“Indulgence” Planned by VA 
For Slow-Pay Mortgagors 

With long-term mortgage guar- 
anty commitments stretching out into 
25-30 year maturities and reaching to 
many billions of dollars, the Veterans 
Administration is justly apprehensive 
that somewhere along the line there 
are going to be cyclical downswings— 
some of them temporary and region- 
ally restricted, and perhaps one or two 
of deep-seated and national scope. Only 
a strong-headed, fear-naught optimist 
would hold that the rising boom which 
has blessed the VA’s statistics for ten 
years can go on forever. 

The Senate Banking Committee’s 
special group headed by Senator John 
J. Sparkman has undertaken to make 
plans to forestall any prospective wave 
of GI loan foreclosures, resulting from 
an economic decline. Upon stimulation 
by the Sparkman Subcommittee, the 
Veterans Administration revealed its 
plans for dealing with the problems 
which would confront holders of mort- 
gage loans under such downswing cir- 
cumstances. 

The VA’s economists divide the 
problem into two segments—the tem- 
porary-local and the lasting-national. 
In a memorandum submitted to the 
Sparkman Subcommittee, VA places 
faith in the nation’s economic ability 
to confine economic reverses to a 


| temporary-local scope. In this category 


are economic setbacks bringing a 
major loss of family income to a local- 
ized area, resulting in defaults of 
mortgage payments to the holders of 
mortgage notes. Obviously, unem- 
ployed householders will place such 
necessities as food and fuel higher 
than mortgage payments on their 
priority of unpaid bills. 

In temporary local economic disloca- 
tions, the VA plans to encourage mort- 
gage lenders to grant “indulgence and 
forbearance” to the maximum, relying 
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BANKERS FROM ALL OVER THE NATION 
LOOK TO HANOVER 


... The Bank That Corresponds 
Exactly To Your Needs” 


For example, a South Carolina bank president writes: 


“We can think of 
no connection that we have had 
during the past fifty years that has been 
more highly valued. There has never been 
a time, in fair or foul weather, 
but what we could feel that if we needed a friend, 
we knew exactly where to go. The services 
you have rendered us have been 


remarkable in many ways.” 


THE HANOVER BANK 


Member Federal Deposit Insurance Corporation 
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on the flexibility of the VA loan con- 
tract. A major feature of the VA plan 
is the “ultimate liquidation guaranty” 
which a mortgagee can obtain even in 
a time of tumbling local real estate 
values. This is, in effect, the lender’s 
defense against the bank examiner’s 
tendency to declassify a slow loan. 

Temporary-local recessions would be 
crop failures, business failures, even 
loss of income by strikers in labor 
disputes. The point made by VA is 
that economic recovery may be fairly 
hoped for. On this assumption, VA 
will cooperate with lenders to keep the 
loan alive, with whatever adjustments 
may be needed. 


A quite different picture is pre- 
sented in consideration of a “lasting- 
national’ economic setback. Should 
there occur a nationwide severe and 
protracted economic decline, the VA 
recognizes that banks and other mort- 
gage lenders would at once become 
alarmed as to their liquidity. There 
would be a strong tendency to seek 
liquidity through foreclosures, even at 
a fraction on the dollar. 

To answer this, the VA points out 
its willingness to enter into an “ulti- 
mate liquidation guaranty” agreement 
with mortgagees holding dubious 
paper. This is an effort to encourage 
private lenders to play along with 
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Office, Toronto, Canada, and your 
request for information will be 
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confidence. 
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home-loan borrowers up to the eco- 
nomic hilt. Thereafter, in the event of 
a drastic setback, it might become 
necessary to set up another Home 
Owners Loan Corporation. 

On examination, the VA memoran- 
dum appears to be a most intelligent 
and dispassionate appraisal of the fu- 
ture stability of GI loans in a lending 
institution’s portfolio. 


e ° e 


Credit Unions Resist 

Share Insurance Proposal 
Perhaps stimulated by the rapidity 

of Congressional action after the Pres- 

ident’s endorsement of bank holding 


| company legislation, the Credit Union 
| National Association has rushed into 


print with its views in opposition to 
the President’s suggestion that Con- 
gress look into the matter of providing 
insurance for share accounts in credit 
unions. 

In his 1956 Economic Report, Mr. 
Eisenhower estimated that there are 
$2.5 billion of credit union accounts 
owned by 7.5 million people. Since 
credit unions are rapidly expanding, 
he reasoned, would it not be well to 
set up an insurance system while the 
credit union movement is in a still- 
youthful and formative stage of devel- 
opment? 

The President added that if such 
insurance protection were provided, 
“it would be essential to maintain the 
proper safeguards, limitations and 
supervision that go with an insurance 
system.” 

To this latter thought, the credit 
union spokesmen shouted an emphatic 
“No!” Through their chief advocate 
in Congress, Rep. Wright Patman of 
Texas, they obtained national publicity 
for their listing of 11 safeguards al- 
ready existing to protect the savings 
of credit union members. Chief of 
these is the surety bond program 
which would protect all members of a 
credit union up to an aggregate $1 
million in defalcation cases—and de- 
falcations have been the main causes 
of losses in credit union assets. 

Meanwhile, the credit union central 
body is taking pains to establish its 
position as a social-aid program rather 
than a credit-dispensing business. ‘““We 
help people to help themselves,”’ is their 
by-word. On this basis, the credit 
| union spokesman strongly desire that 
their industry should be government- 
ally sponsored by the Department of 
Health, Education and Welfare. They 
are resolutely opposed to _ being 
brought under banking-type super- 
vision, even though the credit unions 
found little to complain about during 
the years when they were supervised 
by the Federal Deposit Insurance Cor- 
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Why make a major research project out of it? We issue 
a free booklet containing “‘at-your-fingertip” information 
on interest rates, yields, maturity dates and redemption 
values of United States Government Securities. 
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It’s a quarterly, so all information is up to date... and 
it contains data on interest rates and yields of discon- 
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Looking for information on 
GOVERNMENT SECURITIES? 


tinued series as well as revised rates on current series of 
Savings Bonds and other Government Securities. This in- 
formation, so far as we know, is not available from any 


other single source. 


Today, we send copies of our United States Govern- 
ment Securities booklet to more than 1,600 of our cor- 
respondent bank friends and bank customers in 45 states. 
We've been doing it since 1932 and, so far, 180,000 
copies have been used. 


As we said, there’s no charge . . . it’s just one more 
example of our belief that the help we offer correspondent 
banks can and should go far beyond merely routine 
services. 

x k* k * 
If you do not now receive the booklet, United States 
Government Securities, we will be glad to send it to you 


regularly upon request. 


MELLON NATIONAL BANK 
AND TRUST COMPANY 


PITTSBURGH 
CAPITAL $60,100,000 SURPLUS $180,000,000 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 








Need Group Life Insurance? 


639 banks use the Group Life Insurance Plan of 


Manufacturers Trust Company ~ 


A total of 639 of Manufacturers Trust Company’s correspondent 
banks with 7,745 employees are now participating in our Group 
Life Insurance Plan. These employees are now covered by more 
than $45,000,000 in life insurance. 


Designed primarily for smaller banks, this plan enables them 
to obtain directly group life insurance for their employees which 
they might not otherwise be able to provide. And the cost is 
extremely low. In the year 1955, after deducting dividends re- 
ceived from the insurance companies, and including out-of-pocket 
expenses, the net cost was only 43.2¢ per month, or $5.18 a year, 
for each $1,000 of insurance protection. This is another reason 
why more and more banks are turning to Manufacturers Trust 
Company as their New York correspondent. 


To get the facts on our Group Life Insurance Plan, write or phone Mr. Joseph C. McNally. 


Other Correspondent Bank Services 
* Bond Portfolio Analysis 


* Personal and Corporate Trust Service, 
including Pension Plans, Dividend 
Payments and other Related Services 

* Up-to-the-Minute Credit Information 

* Surveys and Recommendations on 
Bank Operations 

* Around-the-Clock Transit Service 

* Domestic and World-wide Collections 

* Excess Loan Participation 

* International Banking Department ready 
to handle business in 153 countries 


Head Office: 55 Broad Street, New York 15, N. Y. 


Member Federal Deposit Insurance Corporation 
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THE PERSONALITY SPOTLIGHT 








Lic. Gustavo Dominguez, president 
of Banco General de Capitalizacion, 
Mexico City, is the new president of the 
Mexican Bankers Association. He was 
elected at the 22nd annual convention 
held recently at Acapulco, and suc- 
ceeds Anibal de Iturbide, general man- 
ager of the Banco de Comercio, Mexi- 
co City. 

The annual meeting had an optimis- 
tic atmosphere, in view of Mexico’s 
substantial economic progress during 
the past vear. 


> 


won't seem the same in 
money management circles now that 
the articulate Allan Sproul has stepped 
out of his role of leadership as presi- 
dent of the Federal Reserve Bank of 
New York, and no longer is on hand 
to voice his definite views on banking 
and monetary affairs. 


Things 


Mr. Sproul’s resignation is effective 
June 30, but he is now on leave until 
that date. He served as president for 
the past 15 vears, and in that interval 
he was also vice-chairman of the Fed- 
Open Market 
Committee. He was one of the leaders 
of the move to re-establish the Federal 
Reserve's independence from the Treas- 
ury Department following World War 
Il, and more 
favored the 


eral Reserve System’s 


recently has strongly 
that the System’s 
open market activities should not be 
limited to Treasury bills but include 


view 


other maturities when the situation 
suggests this broader policy. 
His successor at the New York 


“Fed” is 45-year-old Alfred Hayes, 
who has been vice-president in charge 
of the foreign division at The New 
York Trust Company since 1949, A 


Successor to AHan Sproul 


ALFRED HAYES 





June, 1956 





W. POWERS 


W.B. FRENCH 


Veteran A.B.A. staff officers 


Phi Beta Kappa at Yale University, 
he was also a Rhodes Scholar at Oxford 
where he specialized in economics, 
and he started his banking career as an 
economist with City Bank Farmers 
Trust Company, New York City, later 
transferring to the bond department 
of National City Bank. He joined New 
York Trust in 1942 as assistant secre- 
tary in the investment department. 

Mr. Hayes is recognized as a brilliant 
student of economic affairs, and his 
academic specialty was the Federal 
Reserve System. 

+ 


Added to a number of new banks 
being launched in fast-growing Greater 
Miami area in Florida is the Bank oi 
Dade County, which opened April 24 
in the booming northern part of the 
county. It is located in temporary 
quarters at 1214 NE 163rd Street, pend- 
ing completion of its permanent site 
in a new multi-million dollar shopping 
center. The newcomer has capital 
funds of $1,000,000, and __ first-day 
deposits were over $1,200,000. 

President of the Bank of Dade 
County is a career banker, Ronald N. 


Aurswald, formerly executive vice- 
president and director of the Mer- 
chants Bank of Miami. Board chair- 


man is Dr. Kurt Peiser, who is 
assistant to the chairman of the board 
of Food Fair stores. Cashier is William 
J. Delo, previously with the Florida 
National Bank in Miami. 

« 


J. R. Dunkerley, Walter B. French, 
Carroll A. Gunderson, and William 
Powers have been named to four new 
administrative posts, carrying the title 
of senior deputy manager in the 
American Bankers Association. The 
purpose of the new posts, according 
to Executive Manager Merle E. Selec- 
man, is to provide for better distribu- 
tion of the administrative responsibili- 
ties of the varied and growing activities 
of the A.B.A. All four men have been 














J.R. DUNKERLEY C. A. GUNDERSON 


now senior deputy managers 


deputy managers, and collectively they 
have served the association for 73 
vears. 

The organization has also advanced 
Rudolph R. Fichtel, secretary of the 
Public Relations Council, to the dual 
title of assistant director and 
tary of the Council. 


secre- 


an 


George W. Greenwood, president of 
the Topeka (Kansas) Savings Associa- 
tion and prominent in the building 
industry of that city, has been elected 
president of the National Savings and 
Loan League of Washington, D.C., for 
the League’s fiscal year which began 
May 16. Mr. Greenwood had been first 
vice-president. 

Mr. Greenwood helped organize the 
Topeka Building and Loan 
tion in 1923 and 
was its first staff 
officer. This 
association sub- 
sequently be- 
came the To- 
peka Savings 
Association and 
was the first 
state chartered 
savings institu- 
tion in Kansas 
to receive 
ings account in- 
surance by the Federal Savings and 
Loan Insurance Corporation in 1935. 
Mr. Greenwood who had been secre- 
tary of the association became its 
president in 1936, 

He has been prominent in real estate 
and building industry activities as well, 
and in 1942 was president of the 
Topeka Real Estate Board. In 1943 he 
was one of the organizers of the Na- 
tional Savings and Loan League. In 
1946 he was elected president of the 
Southwestern Savings and Loan Con- 
ference. He is a member of the Topeka 
Home Builders Association which he 
helped to organize. 

As League president, Mr. 


Associa- 














Sav- 


G. W. GREENWOOD 


Green- 
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wood will succeed another well-known 
figure in the savings and loan business, 
Allen H. Generes of New Orleans. 

W. Franklin Morrison, executive 
vice-president, First Federal Savings 
and Loan Association, Washington, 
D.C., is now the League’s vice-presi- 
dent. 

. 


Literally a “shirtsleeves banker” is 
Merle E. Robertson, board chairman 
and president of the Liberty National 
Bank and Trust Company of Louis- 
ville. According to a recent feature 
story by Sol Schulman, financial edi- 
tor of the Louisville “Courier-Journal,” 
the prominent Kentucky banker likes 
to doff his coat when he gets down 
to business. His secretary, Miss Mary 
Alice McGaughey, once commented: 
“The King of England would have to 
walk in before he’d put:on his coat.” 

Such informality may partially ac- 
count for Mr. Robertson’s popularity. 
He has twice been president of the 
Kentucky Bankers’ Association, an 
honor accorded only one other banker 
in the state, Vice-President William 
I. Miller of the Citizens Fidelity Bank 
and Trust Co., Louisville. 

Mr. Robertson gained his early bank- 
ing experience in New York and Bos- 
ton. It was while he was working on 
a banking project in Louisville that 


he met a local girl, married her, and 


stayed in Kentucky. He joined the 
Liberty National in 1932 as _ credit 
manager, became vice-president in 


1933, and president the following year. 


Sd 
Merger plans that will create a 
$561,000,000 banking combination in 


Buffalo have been announced. They 
involve consolidating the 75-year-old 
Liberty Bank of Buffalo with the 
Manufacturers and Traders’ Trust 
Company, making the latter the 12th 
largest bank in New York State. 

Chairman Edwin Lang Miller of 
Liberty Bank will become vice-chair- 
man of M.&T., while President Edward 
F. McGinley and Executive Vice- 
President E. Perry Spink will receive 
senior titles. 

Lewis G. Harriman will remain 
chairman of M.&T., and George A. 
Newbury president. 


& 


This year marks two big milestones 
for Barnum L. Colton, president of 
the National Bank of Washington, 
Washington, D.C. One is his 60th 
birthday anniversary, the other his 
40th anniversary in banking. 

According to S. Oliver Goodman, 
financial editor of “The Washington 
Post,” Mr. Colton is trying hard to 








ignore both events, for “his modesty 
is a byword in financial circles.” In 
fact, the editor comments, the presi- 
dent of Washington’s second largest 
bank dodged a 
feature story in- 
terview with him 
for three months 
before finally 
being tracked 
down. 

For many 
years life for Mr. 
Colton followed 
a comparatively 
even pattern. As 
vice-president 
and real estate 
officer for the National Savings and 
Trust Co., he established himself as 
a capable banker. Then, in 1949, came 
a sudden turn. Stock control of the 
National Bank of Washington changed 
hands and the new owners offered Mr. 
Colton the presidency. Then came 1954 
and consolidation with the Hamilton 
National Bank, to form a $235,000,000 
institution. Thereafter has followed a 
busy program of expansion and branch 
modernization. 

So Mr. Colton has a point when he 
pleads that he is too busy for any 
“fuss or feathers” about personal anni- 
versaries. But looking back over his 
40 years in banking, he says he “can't 


B. L. COLTON 
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think of a better field for a man to 
enter.” 


e 


E, J. Wait, previously executive vice- 
president at the Reno head office of 
the First National Bank of Nevada, 
has joined the First Western Bank and 
Trust Company, San Francisco, Cali- 
fornia, as executive vice-president. In 
his new post he will become the bank’s 
senior finance officer, in charge of all 
administrative operations concerning 
loans and investments. 

Mr. Wait began his banking career 
in 1920 with the Federal Reserve Bank 
of San Fran- 
cisco. After 
serving in the 
credit and _ dis- 
count depart- 
ments in both its 
San Francisco 
and Salt Lake 
City offices, he 
entered the com- 
mercial banking 
field in Califor- 

E.J.WAIT nia in 1927. In 

1942 he became 

a vice-president of First National Bank 

of Nevada, and its executive vice-presi- 
dent in 1950. 

At the Nevada institution, Vice- 
President L. F. Ward has been ap- 
pointed head of the loan production 
department at the head office, succeed- 
ing Mr. Wait in this capacity. 

H. O. Johnson, former executive 
vice-president in charge of the Oak- 
land Central office of the First West- 
ern has been transferred to the head 
office and assigned to senior adminis- 
trative duties for the bank’s state-wide 
system. 

Succeeding him at the Oakland office 
is Vice-Presi- 
dent G. F. Pow- 
ers, who had 
been loan officer 
at the branch. 

Robert W. 
Lewis and Clar- 
ence F. Edner 
have been pro- 
moted to. vice- 
presidencies, 
with the latter 
taking charge of 
the investment 
department at the San Francisco head 
office. 

New assistant cashier at the bank is 


Valdemar L. Ansaldi. 











H. 0. JOHNSON 


a 


At Bankers Trust Company in New 
York City, William J. Snow, Jr., vice- 
president formerly in the Southwest 
Group, has been advanced to a man- 
‘gement position. He will be adminis- 
trative assistant to J. P. Dreibelbis, 
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Well, we can’t tell you just what town Charles Miller 
is in—but we know that he’s somewhere in New England, 
talking to one of our own customers. Or perhaps he’s 
offering some helpful advice to a member of The First 
Pennsylvania’s correspondent family. As our “Down 
East” Vice President, Mr. Miller has a fund of informa- 
tion about all aspects of fast growing Philadelphia that’s 
useful to correspondents and customers alike. 

A First Pennsylvania service that has proved particularly 
valuable to correspondents and businesses is this: all our 
sendings go air mail direct to our own correspondents. Time 
saved: one to three days. 

Many other advantages are yours as a First Penn- 
sylvania correspondent. One of our officers will be glad 
to bring you full information. Just get in touch with us 
at our Main Office, 15th and Chestnut Sts. Or if you’re 
in town, by all means drop in. 


The First Pennsylvania 
BANKING AND TRUST COMPANY 


Banking since 1782 
29 offices, Philadelphia and suburbs 


Serving more people more ways than any other Philadelphia bank 


Member Federal Reserve System ° Federal Deposit Insurance Corporation 
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How many wives of your mortgage customers will be able 
to say that about your bank? Will far too many 
lose their homes as well as their husbands? 


Today Federal Mortgage Redemption Insurance lets you offer 
your customers protection against such tragedy at very low cost. 


Progressive banks throughout the country have proven the 
strong customer appeal of Federal’s unique insurance plan. These 
banks appreciate its simplicity—its lack of costly bookkeeping. 
You see it’s a plan designed by bankers for bankers from 

almost 50 years of experience in the personal protection field. 
Why not make it a part of your community relations program? 
Simply write us for Federal’s Mortgage Redemption Plan 

Portfolio today. 


COMPLETE CREDIT LIFE AND DISABILITY PLANS ALSO 
AVAILABLE FOR YOUR INSTALLMENT LOAN DEPARTMENT. 


if 
Ht. 


WOLVERINE FEDERAL TOWER BATTLE CREEK, MICHIGAN 


& 


Federal Offers You: 


A Custom Designed Plan based on careful study of 
your operations * Proven Customer Appeal « Simplified 
Streamlined Procedure * Complete Flexibility including 
Health and Accident coverage * Prompt Service + All 
Promotional Tools. 


HIGHEST RATING 

See Best’s and Dunne’s for rea- 
sons why Federal enjoys their 
unqualified recommendation. 





PERSONAL PROTECTION 
SINCE 1906 














JOHN H. CARTON 


ra OP President 
il | HAROLD L, BUCK 
Vice President and Manager 
= Credit Insurance Division 
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senior vice-president in charge of the 
banking department, and is now head 
of a newly formed personnel adminis- 
tration division. 

In another promotion, Thomas R. 
Kinney has become an _ assistant 
treasurer. 


* 

At the General Motors Acceptance 
Corporation, Detroit, Allen $. Brush 
has been elected treasurer and James 
J. Hanley named comptroller. 


« 

Taking over as president at the 
Southern Arizona Bank and Trust 
Company, Tucson, Arizona, is Louis 


J. Felix, who suc- 
ceeds John M. Sak- 
rison. Mr. Felix 
entered the bank’s 
employ almost 40 
years ago. In Janu- 
ary. 1943 he became 
executive  vice- 
president and since 
January, 1948 
served as chairman 
of the executive 
comnniittee. 

Mr. Sakrison will continue to serve 
as a director. Lewis W. Douglas re- 
mains board chairman. 





has 











L. J. FELIX 


5 


President Eugene S. Williams, presi- 


dent of the National Stock Yards 
National Bank of National City, in 
National Stock Yards. Illinois, was 


featured on the cover of the April 21 


issue of “Business Week” magazine, 
in conjunction with a detailed story 
on his unusual institution. Chairman 


Owen J. Sullivan was pictured in the 
article description of this $100 million 
banker’s bank, three-quarters of whose 
deposits come from over 600 rural cor- 
respondents. Incidentally, an article 
from Mr. Sullivan. telling how his in- 
stitution was able to cultivate such a 
heity share of correspondent business, 
appeared in the March, 1938 issue of 
Burroughs Clearing House. 


° 


After serving as vice-president and 
trust officer for 20 vears, Frank Smath- 
ers, Jr., has been elevated to the office 
of assistant to the president and trust 
officer at The Miami Beach (Florida) 
First National Bank. In his new post 
he will take a more active part in the 
bank’s commercial operations, but con- 
tinue to supervise the trust depart- 
ment. ’ 


e 


LeRoy W. Campbell has been pro- 
moted from vice-president to execu- 
tive vice-president of Chemical Corn 
Exchange Bank, New York City. He 


June, 1956 


bo 





continues in charge of the Metropoli- president of the State Bank of La- 
tan Division where, since 1950, he has Harpe (Illinois). Lawrence, who is 
directed the expansion of the bank’s’ cashier at the Bank of Park Forest 


branch system throughout New York 
City. 

After experience with an investment 
banking firm Mr. Campbell joined the 
City Bank & Trust Co. of Hartford, 
Connecticut, and became its president 
in 1924. He joined Chemical Bank in 
1929 as a vice-president. 


(Illinois), recently was given the addi- 
tional responsibility of vice-president, 
makiag him one of the youngest chief 
operating Officers in the nation. 

+ 


Several executive promotions have 
been announced by the Bank of Amer- 
ica, San Francisco. 

Advanced to the posts of vice-presi- 
dents are Sero Maffia and Ernest F. 


- 


At 29, Lawrence W. Nortrup is well 


on his way to emulating the career of Segale, while Albert F. Cardana, John 
his father, Ernest Nortrup, who is McCoy, John Mastro and R. R. Libby 
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Keep in touch with Japan through the 


KUJI BANK Ltd. 


HEAD OFFICE: OTE-MACHI, CHIYODA-KU, TOKYO, JAPAN 


OVERSEAS OFFICES: 


LONDON BRANCH: 
BRANCHES: SALISBURY HOUSE, FINSBURY CIRCUS 
184 LONDON E. C. 2. TEL: NATIONAL 060! /0604 
THROUGHOUT NEW YORK REPRESENTATIVE OFFICE 
JAPAN 


CALCUTTA REPRESENTATIVE OFFICE 





FOR PROCESSING ON TABULATING EQUIPMENT 
Coupon Clipping Procedures. 
Collection and Mortgage Billing. 
Addressing of Report Mailings and 
Direct Mail Advertising. 


Full size envelope in open side style for easy 
insertion 









@ Perforated wings for automatic stripping from 


carrier sheet 


a Available in both First and Third Class Mail styles 
ae Carried in stock in several sizes 
CLIP COUPON TO YOUR LETTERHEAD 


Chain-O-Matic vwwisiox 
CURTIS 1000 INC. 





- 150 Vanderbilt Ave., West Hartford 10, Conn. 
Please send samples and prices of 
new CHAIN-O-MATIC continuous envelopes to: 
(Sf mae Name 
. _— 
Title 





Type of Tab. Equipment Model 











63 











have been named assistant vice-presi- 
dents. 

Mr. Cardana will serve as the bank’s 
representative to corporations and 
correspondent banks in Illinois, Mich- 
igan, Ohio and parts of Iowa. Mr. 
McCoy will be assigned to Chicago, 
Omaha, Kansas City, Cedar Rapids 
and Sioux City, Iowa, Minnesota and 
Wisconsin. 

Mary McGoldrick has been named 
assistant trust officer at the San Fran- 
cisco head office. 


5 


Richard M. Wilcox has been pro- 
moted to vice-president at Guaranty 
Trust Company of New York, New 
York City. He continues in the invest- 
ment department, with which he has 
been affiliated during his 30 years with 
the bank. 


e 


Frederick W. Strum, formerly of 
Staten Island, New York, is president 
of the new Southern Industrial Savings 
sank, which opened recently in Miami. 
The institution will specialize in 
savings accounts and consumer loans. 


* 


American Express Company, New 
York City, has resumed commercial 





banking in Germany by reactivating 
its dormant pre-war subsidiary to 
handle financial, shipping and travel 
business stimulated by the booming 
economy of West Germany. 

Headquarters for the new German 
arm have been established at Frank- 
furt, under General Manager F. H. 
Begole, who will also direct operations 
of the six branch offices at Bremen, 
Bremerhaven, Heidelberg, Munich, 
Stuttgart and Wiesbaden. 

The reactivated firm will offer such 
banking services as loans, overdrafts 
and discounts, current and time ac- 
counts, collections, letters-of-credit, 
foreign exchange, travelers cheques 
and money transfers, in addition to the 
Express Company’s usual shipping and 
travel services. 


e 


When the new First State Bank of 
Louise, Texas, opened its doors for 
business on May 7, John W. Hancock 
assumed the presidency of the institu- 
tion, L. S. Stockton took over the post 
of executive vice-president and cashier, 
and M. W. Crowell was named vice- 
president. 


. 


G. C. Bell, former vice-president of 
the Bank of Dublin, Virginia, has been 


elected president of the institution 
succeeding the late A. C. Spotts, who 
died recently at the age of 92. 

A former director, L. L. Trinkle, has 
been named a vice-president of the 
bank. 


e 


Newly named a _ vice-president at 
The First National 
City Bank of New 


York, Chester R. 














Leaber has had 
extensive overseas 
experience dating 
back to 1920. He 
has served in the 
bank’s branches at 
Shanghai, Peiping, 
C. R. LEABER Rangoon, Tokyo, 
Calcutta, Bombay, 


Mexico City and Manila. Mr. Leaber is 
now associated with the overseas 
division at the New York head office. 

Daniel J. Walsh is now assistant 
vice -president; assistant cashiers are 
G. B. Humphrey, Jr., and F. T. Ward, 
pe. 


5 


Mortgage loan and home improve- 
ment loan departments of The Marine 
National Exchange Bank of Milwau- 
kee, have been placed in the hands of 








where they are finally inspected. 


in counting money. 


Better quality control 
Better cost control 


950 W. Fifth Avenue 


In Canada: 





Exact Weight Scale Co. makes special counter- 
weights for each denomination of coin. Other Exact 
Weight Scales are used by banks, auditors and comp- 
trollers for counting and checking straps of currency. 
An Exact Weight Scale will save you time and errors 


Exact Weiglht pie 


Zoales 


THE EXACT WEIGHT SCALE COMPANY 





Columbus 8, Ohio 
P.O. Box 179, Station S, Toronto 18, Ont. 


Exact Weight Scales solve another 
money counting problem... 


Counting nickels is no longer a problem with one 
of this country’s largest vending companies. Special 
counterweights are supplied to equal the weight of 
$150 in nickels. After being counted, the coins are 
bagged, closed with a special seal and sent to the 
local bank. The count is so accurate that the local 
bank simply credits the company and sends the bags 
—seals unbroken—to the Federal Reserve Bank 


Dial Scale 

















1028 Top-reading 






Sales and Service Coast to Coast 
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Charles A. Harris, new vice-president, 
and Willard J. Reik, new assistant vice- 
president. Messrs. Harris and Reik 
formerly served as president and vice- 
president, respectively, of the bank’s 
wholly-owned subsidiary, the Marine 
Exchange Company, which had been 
handling mortgage loans as a separate 
division of the bank. The organiza- 
tional change is aimed at tying the 
division closer to other operating de- 
partments of the bank. 
. 


William E,. Scanlan has been elected 
an assistant vice-president in the com- 
mercial banking department of the 
Pullman Trust and Savings Bank, Chi- 
cago. He will continue to serve as 
manager of the foreign banking de- 
partment. 


° 


Well-known Robert W. Sparks 
(right), first vice-president and treas- 
urer of The Bowery Savings Bank, 
New York City, recently was presented 
a Distinguished Service Citation by 











High citation from Treasury 


John R. Buckley, national director of 
the U.S. Savings Bonds Division, for 
his volunteer support of the bond pro- 
gram. 

Mr. Sparks served as savings bond 
chairman for New York State from 
October 1952 to September 1954 and 
is currently a member of the state ad- 
visory committee. In 1941 he was ac- 
tive in organizing the war bonds divi- 
sion of the Treasury Department and 
later became its national field director, 
heading its activities in 48 states, 
Alaska, Puerto Rico and the Philip- 
pines. 


od 


The Hopewell (New Jersey) Na- 
tional Bank is contemplating a merger 
with the Princeton (New Jersey) Bank 
and Trust Company, under the name 
of the latter institution. Under the 
plan, officers of the Hopewell bank 
would be elected as follows: Edward 
U. Hill, chairman of the advisory 
board; Lloyd M. Holcombe, secretary 
of the advisory board; Russell K. 
Metz, vice-president; Samuel K. Hunt, 
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Where's the bank 


that moves mountains? 


As close to you as a handshake, 

a phone call or a letter! Every month, 

First of Atlanta moves mountains of 
information about the South to correspondent 
banks everywhere. If your customers can 
profit from facts about southern business and 
industry, first check the folks who 

know the South... 


tne 7/UL NATIONAL BANK OF ATLANTA 
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\ ATLANTA 4. 
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The bank 
that knows its neighbors 


MAIL TODAY 
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SOLD AND SERVICED BY 


Burroughs Berroughs 


Bell & Howell 


MICROFILM EQUIPMENT 


“Burroughs” and “‘Micro-Twin” are trade-marks, 


Burroughs Clearing House 





























Here’s the new 2-in-1 micro- 
filming machine that keeps 
making headlines in the banking 
world—and no wonder! It’s the 
Burroughs Micro-Twin Recorder- 
Reader . . . the only truly up-to- 
date combination Microfilm 
Recorder and Reader that offers 
double protection in a single unit. 


The Recorder photographs (in an 
image about as wide as the 
average lead pencil) any check, 
document or record of any sort 
you want preserved. The Reader 
projects those images distinctly 
... yes, back to original size. Just 
the flick of a knob converts from 
recording to reading—and back 
again. And to make facsimile 
prints, you merely place a piece of 
photocopy paper in the viewer 

. then process the prints in 
minutes right on the spot—no 
need for a darkroom. The Micro- 
Twin’s cost is gratifyingly low, 
too . . . and its recording costs 
could hardly be lower. 


The Micro-T win Recorder-Reader 


costs less than you might expect to pay fora Recorder alone 
























= Se S Plus these Added 
4 Advantages: 





AUTOMATIC ENDORSING dur- 
ing microfilming—clean, fast, 
accurate. 





EXCLUSIVE INDEXING METER 
for almost instant location of 
desired items. 


CHOICE OF LENSES—37 to 1 or 
24 to 1 reduction ratio camera 
lens available. 





New Model 205 Recorder 


Where separate Recorders are needed, this is your 
model—the Micro-Twin without the Reader. Like 
the Micro-Twin, it records as fast as it can be fed— 
by hand or automatically. It can film records 
front and back simultaneously, or one side only if 
you prefer. Easy to move about; compact, too— 
just 32” wide, 23” deep. 


New Model 206 Reader 


Many banks need extra Readers to handle their 
microfilm reference. The Burroughs 206 Reader is 
the ideal, economical solution. Only 16 pounds, it 
weighs less than most portable typewriters—is 
snugly compact, taking up less than a square foot 
of surface space. It projects 8, 16 or 35mm. film 
with the same lens and film guide. The image can 
be completely rotated on the Reader screen. 








AUTOMATIC FEEDING with the 
Acro-Feeder. Fast hand-feeding 
at high recording speed, too. 





FILM ECONOMY—Films 66 
checks for one cent, including 
film, processing and postage. 








FOR A DEMONSTRATION 
call our nearest branch office. 
It’s listed in your phone book. 
Burroughs Corporation, 
Detroit 32, Michigan. 
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assistant treasurer; and Margaret E. 
Giese, assistant secretary. 


* 


John J. Evans and Frederick A. 
Rager, Jr., have been named _ repre- 
sentatives in the out-of-town division 
of The Hanover Bank, New York City. 
Mr. Evans will represent the bank in 
Indiana, Illinois, Minnesota and Wis- 
consin, while Mr. Rager calls on clients 
in Ohio and Michigan. 


+ 


One of the country’s leading jurists 
and teachers of jurisprudence, Judge 
Oscar S. Caplan, formerly of Illinois, 
has been named trust officer at the 
Central Bank and Trust Company, 
Miami, Florida. 

Judge Caplan is an author of note, 
having written many books on probate 
practice, as well as rules for jurists and 
lawyers. The latter have been adopted 
in many states, and also are used in 
foreign jurisdictions. 

He is noted for his association with 


former Governor of Illinois Henry 
Horner. They both worked in the 
largest probate court in the world and 
handled over 100,000 wills, heirships, 
and estates of minors and incompe- 
tents. 


5 


Walter A. Stoecker, assistant vice- 
president of The Marine Midland 
Trust Company of New York City, has 
been assigned to represent the bank in 
the southeastern states. He had been 
associated with bank’s lending and 
credit operations. 


5 


Edward B. Burr has been appointed 
executive director of the National 
Association of Investment Companies, 
New York City. He will continue to 
serve as director of the Association’s 
public information program. 


Well-known oil man Joseph Nalle 
has been named to the staff of the 
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...from sprawling mud flats 
to one of the world’s 
greatest seaports in just 

a few short years! 


Just a few short years ago the Los Angeles 


Harbor at San Pedro was an unnavigable 
expanse of mud flats .. . today it is one of 
the world’s largest seaports, pouring 
millions of dollars in world trade into 
Southern California. The Pacific Coast is 
the fastest growing area in the world 

and WILSHIRE MORTGAGE CORPORATION 

has kept pace with this expansion in their 
overall mortgage loan marketing and 
servicing operation. 


Grass Roots... 


Mortgage Loan Marketing 
and Servicing on the 
Pacific Coast 


Serving Banks, Insurance 
Companies, Trusts, Pension 
Funds and other Investors 





WILSHIRE MORTGAGE CORPORATION is an 
FHA approved mortgagee with major 
bank references; specializing in FHA and 
VA mortgages. We are marketing agents 
for savings and loan associations, banks 
and other originators. We have a large, well 
trained staff; complete legal, property 
management and affiliated trustee facili- 
ties; established servicing record; 
complete IBM accounting and reporting 
system. Your inquiry for present or future 
delivery is solicited. 














WILSHIRE 
MORTGAGE CORPORATION 


WESTERN AVENUE corner FIFTH STREET, LOS ANGELES 54, CALIF. 
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Texas National Bank of Houston’s oil 
division as an assistant vice-president 
and petroleum engineer. 

© 


At the 34th annual meeting of the 
Bankers’ Association for Foreign 
Trade, Robert 
P. Furey, vice- 
president of The 
Hanover’ Bank, 
New York City, 
was elected pres- 
ident. 

With Hanover 
since 1921, Mr. 
Furey has been 
a vice-president 
in the foreign 














division since 

1949. During R. P. FUREY 
World II he was 

assistant vice-president of the US. 


Commercial Company, a government 
agency organized to buy strategic ma- 
terials in neutral countries. 

Three newly-elected association vice- 
presidents include: Clarence L. Hul- 
ford, vice-president, National Bank of 
Commerce, Seattle; Albert L. Long, 
vice-president, Republic National Bank 
of Dallas; and T. Graydon Upton, vice- 
president, Philadelphia National Bank. 

A. W. Austin, assistant vice-presi- 
dent, First National City Bank of New 
York, was elected’ treasurer, and 
George H. Chittenden, vice-president, 
J. P. Morgan & Co., Incorporated, 
New York City, was named secretary. 

e 

Recently advanced to comptroller at 
The Bank of California, San Francisco, 
was Sam R. Cox, 
former auditor at 
the head office. He 
succeeded Lewis A. 
Wilton, who re- 
tired after 40 vears 
service with the 
bank. 

Louis Arlie has 
replaced Mr. Cox 
as auditor. He was 
assistant cashier in 
charge of the in- 
ternal services division of the cashier’s 
department. 














S. R. COX 


» 


Peter J. Cuddy has been named vice- 
president at Manufacturers’ Trust 
Company, New York City. 

With the appointment of Mrs. Char- 
lotte Rehg as an assistant secretary 
and Mrs. Edith Westman as an assis- 
tant manager, the number of women 
officers at Manufacturers is now 24. 

Also named assistant secretaries are 
W. J. Anthony and P. J. Chetta. 

a 

Miss Marian J. Welch and Edwaré 
S. Cunningham have been advanced at 
the Equitable Security Trust Compan) 
Wilmington, Delaware. Miss Welc! 
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FREE FACTFILE 





Helps you answer 
client’s questions 


BANKERS are playing an ever-increasing part 
in plant site selection. Your expansion-minded 
clients look to you for help because they know 


ate, Labor Supply, Markets, Transportation and Distri- 
bution, and Living Conditions. 


Special Reports based on our Industrial Survey supple- 


ment the FACTFILE and Data Sheet Service to furnish 


you will give them the facts. The information you 
“pre-plant” surveys of plants and plant sites available, 


supply will be unbiased—complete—and up-to- 
the-minute. 

You witt want several copies of this valuable FAcT- 
FILE— which will be sent to you free of cost. Just mail 
the convenient coupon below to MOA headquarters. 


To help you answer inquiries by industries seek- 
ing western locations, here is factual information 





on the Metropolitan Oakland Area. It Pe ee ee ee a a ee ee ee a a ee a a 

















: was prepared by the Metropolitan Oak- : - 
land Area Committee, a non-profit METROPOLITAN OAKLAND AREA 1 
whe : SUITE 303 - 1320 WEBSTER STREET * OAKLAND 12, CALIFORNIA 
. organization representing all of Ala- I | 
y meda County, California. : Gentlemen: Please send me sets of the New MOA FACTFILE. ; 
n It answers the questions we are asked everyday J Name | 
in letters and phone calls from executivesand If Title i 
: their representatives. ; 1s sii ; 
ame Oo an 

Evenaslight examination of thenew FACTFILE § Addeess i 

4 . eer 99 ° ° 
. will show you why “industry grows places” in # i 
MOA. It contains Data Sheets covering Clim- ; City. State ; 
. * 
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has been made an assistant vice-presi- 
dent, Mr. Cunningham an assistant 
secretary. 

. 


Former assistant cashiers Donald E. 
Hanna, Charles P. Higgins, Jack C. 
Trumble and Kenneth G. Storey have 








Protect Confidentia 
Papers from Prying Eyes 


New portable office paper shredding 
machine safeguards your business secrets 


Now you quickly and easily destroy con- 
fidential papers and obsolete records 
right in your own office with the new 
Shredmaster Bantam 10. 

This is the only portable shredding 
machine designed especially for office 
use. Just the size and weight of business 
typewriter, the Bantam 10 destroys con- 
fidential papers quietly and cleanly. 
Greater capacity, speed and safety. Ex- 
clusive slanted gravity feed speeds 
shredding of paper in multiple thick- 
nesses. Anyone operates the Bantam 10. 
Safety throat assures protection. 

The Bantam 10 is now available at 
a new low price from authorized dealers 
throughout the country. 

FREE 10-DAY TRIAL: Write today for 
illustrated descriptive folder which gives 
details of 10-day free trial. Without 
charge or obligation, write Brochure 19 
on letterhead and mail to ’ 

The Shredmaster Corporation 


9 East 40th Street, New York 16, N. Y. 
A Division of Self winding Clock Co., Inc. 





precision-made 
machine and 
hand posting 
passbooks 


Samples and 
Prices on Reques? 





WILLIAM EXLINE INC. 


1270 Ontario Street ¢ Cleveland 13, Ohio 
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been named assistant vice-presidents at 
the Seattle-First National Bank, Seat- 
tle, Washington. 

* 


New responsibilities have been given 
five staff members at the Merchants 
National Bank and Trust Company, 
Meadville, Pennsylvania. 

Stepped up to vice-presidencies are 
John W. Tracy, Charles P. Heckman, 
Raymond L. Beck and Richard E. 
Holden. Mr. Tracy also is cashier, 
while Mr. Holden serves as the bank’s 
comptroller. 

William F. Hoke has moved up to 
trust officer at the institution. 


° 


From 1943 until May 1 of this year, 
D. C. Dart, author of the article on 
trailer financing that starts on page 42 
of the current issue, was president of 
The Dart National Bank of Mason 
(Michigan). He now continues as a 
director and a consultant to the bank, 
but his son, Rollin Dart, has assumed 
the presidency. 

In other changes, Albert A. Hum- 
phrey has moved up from cashier to 
executive vice-president, Mrs. Marion 
Murray and Delmar Kramer have 
advanced to assistant vice-presidents, 
Leonard G. Carter to cashier, Mrs. 
Gertrude Robinson and Jan R. Dart 
to assistant cashiers. 

€ 


A former trust officer at The First 
National Bank of Miami, Florida, 
Horace K. Hays, 
has been elected a 
vice-president at 
the Pan. American 
Bank of Miami. 

Mr. Hays came 
to Florida from his 
native Kentucky 
and headed the 
State Intangible 
Tax Department. 
Later he joined the First National staff 
and was in charge of the trust depart- 
ment’s new business and tax depart- 
ments. 











H.K. HAYS 


e 


Raymond C. Kolb has been made an 
assistant vice-president of the Mellon 
National Bank and Trust Company, 
Pittsburgh, Pennsylvania. He is a for- 
mer member of the staff of the Federal 
Reserve Board of Washington, D.C., 
specializing in bank operations. 

e 


Operations of the business develop- 
ment department at the Bank of the 
Southwest, Houston, Texas, have been 
expanded. William B. Black, Jr., vice- 
president heads the department, while 
John Cooney, assistant cashier, is 
assistant manager. To give greater 


coverage, Newton Wray, vice-presi- 


dent, has been making calls outside of 
the city as well as locally, while 
Cabanne Smith, vice-president, main- 
tains contacts with national accounts 
and heads the industrial development 
division. 

The new organizational plan has 
been designed with four separate divi- 
sions coordinating promotional efforts 
such as customer contact, new busi- 
ness, advertising and publicity. 


a 


A veteran with more than 19 years 
experience in the instalment loan field, 
William W. Foulkes, Jr., has been 
named _ vice-presi- 
dent in charge of 
the consumer cred- 
it department at 
The First National 
Bank, Jersey City, 
New Jersey. He 
formerly was a 
vice-president with 
the Hudson Trust 
Company, Union 
Citv, New Jersey. 

First National 
also has a new assistant vice-president 
in Thomas J. Carlon, who has re- 
joined the bank after three years with 
The First Camden (New Jersey) Na- 
tional Bank and Trust Company. 


W. W. FOULKES 
Jr. 


Paul L. Stansbury has been named 
an assistant vice-president in the in- 
stalment loan department at Valley 
National Bank, Phoenix, Arizona. 


° 


N. Preston Breed was_ recently 
elected vice-president of the Second 
Bank-State Street Trust Company, 
Boston, Massachusetts. He had pre- 
viously been treasurer of The Provident 
Institution for Savings in the Town of 
soston, 


© 


James E. Dugan, former vice-presi- 
dent of the Pasadena-First National 
Bank, Pasadena, California, has been 
named to a vice-presidency at the Wil- 
shire Federal Savings and Loan Asso- 
ciation, Los Angeles, California. 


® 


The Union and New Haven Trust 
Company, New Haven, Connecticut, 
has united the official staff and board 
of directors of The First National 
Bank, Wallingford, Connecticut, with 
its own organization, effective April 
13, the date the two banks merged 
forces. 

Erik A. Hillbom, former president 
of First National, has been named a 
vice-president and director of the 
Union and New Haven organization. 
Three other Wallingford officers were 
named to the trust company’s staff: 
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NOW...NEW 2200 SERIES DIEBOLD 
ELECTRIC REKORDESK SAFES GIVE YOU GREATER 
RECORD CAPACITY ...LOWER WORKING HEIGHT FOR 
BETTER COUNTER SERVICE 

















For faster and more economical custom- 
er service at savings windows... and in 
mortgage, personal and time-payment 
loan departments . .. the new Diebold 
Electric Rekordesk Safe offers unparal- 
leled advantages. The new model... 


+ « « increases capacity ... houses 
16,500 ledger and 16,500 signature 
cards in only 18 sq. ft. of floor space 


- -. reduces overall height for better 
visibility in work areas 


+». presents tops of ledger cards at 

ideal working height of 42%4-inches! 
Exclusive operating advantages that 
have won unequaled acceptance in the 
nation’s leading financial institutions are 
re-emphasized in the new models. 


@ All ledger and signature cards are 
readily accessible during working 
hours! 





“QUESTION 
PROTECTED BY 
@ Space is saved... only minimum 


aisle is required between counter . ® 
and unit! 1e () 
© Unit opens, closes and locks auto- For all the facts about Rekordesk ,.. the 
ieee eeoeetsast€?s 


: ! 
matically at the touch of a button! world’s only electrically operated safe... 


903 Mulberry Rd., S. E. * Canton 2, Ohio call your local Diebold representative, or 
l mail the coupon today. 


® Underwriter’s Laboratories’ label 
includes fire protection and impact! 


| N-290-p1 











| Diebold, Inc 
LOCKED FOR SECURITY 903 Mulberry Rd, S. E. 
al Canton 2, Ohio 


Please send complete details about your NEW Electric 
Rekordesk Safe. 
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Banker calls hold-up specialist 
his best friend... 


There’s a man working in your com- 
munity who knows all the tricks of 
bank embezzlement and robbery—and 
bankers are welcoming him with open 
arms. They’re inviting him to “case the 
joint” from front lobby to vault! 


The reason? They know that a call 
from this man can discourage the visits 
of others whose intentions may be less 
friendly. For this man is on the banker’s 
side. He’s a Bank Protection Specialist 
of American Surety Company. 

Often he immediately spots vulner- 
able points in a bank’s protective set-up 


that can be remedied right then and 


there. Because he’s had _ intensive 
training and special bank experience, 
he can help you make your security 


program much more effective. 


All this is a part of the service that 
American Surety offers banks — and 
with no charge nor obligation. 


Just phone the nearest American 
Surety Agent for this important service. 
If you don’t know his name, write us 
and we'll supply it promptly. American 
Surety Company, Agency Department, 
100 Broadway, New York 5, N. Y. 











Clifford M. Cowles was made an assist- 
ant vice-president; Harry E. Dicker- 
man made real estate officer; and 
Daniel A. Santoro named an assistant 
treasurer. 

The board of directors of the Wal- 
lingford bank has become the advisory 
board to the new Wallingford branch 
of the trust company, with Frederic M. 
Cowles serving as chairman. 


4 


William R. Hoffman was recently 
named a vice-president of the Citizens 
and Southern Na- 
tional Bank, At- 
lanta, Georgia. He 
has been with the 
bank since 1947, 
serving most of 
this time as a small 
business service 
officer at the bank’s 
main office in At- 
lanta. 

He has been attached to the Savan- 
nah office since March, heading the 
installment lending and small business 
service operations. 

Also at the C & S bank, the promo- 
tion of two and the election of three 
new officers has been announced. Don- 
ald J. Roe was promoted to assistant 
vice-president and Raymond LaMon to 
cashier. Robert Hazelrig, Winton H. 
Mott, and James Vann were elected 
cashiers. Mr. Roe is in charge of the 
bank’s Mid-Western Division and Mr. 
LaMon, as cashier, will be in charge 
of operations for the three C & S Na- 
tional offices in Atlanta. 





W. R. HOFFMAN 


+ 


Federal Bureau of Investigation 
agents have always been known to get 
their man, but someone slipped 10 
years ago and let Joseph R. Johnson 
resign from his position with that or- 
ganization. Meantime, he has climbed 
up through the banking ranks to the 
position of vice-president at the Farm- 
ers Bank of the State of Delaware. 
Wilmington, Delaware. 

Mr. Johnson is a past president of 
the Wilmington Chapter of the Amer- 
ican Institute of Banking. 


4 


Wallace W. Wilson, former chief of 
the reserves and evaluations section 
of the Continental Oil Company of 
Houston, Texas, has joined the Con- 
tinental Illinois National Bank and 
Trust Company of Chicago, Illinois, 
as petroleum engineer in the bank’s 
expanding oil and gas department. 


. 


E. R. Barglebaugh, former assistant 
manager of the Salt Lake City branch 
of the Federal Reserve Bank of San 
Francisco, was elevated to vice-presi- 
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dent and placed in charge of that office. 
He succeeds W. L. Partner, who has 
retired after nearly 39 years service 
with the bank. 


e 


The Elkton State Bank and the 
Kinde State Bank have been consoli- 
dated with the Hubbard State Bank, 
Bad Axe, Michigan. The merger com- 
pletes a long-standing ambition of 
Joseph N. Rankin, board chairman of 
the banks, who has been affiliated with 
all three institutions since 1899, 

He continues as board chairman of 
the consolidated bank. Charles E. 
Williams is president; Harold B. 
Alexander is vice-president and cash- 
ier. Vice-Presidents include Peter J. 
Hebert, E. J. Ramseyer, Claude E. 
McGeachy and James H. Tamblyn. 

Lois J. Everingham and L. R. Haist 
are assistant vice-presidents, and as- 
sistant cashiers include Vera F. Cook, 
Irene Cinter, Viola Duerr, A. Leitch 
and J. F. Nichol. 


e 


W. F. Cavanaugh, K. W. Johnson 
and J. L. Meyers have been advanced 
to assistant treasurers at the Con- 
necticut Bank and Trust Company, 
Hartford, 


e 


George A. Murphy, a senior vice- 
president at Irving 
Trust Company, 
New York City, has 
been named a di- 
rector. Associated 
with the bank since 
1931, Mr. Murphy 
heads the loan ad- 
ministration divi- 
sion in which the 
bank’s loaning 
functions are cen- G. A. MURPHY 
tered, and in that 
capacity is the senior loaning officer. 

° 


Shortly after being moved up from 
president to board chairman of three 
Chicago banks, Bartholomew O’Toole 
died in his 75th year. He headed the 
Pullman Trust & Savings Bank, State, 
Bank of Blue Island and the Standard 
State Bank. His son, Donald E. 
O’Toole, is now president of these 
institutions. 


e 


From industry, William H. Gunder- 
son has joined the Bank of Commerce 
in Fort Worth, Texas, as vice-president 
in charge of the new business and 
public relations department. 


e 


Former cashier A. J. Carnesi has 
been advanced to vice-president at the 
First National Bank at Brownsville, 
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Lets get acquainted 


We'll be pleased to discuss your banking 
needs—and help you come up with the right answers— 
whenever you have business in Utah or the 
Intermountain West. Our modern banking facilities and 


competent staff are always at your service. 






The Continental Bank 


and Trust Company 
OF SALT LAKE CITY 


MAIN OFFICE: 200 South Main Street 3. 
CENTRAL BRANCH: 1575 South Main Street © ae 





Member Federal Reserve System © Member Federal Deposit Insurance Corporation 
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NO MORE -;° 
OF THIS! 2 4, 


INSTALL 
A SUDENGA 


LIFTOMATIC 





ELECTRICALLY OPERATED 


Correspondence Lift! 
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Saves Time 
Saves Effort 
Speeds Service ! 


Mocernize your bank- 
ing operations with 
“LIFT-O-MATIC” the 
automatic correspond- 
ence and supply lift, 
Endorsed by leading 
banking firms and sup- 
ply houses for greater 
efficiency in handling 
inter-floor business ,.. 
correspondence, parts, 
supplies, etc. Also ideal 
for homes from kitchen 
to recreation room. No 
more climbing steps... 
no more lost papers 

: . no more lost time 
with a ‘‘LIFT-O- 
MATIC.” 


“LIFT-O-MATIC” can be installed equally well in old 
or new construction. Can he located any place that 
provides maximum efficiency, SPECIFICATIONS: 100 
Ib. capacity. Tray size 17” x 25”. Built to any height, 
dimensions can be altered to fit your need. Up and 
down push button operated. Chimes available to tell 
you position of lift. Up and down control limit and 
safety clutch. Endorsed by the Safety Commissions. 
All this for just a Few Hundred Dollars. 


Write for descriptive literature . . . 


- Blueprint 
for installation and unit prices. 






INDUSTRIES 


DEPT. B GEORGE, IOWA 
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Texas. Replacing him as cashier is 
Paul D. Aschbacher, who had been an 
assistant bank examiner in the San 
Antonio district. 


e 


The Franklin National Bank of 
Franklin Square, New York, has ap- 
pointed Harold V. 
Gleason as vice- 
president in charge 
of its business de- 
velopment  pro- 
gram. 

Previously, Mr. 
Gleason was execu- 
tive secretary of 
the Savings Bank 
Life Insurance 
Council, New York 
City, where he di- 
rected the promotion of savings bank 
life insurance for 71 member banks 
located throughout New York state. 











H. V. GLEASON 


* 


Lucian Adams has been appointed 
assistant cashier at the Citizens Na- 
tional Bank of Orlando, Florida. 


+ 


Succeeding the late L. Harry Peters 
as president of the Lenox (Massachu- 
setts) Savings Bank is Henry W. 
Jones, former vice-president. Walcott 
Gregory, a trustee, was elected vice- 
president and J. Burrell Fielding made 
a trustee. 

e 


Heyward T. Den- 
yes has resigned as 
vice-president of 
Manufacturers Na- 
tional Bank, De- 
troit, and has ac- 
quired a substantial 
financial interest in 
the Ralph Talbot 
Co., a Detroit firm 
which specializes in 
mortgage financing 
and insurance. Mr. 
Denyes has been elected executive 
vice-president and will have complete 
charge of the company’s operations. 
For several years he was section leader 
and lecturer in real estate financing at 
the Summer School of Banking, Uni- 
versity of Wisconsin. 





H. T. DENYES 


4 


William R. Odell, Jr., vice-president 
and treasurer of International Har- 
vester Company, has been elected a 
director. On the board he succeeds 
Arnold B. Keller, former vice-presi- 
dent and treasurer, and more recently 
a consultant for the corporation, 


e 


James F. Beamer has moved to the 
position of trust officer at The First 


National Bank of Fort Worth, Texas. 
He formerly was in charge of real 
estate planning at the First Bank and 
Trust Company of South Bend, In- 
diana. 

. 


Arnold J. Rauen, who was associated 
with the U.S. Treasury Department’s 
savings bonds activities, has been 
named an assistant vice-president at 
the Chicago (Illinois) National Bank 


J 


Fred Gates and A. D. Stevens have 
risen to vice-presidencies at The Louis- 
ville (Kentucky) Trust Company. Mr. 
Gates will continue to serve as 
secretary. 

. 


Widely known in Arizona banking, 
Glenn C. Taylor has joined Refnes 
Ely, Beck & Co., 
investment bankers 
and brokers, as a 
registered repre- 
sentative. He was 
a director and sen- 
ior vice-president 
at Valley National 
Bank prior to re- 
signing in 1591 due 
to a serious illness. 
Upon his recovery, 
Mr. Taylor founded 
the First State Bank of Arizona and 
served as its president until it was 
merged with the Bank of Douglas. 

* 


John E. Hauss and Max L. Baugh- 
man have been elected vice presidents 
of the La Salle National Bank, Chi- 
cago, Illinois. Mr. Hauss is in charge 
of credits and operations in the con- 
sumer credit division and joined the 
bank in 1954. Mr. Baughman is in the 
bank’s commercial loan division and 
previously was an executive of the 
General Finance Corporation in Chi- 
cago and a commercial loan officer 
with the Second National Bank of 
Boston, Massachusetts. F. C. Rueckert 
is now an assistant vice-president, 
William B. Higginbotham trust officer 
and assistant secretary, and John A. 
Kapel assistant auditor. 











G. C. TAYLOR 


. 


In staff promotions at the Central 
National Bank of Cleveland, Joseph J. 
Schultz has been elected a vice-pres- 
ident ; William F. Taylor, Jr., and Avon 
M. Rose have been named assistant 
vice-presidents; while new assistant 
cashiers include Alan J. Slowey, 
H. Wayne Smith and Alfred V. Higgs. 


5 


Two newly elected vice presidents 
at the Security Trust & Savings Bank 
of San Diego, California, are Morse 
Olmstead and P. Keith Hall. 
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TITLES INSURED THROUGHOUT 43 STATES 


THE DISTRICT OF COLUMBIA, PUERTO RICO 
AND HAWAII 
NATIONAL TITLE DIVISION OFFICES 
Chicago New York 
BRANCH OFFICES IN: 

Akron, O. Detroit, Mich. Norfolk, Va. 
Atlanta, Ga. Flint, Mich. Pittsburgh, Pa. 
Augusta, Ga. Freehold, N. J. Pontiac, Mich. 
Birmingham, Ala. Grand Rapids, Mich. Richmond, Va. 
Camden, N. J. Macon, Ga. Roanoke, Va. 
Cincinnati, O. Marietta, Ga. Savannah, Ga. 
Cleveland, O. Miami, Fla. Springfield, III. 
Columbus, Ga. Mount Clemens, Mich. Washington, D. C 
Columbus, O. Newark, N. J. White Plains, N.Y. 
Dallas, Tex. New Orleans, La. Wilmington, Del. 
Dayton, O. Newport News, Va. Winston-Salem, N. C. 
Decatur, Ga. New York, N. Y. Winter Haven, Fla. 
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REPRESENTED BY LOCAL TITLE COMPANIES 
IN MORE THAN 200 OTHER CITIES 


That's the brilliant performance 
record of Lawyers Title. 


2.7 POLICIES PER MINUTE— An average of 
almost 3 policies issued each minute of 
each working day in 1955. And a new 
record is well on its way for 1956. 


The reason—superior service with unex- 
celled protection offered nationally by a 
company respected for its integrity and 
stability. 


Investors in real estate and real estate 
securities know 


THERE IS NO BETTER TITLE INSURANCE THAN A POLICY ISSUED BY 
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A better view across the border 


Many United States banks which have customers 
engaged in commerce or industry in Canada will 
find our monthly Commercial Letter a useful ref- 
erence on developments north of the border. 


Recent issues have carried articles, charts or tables 
on such diverse topics as Metropolitan Toronto— 
Industrial Highlights—Canadian Production 
—Canadian Prices, Wages and Employment— 
Banking and Finance—Canadian Foreign Trade. 


THE CANADIAN BANK OF COMMERCE 


If your own institution does not currently receive 
our Commercial Letter we shall be glad upon re- 
quest to place your own name on our mailing list 
to receive it each month without charge. 


For further information write any one of our 
regional Business Development Departments lo- 
cated at Vancouver, Calgary, Winnipeg, Toronto, 
Montreal and Halifax, or to our Business Develop- 
ment Division, Head Office, Toronto. 





HEAD OFFICE—TORONTO 


SAN FRANCISCO ° 


LOS ANGELES ° SEATTLE ° 


AND MORE THAN 700 CANADIAN BRANCHES 


Burroughs Clearing House 





PORTLAND, ORE. 
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CANADIAN BANKING 








By JAMES MONTAGNES 
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Rising money cost brings new Canadian credit squeeze 


Chartered Bank Interest 
Rates Go Higher 


The recent advance from 2°4 to 3 
per cent made by the Bank of Canada 
in its discount rate to chartered banks 
(Burroughs Clearing House, May, 
1956), was quickly followed by the 
banks with a general increase in their 
own rates to customers. The rates will 
now vary between 5 per cent and the 
legal limit of 6 per cent fixed by the 
Canada Bank Act. 

The prime commercial rate, for ex- 
ample, was increased from 4% to 5 
per cent; bank personal loans from 5 
to 51%4 per cent; and loans to brokers 
from 4% to 5 per cent. This last in- 
crease, in the rate to brokers, was the 
first in about 25 years. 

Interest on secured type loans was 
increased by one-quarter of one per 
cent. Holders of demand loans that 
have no maturity date were notified 
that the interest rate had been in- 
creased on their loans, while interest 
on time loans with a specified maturity 
date remained the same until the date 
of maturity. 

The increase in interest rates was 
made as part of the Canadian govern- 
ment’s fight against the threat of in- 
flation. The economy which has been 
booming since early 1955, has shown 
signs of getting out of control, with 
business and consumer borrowing at 
all time peaks. 

Bank loans turned up appreciably in 
the second quarter of 1955, with the 
financing of auto sales playing an 
important part. In the second half of 
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1955, the growth in loans spread to 
almost every major type of bank bor- 
rower, with a considerable growth in 
term loans to business. Throughout 
the first months of 1956, bank loans 
continued their strong upward trend. 
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Trust Business Booming 


Trust companies throughout Canada 
are doing a bigger and more widely 
diversified business every year. The 
latest annual reports show substantial 
profits for most of the companies. The 
profits of these firms, which are both 
provincial and national in scope, are 
reflected in an increasing demand for 
trust company shares, some of which 
have almost doubled in the past five 
years. 

Trust company reports show that in- 
creasingly complex tax laws are an im- 
portant factor in increasing the busi- 
ness of the trust companies. More and 
more individuals are using trust com- 
pany administration of estates. Trust 
companies feel that exemptions for 
succession duties should be raised 
from the present $50,000 to $75,000 or 
even $100,000 in view of the purchas- 
ing value of the investment income. 

The trust companies are finding 
extra outlets by administering such 
activities as pension funds, profit shar- 
ing plans, National Housing Act mort- 
gages, stock transfers and investment 
trusts. As one company report points 
out, trust companies have taken a 
place as investors in the Canadian 


economy along with banks, life insur- 
ance companies and other leading in- 
vestors. 

Pension divisions are reported to be 
expanding rapidly. The companies also 
report a growth in the number of their 
shareholders, growth in branches, and 
in stock transfer business because of 
wider distribution of shares in all 
types of Canadian companies. 
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Banking. By Plane 
and By Tent 


In northern Ontario flying is some- 
times the only way a banker has to 
reach his customers. H. I. Langille, 
manager of the Kenora, Ontario, 
branch of The Bank of Nova Scotia, 
and accountant I. Swanson, take to the 
air regularly twice each month to 
reach a hydro-electric power construc- 
tion job north of Kenora. They fly ina 
chartered plane to the construction 
camp 20 miles north of Pistol Lake. 
There they establish a temporary bank 
in a tent, and use a large table for a 
teller’s counter. From 12 noon to l 
p.m. they are busy taking in deposits, 
issuing money orders, and cashing 
cheques. 

When the banking work is finished 
there, they go by car over a new con- 
struction road 18 miles through the 
bush to Whitedog Falls, where another 
camp is located for this power develop- 
ment. Here, again in a tent, they do 
their banking work from 5 to 7 p.m. 
Then they fly back to Kenora, ready to 
start operations the next morning. 

During the recent spring months 
the two air-borne bankers served 300 
men in the two construction camps. 
This summer and fall there will be 700 
men on the job for whom banking 
services have to be provided by the 
flying bank officers. 
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Police Instruction in 
Bank Crime Prevention 


Some 500 bank employees in Cal- 
gary, Alberta, are receiving instruc- 
tions on the various aspects of bank 
hold-ups from the Calgary police de- 
partment. The employees attend illus- 
trated lectures that cover the handling 
of firearms, the faculties of observa- 
tion and identification, bank hold-up 
modus operandi, etc. 
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Student Indoctrination 


To promote savings among lower- 
grade school children and a broadened 
knowledge of banking among high 
school students, the Bank of Nova 
Scotia during the past school terms 
distributed specially illustrated pass- 
book covers and two booklets on money 
and banking. 

The passbook covers, which were 
distributed in classes where teachers 
conducted school bank-savings ac- 
counts, stressed the fact that “it’s fun 
to save,” and were illustrated with a 
variety of wished-for things a child 
could buy with his savings. 

One of the booklets for high school 
students was entitled “About Money 
and Banking.” It dealt with the de- 
velopment of money as a medium of 
exchange through the ages, the history 
of banking in Canada and the Bank of 
Nova Scotia, and the many services 
Canada’s banks perform today. 

The other booklet, “Your Money in 
a Bank Account” dealt with the differ- 
ent types of accounts, banking forms, 
transferring money, foreign exchange, 
collection services, travellers cheques, 
letters of credit, and safety deposit de- 
partments. The last chapter of this 
booklet dealt with banking as a career. 
To further aid in obtaining young 
prospective bankers the bank has post- 














Wide school distribution 


ers on careers in banking in high 
schools throughout Canada. 
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Bank Ad Campaigns 


New branch banks, current ac- 
counts, family savings and bank serv- 
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For com plete banking service in The Netherlands 


DE TWENTSCHE BANK nv. 


Head Office: Amsterdam 


Branches throughout the Entire Country 
New York Representative—A. Philippe von Hemert, 42 Broadway 
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For the answers 


you need on Canada... 





Your inquiries on any phase of 
Canadian business will receive 
prompt attention from any of 


WY DANK 


10 2 MILLION CANADIANS 


our offices 


listed below: 
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Bank or MonTREAL 


New York --64 Wall Street 


San Francisco --333 California Street 


Chicago: Special Representative’s Office, 141 West Jackson Blvd. 
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650 BRANCHES ACROSS CANADA + RESOURCES EXCEED $2,700,000,000 
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ices generally are being featured in 
the current advertising campaigns of 
four Canadian banks. The Canadian 
Bank of Commerce’s theme in news- 
paper and magazine advertisemerts 
currently is “Why you'll find it easier 
to keep track of expenses when you 
have a current account.” The ads 
stress the use of current accounts in 
the handling of both individual and 
family financial affairs. 

The Bank of Montreal advertise- 
ments feature the opening of new and 
remodeled branches. These ads, which 
illustrate and describe the new and re- 
modelled branches, are followed up by 
the bank with folders and direct mail 
items in each locality. 

The Bank of Nova Scotia has a new 
series of small daily newspaper adver- 
tisements that consist of a simple hu- 
morous drawing and the copy reading 
“Psst! Are you getting Bank of Nova 
Scotia Service?” One of the drawings 
shows a depositor reclining in an easy 
chair at the teller wicket, and another 
shows a depositor getting a shoeshine 
while making his deposit. 

The Royal Bank of Canada’s adver- 
tisements promote family savings for 
family needs, as for example savings 
for a spring hat, savings for the 
clothing a youngster needs in a year, 
or savings for a vacation. 

Savings are also featured by the 
Imperial Bank of Canada in advertise- 
ments stressing vacation savings, and 
savings for home building, and for 
things needed in the future. 
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Personnel News 


G. Arnold Hart, assistant general 
manager of the Bank of Montreal, has 
been appointed deputy general man- 
ager. Mr. Hart 
has served as sec- 
retary to past 
president George 
W. Spinney; as 
assistant superin- 
tendent at Cal- 
gary; manager at 
Edmonton; and 





York office of the 
Bank of Montreal. 
In 1953, after an 
extended trip through the Far East as 
a special representative of the bank, 
he was made a superintendent at the 
Montreal head-office, and the next year 
he became an assistant general man- 
ager. 

Gordon V. Adams, third agent of the 
Bank of Montreal’s New York office 
for the past three years, has been 
appointed head of the business de- 
velopment department there. Jack S. 
Hughes, formerly manager of the 
Oshawa, Ontario, branch of the bank, 


G. A. HART 


Burroughs Clearing House 
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G. M. G. JOHNSTONE W. J. WILSON 


has been appointed an agent at the 
New York office. Wallace J. Wilson has 
been promoted to assistant agent in 
New York, and George M. G. John- 
stone has been named a special repre- 
sentative of the business development 
department. 
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W. C. Stuart has been appointed 
Ontario supervisor of the Industrial 
Development Bank, a subsidiary of the 
Bank of Canada. He will make his 
headquarters at Toronto. Before join- 
ing the Industrial Development Bank 
in 1946 he was with the Canadian 
Bank of Commerce for 19 years. In 
the past ten years he has been a credit 
officer at the Toronto and Montreal 
offices of the bank, and a year ago 
became a supervisor in the general 
manager’s office at Montreal. 
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W. R. Piercy has been appointed 
comptroller and George D. Laverock, 
secretary, of the Canada Permanent 
Mortgage Corporation, head-office To- 
ronto. Mr. Piercy joined the organiza- 
tion in 1928, became chief accountant 
in 1931. Mr. Laverock has been with 
Canada Permanent Mortgage since 
1926. 
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K. A. White has been appointed as- 
sistant supervisor of investments of 
the Royal Trust Company, to head its 
pension trust department at Toronto. 
K. N. Westgate has been appointed an 
assistant to Mr. White, moving from 
the Montreal head-office where he spe- 
cialized in the administration and de- 
‘elopment of employee pension benefit 
and welfare funds. W. E. Danby, with 
the company since 1937, has been ap- 
pointed a pension officer at the Toronto 
office of the Royal Trust Company. 
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The Bank of Nova Scotia 


veal Canada eee 


Since 1832 “‘Ask The Bank of Nova Scotia” has been 
open sesame to authoritative information and expert 


guidance on matters of finance and banking. 


For all those with business interests in Canada, 
The Bank of Nova Scotia offers complete banking 
facilities and information. Just ask The Bank of 


Nova Scotia! 


The BANK of 
NOVA SCOTIA 


NEW YORK OFFICE 
37 Wall Street 


GENERAL OFFICES 
44 King St. W., Toronto 


LONDON OFFICE 
108 Old Broad Si. 


Special representative, Mr. J. F. Musgrove, 
Board of Trade Bidg. 141 West Jackson Bivd. Chicago 4, Ill. HA 7-7130 





79 





80 








oS oS 





THE 
BANK OF 


Personal 
Service 


















Union Bank 
MONEY ENGINEERING 


SCIENTIFIC ANALYSIS 

UNION BANK was the first financial institution to create a 
department of Research and Engineering, combining 
scientific analysis with imaginative thinking for the solution 
of banking problems in everyday business. 


TECHNICAL SPECIALIZATION 

UNION BANK’ specialists keep on top of all systems, methods 
and machines...making Money Engineering work for you and 
your customers. These banking technicians are able to incorporate 
time-saving, money-saving changes at a moment’s notice 

when their findings warrant it... because we are a unit bank. 


RAPID TRANSIT 

UNION BANK recognizes the vital role of transportation in modern 
banking. Through Money Engineering UNION BANK outraces 
clock and calendar to turn paper items into money, creating 

new working capital for your customers. UNION BANK Offers the 
fastest transit service available to correspondent banks. 


Our list of correspondents has grown because we give them 
the kind of service they need and want. This is modern, 
efficient banking at work. THIS Is MONEY ENGINEERING... 
creating new dimensions in banking. 


UNION BANK & TRUST CO. of Los Angeles welcomes the 
opportunity to discuss ways of putting Money Engineering 
to work for your bank and its customers. 


UNION BANK eérrusr co. 
of Los Angeles, 8th & Hill Sts. 


Teletype: LA501 * Bank Wire: SLUN * The Businessman’s Bank * We Have No Branches 
Member of the Federal Deposit Insurance Corporation and Federal Reserve System 


_ Burroughs Clearing House 
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THE BOOKLET COUNTER 








Executive Skills . . . “Clearly the 
problem of finding and developing 
good administrators (leaders, manag- 
ers or executives) ,” says this booklet, 
“is receiving enormous attention. Yet 
there is very little agreement as to 
what a good administrator is.” The 
author, a professor of an Eastern col- 
lege, then presents a new approach to 
the problem by saying that successful 







Executive Skills 


WHAT MAKES A GOOD ADMINISTRATOR? 


The Amos Tuck School of Busi: 








Offers helpful new approach 


administration rests on three basic 
skills which he calls the technical, hu- 
man and conceptual skills. He asserts 
that these skills are inter-related, but 
that there is merit in examining each 
one separately, and in developing all 
three independently. The discussion 
that follows of these skills and the 
ways for identifying and developing 
them, will be of considerable value to 
financial institutions in the selection, 
training and promotion of executives. 


Growth and _ Distribution of 
Bank Deposits 1940-55 . . . This is 
an analysis prepared by the head of 
a large investment firm that shows the 
trend of bank deposits in the period 
1940-55 for the country, for the state 
of New York and for the fifteen banks 
that comprise the New York City 
clearing house association. The recog- 
nition of these trends and their mean- 
ing, the author declares, is the lever 
forcing changes in the methods, pol- 
icies and structure of banking. He 
points out that the growth and distri- 
bution of bank deposits mirror the 
economic expansion of the economy, 
and that the trends indicate that pow- 
erful, long-term forces are at work. 
Bank managements will find the book- 


June, 1956 


let helpful in considering adjustments 
in their own methods and policies. 


Hints for People Who Hate 
Money . . . “People with an MH 
(money hating) complex have been 
studied closely and it has been found 
that it isn’t the actual money that 
causes the trouble. What has really 
turned these folks against their dol- 
lars and cents is the difficulties they 
experience in handling the _ stuff.” 
With a beginning like this, the reader 
finds it hard not to read on in this 
booklet, for he feels there will be 
something of value in it for him. In 
an unusually interesting way it de- 
scribes the services of a large bank in 
New York City and at the same time 
offers ideas for similar efforts to other 
banks. 


How to Write Better Letters... 
The same rules for writing business 
letters apply to personal letters. Write 
it as you would say it. This isn’t ex- 
actly easy, human psychology being 
what it is, but it can be done with 
guidance and practice. This booklet 
will help. It contains pointers on how 
to begin and end letters, how to break 
bad news, how to write etiquette notes 
and letters of condolence, how to make 
a complaint, how to get action, etc. It 
is a syndicated offering in which 
single copies are free, quantity orders 
available. 


Perpetual Calendar . . . This 
handy pocket-size booklet contains a 
perpetual calendar for 200 years, 1851 
through 2050, as well as a listing of 
some 30 principal holidays and an- 
niversaries in the U.S. The booklet is 
syndicated, but single copies are free. 
The producer of the booklet will sell 
it for bank distribution, carrying bank 
advertising copy on all four covers, 
or will sell three of the covers to local 
advertisers approved by the bank, with 
the bank getting the cover page of ad- 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promplly to the 
producers. Simply address requests 
on bank or company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 











vertising at no cost in return for dis- 
tribution. Quantity lots of this booklet 
are being used by one large Pennsyl- 
vania bank with its own advertising 
on all four covers. A number of banks 
in several states have had the producer 
sell space on three covers, thereby 
enabling the bank to advertise on the 
fourth cover at no cost. 


New Car Advance Guide .. . 
Information of value to loan officers is 
contained in this offering that deals 
with the amounts banks should ad- 
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Handy aid for loan officers 


vance on new automobile sales. It dis- 
cusses new car depreciation factors 
and the recommended percentage of an 
advance to the actual price made by 
factory to dealer. It sets forth the cost 
of the major U. S. cars, which are 
classified in three groups, and gives an 
adjustment schedule of F.O.B. charges 
for the 16 best selling cars. It also 
shows by examples how freight 
charges can be added to the factory 
list price of the car. It is a syndicated 
booklet; however single copies are free 
and quantity orders available. 


Banking Services . . . Here are 
“service merchandising” booklets of 
two banks, one in New York and the 
other in Michigan, that will offer ideas 
to other banks interested in adapting 
modern techniques to their own adver- 
tising. Brief copy and color cartoons 
that are frequently humorous work to- 
gether in the New York bank’s booklet 
to tell a story “at first glance’ of some 
25 of the bank’s services. Line draw- 
ings illustrate the Michigan bank’s 
booklet, while an outline style is used 
to describe 28 of the bank’s services. 
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Safety is combined with 
Fingertip Convenience in these 
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TELLER'S BUS 
NOTE BUS 




















TELLER’S BUS WITH 
SLIDING TOP. Type 300 ST 
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MACHINE STAND BUS 
Type 250 TELLER’S BUS 
Type 500 
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Type 400 








Shown in photo—Type 400 Savings & Loan 
Bus. Accommodates 3” x 5” signature cards 
and 10” x 7” or 9” x 7” account cards, 


























Herring. Hall. Marvin Teller’s and Note Busses, which are really modern counters 
and files on wheels, are designed to go right up to the teller’s counter or under 
the counter. Yet they are so rigidly constructed, so firmly mounted on oversize 
casters, that, even when heavily loaded, they may be rolled from one place to 
another—from banking room to vault, for example, soundlessly and with prac- 
tically no effort. 


Available in ten popular styles, all are designed to be used in connection with 
our standard bank counter components or as completely separate and detached 
units. To fit in with any decorative scheme, these busses are furnished in a 
choice of seven decorator colors—Beige, Spruce Green, Sprout Green, Cocoa, 
Gray, French Gray, French Blue. 


HERRING*HALL* MARVIN SAFE COMPANY 


HAMILTON, OHIO 


BRANCHES IN: New York e Chicago e Boston e Detroit « San Francisco e St. Louis 
Houston e Atlanta e Philadelphia e Minneapolis e Washington e Dallas e Denver 
Kansas City e Agencies all over the world. 
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COURT DECISIONS 








By FREDERICK C. FIECHTER. Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Bank Officer’s Opinion 
wersus Facts 

Here a Kansas bank suffered be- 
cause one of its officers expressed an 
opinion concerning a bank customer’s 
solvency that was contrary to fact. 
The state’s Supreme Court held that 
because the officer’s statements were 
intended as more than mere expres- 
sions of opinion, the statements gave 
rise to a cause of action for fraudulent 
misrepresentation. 

On two occasions the plaintiff in the 
case had sold large quantities of eggs 
to a packing house, that drew checks 
in payment on the bank. When the first 
check was protested, the payee was on 
his way to repossess the first shipment 
of eggs. Enroute, he stopped off at the 
drawee bank and there an _ officer 
assured him that the drawer of the 
check was not in financial difficulty, 
and that the protested check would be 
paid within a week or two. 

The plaintiff relied on this informa- 
tion, and instead of carrying out the 
repossession of the first, made a second 
shipment of eggs. 

Less than a week later the bank, 
under the terms of a note and chattel 
mortgage executed to it by the packing 
company, took possession of some of 
the plaintiff’s eggs and applied the 
proceeds to reduce the indebtedness of 
the packing company to the financial 
institution. 

When bankruptcy proceedings were 
commenced by other parties against 
the packing company, the plaintiff 
brought an action against the bank 
for false and fraudulent representa- 
tions. 

A lower court’s opinion, subse- 
quently affirmed by the Supreme Court, 
was that the statements coming from 
one who was in a position to know 
were not mere expressions of opinion, 
but amounted to misstatements of fact, 
and that the bank, as principal, was 
therefore liable. 

Sparks v. - - - State Bank, 293 P. 2d 
1017 (1956). 
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Knowledge of a Commodity 
Act Imperative 

A lack of knowledge of the specifics 
of a state law governing a given com- 
modity can be costly to a bank. 
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In Kansas a bank accepted a ware- 
houseman’s unregistered receipts to 
secure a loan. The receipts recited that 
the warehouseman had received wheat 
in store subject to the order of the 
bank, and that the warehouseman was 
not the owner. 

Actually, the bank itself stored no 
wheat, and the warehouseman had no 
wheat belonging to himself, only that 
of grain depositors for which certain 
other kinds of receipts were required. 

When the warehouseman, a grain 


company, was adjudicated a bankrupt, | 


the bank endeavored to recover under 
the warehouseman’s bond “for past 
faithful performance as a public ware- 
houseman.” 


However, Kansas courts denied the | 


bank’s plea, and relegated the bank to 
a general claim. 

The courts held that the provisions 
of the Kansas Grain and Storage Act 
for obtaining a warehouseman’s 
license and governing transactions re- 
lating to grain in storage, either as 
bailee or owner, were designed to pre- 
vent such transactions as occurred 
between the bank and the grain com- 
pany, and any one participating in 
such transactions was not entitled to 
the guarantee of protection under the 
Act. 


“If the receipt,” said the court, “is | 


for grain purportedly owned by the 
warehouseman, the person who accepts 
it is bound to know that it must recite 
that the warehouseman is the owner, 
either solely or jointly or in common 
with others, and he must be held to 
know that the receipt which he accepts 
is registered or unregistered.” 

- - - State Bank v. Central Surety & 
Ins. Corp., 228 F. 2d 654 (1956). 
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Principal-Agent 
Status in a Bank 

In this case the adjudicating court 
pointed up the fact that a bank, like 
any other corporation or principal, is 
liable for the acts of its agents, offi- 
cers or directors only when the agent, 
officer or director is acting within the 
express or implied scope of his author- 
ity, or when the bank as principal, 
with full knowledge of the material 
facts, knowingly ratifies unauthorized 
acts. 


A real estate developer saw a piece 
of unimproved real estate which he 
could purchase for $35,000. He applied 
to a bank for a loan to be secured by 
a mortgage on the real estate. One of 
the bank’s directors was appointed by 
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Coin Wrappers 
and Bill Straps 


offer these features 


@ COMPLETE LINE OF STYLES 


@ FULL RANGE OF DISTINCTIVE 
COLORS 


@ HIGH QUALITY KRAFT PAPER 


@ MADE TO EXACTING 
SPECIFICATIONS 


@ FIRMLY SEALED SEAMS 
@ NEAT, CLEAR PRINTING 


Send for samples ... use the 
coupon below 


Brandt Automatic Cashier Co. 
515-517 First Street, Watertown, Wisconsin 
Gentlemen: 

Please send us full particulars re- 


garding your coin wrappers and bill 
straps. 





Name......... 


ae 





**BRANDT"’ and ‘‘CASHIER' registered United States 
| Patent Office and Canadian Trade Marks Office 
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the bank to give a full report on the 
property. 

The bank turned down the loan. 
Less than two weeks later the director 
himself negotiated the sale of the 
property himself for another buyer 
and for $5,000 more than was offered 
by the bank’s customer. 





In the time that elapsed between the 
transaction and the law-suit, that fol- 
lowed, the real estate appreciated con- 
siderably in value so that the suit was 
for over $275,000. 

Both a lower court and the Supreme 
Court of Pennsylvania refused to 
confer any liability on the defendant 
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BANTAM COIN HOLDER 


Handsome, modern design typifies all MP models. 
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Western 
bank chain 


Designed for speed, accuracy and simplicity of operation so you can give 
faster customer service. Parts and workmanship guaranteed. 


MP Jr. Coin-Changer. Over 5,000 in use today, in all 48 states. Sturdy aluminum with handsome 
grey hammertone finish. Removable tray with inside storage box. Capacity $125—pennies through 
half-dollars. Size: 8”x10”x6%4%”. Weighs 9 Ibs. Rubber feet protect counters. $63 plus tax. 


MP Bantam Coin-Changer. Space saving version of MP Jr. without removable top tray. Capacity $125 


(1¢ to 50¢). 6”x5”x10”. 8 Ibs. $49.50 plus tax. 


MP Coin-Master. A completely automatic changer. Features new 19-key keyboard that is quick and 
easy to use. Make any change instantly by pressing 1 or 2 keys. Sturdy aluminum with handsome 
-grey hammertone finish. Rust-proof steel parts. Capacity $100. 18 Ibs. 11%2”x12”x9”. Tilt cup or 
roll-out either side. Rubber feet protect counters. $245 plus tax. 


MP Coin-Holder. Sturdy aluminum with handsome grey hammertone finish. Holds almost 2 rolls of 
each type coin. Top section holds 10 silver dollars. Capacity, $80. 5%” x6%4"x5”. 4 Ibs. Rubber feet 


protect counters. $11.95. 
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METAL PRODUCTS ENGINEERING, INC. 
Dept. C-6, 4000 Long Beach Ave., Los Angeles 58, Calif. 





Gu. Tampa. 


you'll find the famous 
Tarpon Tournament start- 
ing this month. You'll also 
find a school of services 
awaiting you at Florida’s 
oldest National bank. 
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bank because it had not authorized or 
benefited from, or had any interest 
in, the transaction. 

In confirming the lower court, the 
Supreme Court said: “Several facts 
stand out like the Himalaya Mountains 
to bar plaintiff’s claim. Skelly was 
acting as an appraiser, together with 
two other appraisers for the bank for 
the sole purpose of appraising the 
market value of the property upon 
which plaintiff desired to make a 
mortgage loan in the amount of $27,- 
000. 

“In negotiating for the purchase of 
the property by the Freedmans, Skelly 
was acting solely for himself and was 
not acting within the scope of his em- 
ployment or within the actual or ap- 
parent scope of his authority. More- 
over, defendant bank did not in the 
remotest degree benefit or profit from 
Skelly’s negotiating for another the 
purchase of the Simon Tract and had 
no interest in or connection therewith, 
or with the financing thereof, if it was 
financed.” 

Todd v. Skelly, 120 A. 2d 906 (1956). 
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Oral Evidence Inadmissible 


The use of oral testimony to con- 
tradict the terms of a promissory note 
was prohibited by the Appellate Court 
of Illinois. 

The note contained the following 
language: “All signers of this note 
are principals, and no extension of 
time of payment, by the receipt of in- 
terest or otherwise, shall release us, 
or either of us, from the obligation of 
payment.” 

The makers of the note claimed that 
they signed the note as sureties with- 
out consideration and that at maturity 
the payee agreed with one of them to 
a one-year extension without the con- 
sent or knowledge of the other makers. 
This, they said, effected their dis- 
charge from liability. 

A lower court admitted this evi- 
dence, and granted an injunction re- 
straining further action against the 
makers on the note. However, the Ap- 
pellate Court pointed out that these 
makers were primarily liable because 
they were by the terms of the instru- 
ment absolutely required to pay the 
same, and could not contend that they 
were entitled to notice of an extension 
of time given on the ground that they 
were secondarily liable. 

Werner v. Steele, 1381 N.E. 2d 820 
(1956). 
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Note as Part of 
Purchase Transaction 


The precise type of legal action thet 
should be taken by a plaintiff is not 
always patently inherent in a given 
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Figures here are conserv- 
ative, taken from sys- 
tems in use. Benefits in 
many cases were greater. 
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POST-TO-CHECK 








THE FACTS ARE ef UA MOLE coatly thon inatallation! 


Post-To-Check is the most efficient and 
economical checking account system known. 
Service is improved, methods simplified, 
errors and costs are reduced. The average 
cost of complete Post-To-Check installa- 


tion is 60c per account . . . while the aver- 
age saving with Post-To-Check is 90c per 
account per year. 


Le Fibure 


REPRESENTATIVES tN 


June, 1956 


Can you afford not to get these benefits? 


So that your Post-To-Check decision can 
be based on actual facts, we have prepared 
two motion pictures showing the system 
in use, flow charts, literature, operational 
booklets . . . everything you need is yours 
for the asking. 
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set of circumstances, a fact that was 
clearly shown in this case. Florida’s 
supreme court found that the plaintiff 
should have sued for breach of con- 
tract, instead of bringing an action 
on a note that was only a part of the 
contract. 


Two makers executed and delivered 
to the payee a promissory note in the 
sum of $10,000 due thirty-six months 
after date. The body of the note pro- 
vided that if at any time the collateral 
pledged as security should become un- 
satisfactory, the makers would furnish 








counselors to banks. 


credit departments. 


for you. 


33 SOUTH CLARK STREET 
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PROBLEM, PLEASE! 


For over thirty-six years Scarborough & Company has acted as insurance 


With facilities for placing all forms of insurance, the trick is not so 
much in selling but in selling the right kind. We pride ourselves on over 
2,000 customers who say we do just that! 

Right now, our Chattel Mortgage Non-Filing/Lenders Single Interest 
Automobile Insurances are really stretching profits for our customers’ 


Chattel Mortgage Non-Filing and Lenders Single Interest eliminate: 


Time-consuming filing and detail 
Costly follow-up correspondence 
Unnecessary clerical expense and telephone calls 


As long as there is consumer credit these policies will make money 


Scarborough & Company represents Underwriters at Lloyd’s, London, 
and acts as Underwriting Manager for the Financial Insurance Depart- 
ment of Peerless Insurance Company, so don’t hesitate to write about 
any type of bank insurance when you inquire about CMNF and LSI! 


SCARBOROUGH & COMPANY 


CHICAGO 3, ILLINOIS 














ALL-PURPOSE HAT AND 
COAT RACKS 





Snap-over 
hooks replace 
hangers 


double 
capacity 





Large Capacity in Small Space | 


Checkerettes go wherever needed, can be set up 
or taken down in a minute without nuts, bolts or 
tools. Strongly built of welded heavy gauge steel 
box shapes, they stand rigid under any load— 
never sag, sway or wobble. When not needed they 
can be stored away like folding chairs. They have 
more capacity for size—a single bar, 4 ft. unit 
(above, rear) provides 2 hat shelves and holds 24 
coats on hangers (or 32 on snap-over coat hooks); 
the double bar unit, with wider hat shelves takes 
48 coats on hanger (or 64 on hooks). Shelves can 

assembled at heights for children, adults or 
at top for long gowns, or robes. These are smart, 
modern units that give more capacity in less space. 
3 ft. or 4 ft. units finished in gray baked enamel. 


Write for Circular CT-15. 


VOGEL-PETERSON CO. 


“The Coat Rack People” 
1121 WEST 37TH STREET, CHICAGO 9, ILLINOIS 
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partments the Kohlhaas. Bank Check Sorter 
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features for improved sorting efficiency. Avail- 
able with Alphabetical and Name Guides to 
suit your requirement. 
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additional security. The collateral did 
become unsatisfactory and a demand 
was made for improved security. This 
security was not presented, and the 
payee declared the entire unpaid 
balance due. 

The maker’s defense was that the 
note was never delivered because of an 
escrow arrangement fully described in 
a letter from the escrow agent to the 
maker of the note. The maker furthe) 
claimed that the escrow agent had 
wrongfully delivered the note to the 
payee, and that the note was a part of 
a transaction for the sale and purchase 
of stock in a corporation. 

In ruling, the court pointed out that 
while there is a presumption of de- 
livery, it is rebuttable, with the maker 
who denies the delivery carrying the 
burden of proof. Against this, how- 
ever, the court also ruled that since 
the agreement between the parties 
consisted of several instruments, it 
was proper to insist that all of the 
documents be placed before the Court 
that is establishing the rights of the 
party thereto. 

Johnson v. Smith, Fla. 84 So. 2d 722 
(1956). 
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Weighty Matter: A Bank 
Officer’s Statements 


That a bank officer’s statements to 
bank customers can become a weighty 
matter was further demonstrated in 
this case. It involved written and oral 
agreements as to whether the bank as 
the lender, or the customer as bor- 
rower, should buy fire insurance. The 
officer’s oral agreement, later admitted 
as evidence, was used by the court in 
deciding against the bank. 

The bank made a loan secured by a 
deed of trust on certain real estate. 
The deed of trust contained provisions 
obligating the mortgagor to procure 
fire insurance, the policies to be ap- 
proved by the bank and the bank had 
the right to procure the insurance if 
the borrower failed to do so. 

The mortgaged building later 
burned. The action brought by the bor- 
rower against the bank for failure to 
obtain the insurance, was based upon 
a contemporaneous oral agreement 
made by an officer of the bank to ob- 
tain the insurance. 

The bank contended that the evi- 
dence of such an oral agreement was 
not admissible because it violated the 
rule against varying a written instru- 
ment by spoken words. However, the 
Court held that the verbal agreement 
under which the borrower employed 
the lender as his agent was not con- 
tradictory to or in derogation of the 
written agreement in the deed of trust 
to procure the insurance. 

The Supreme Court of California 
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If you held a meeting tomorrow, to discuss 
the matter of a new bank vault door for a 
new banking office, chances are it would 
be one of the quickest ever held around 
your conference table. 


For since September, 1954, when Mosler 
introduced an entirely new concept in 
vault door design, you’ve seen the Mosler 
Century Vault Door become the virtual 
“symbol” of the modern banking office. 


You’ve seen other leading banks through- 
out the nation choose it almost instinc- 
tively. You’ve seen how their architects 
have found it completely adaptable to 
individual ideas and any variety of dis- 








Sometimes the most important decisions 
are the easiest to make 


tinctive magnificent architrave treatments. 


There is something else, of course, that 
helps make it even easier to decide on 
the Mosler Century Vault Door. 


And that is your familiarity, and that of 
all your officers and directors, with the 
name Mosler and its position in the field 
of protective equipment for over 100 years. 
Why not have your secretary write or wire, 
today, for the new catalog which shows the 
new Mosler Century Vault Door in full 
color with a number of most interesting 
architrave suggestions? The Mosler Safe 
Company, Dept. BC-67, 320 Fifth Ave- 
nue, New York 1, N.Y. 


IF IT'S MOSLER ... IT'S SAFE 


# Mosler Safe “”” 


World’s largest builders of safes and bank vaults 




















Only the Mosler Century Vault Door combines 
a look of startling modern magnificence with a 
look of traditional security and strength so 
impressive to customers. 








supported a lower courts’ jury’s find- 
ing that the bank agreed to procure 
the insurance, or at the very least by 
its conduct, led the borrowers to be- 
lieve that it had done so, and it was 
therefore estopped from denying such 
an agreement. 

A vice-president of the bank who 








handled the transaction stated that 
the bank would do the checking of all 
necessary papers. The borrowers were 
required to sign a letter instructing 
the bank to pay any and all expenses 
in connection with the completion of 
the loan. The bank purchased the title 
insurance and charged it to the bor- 
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YOUR PATRONS WANT 
POSTAGE STAMPS 


Thousands of Banks all over the country 
profitably 


SCHERMACK 
STAMP STATIONS 


Dignified in design, these precision- 
built Schermack Stamp Stations in 
thousands of banks are fulfilling the 
ever growing demand for stamps by 
patrons and proving be a necessary 
requirement in modern banking pub- 
lic relations. Investigate! Ask any 
bank that owns one! They will tell 
you a Schermack Stamp Station is 
both a popular and a profitable in- 


Write us regarding our FREE TRIAL plan 


SCHERMACK PRODUCTS CORPORATION 


\ 1164 W. Baltimore Ave., Dept. 66, Detroit 2, Mich. 





ail 














Remember! 


CAs , 


Telephone Diamond 3-7965 
TULSA 20, OKLAHOMA 








545 South Rockford 


OFFERS YOU 
The QUALITY Line 


Available, along with 
other models, in Bronze 
or Chrome Single or 
Double Face 


Makers of Changepoint 
Fountain Pens ©® Ball Pens 
@® Desk Sets © Counter Sets 

Perpetual Calendars 











838 





rowers. The vice-president stated at 
the close of the signing of the papers, 
“Well, that takes care of everything.” 
When they finished signing the papers 
and prepared to leave, the vice-presi- 
dent in looking over the papers in- 
quired if the borrowers wanted the full 
amount of the insurance, naming an 
amount of $12,000, to which the bor- 
rowers agreed. 

The vice-president of the bank later 
denied making the statement. The 
borrowers relied upon this apparent 
agreement of the bank to do the actual 
obtaining of the insurance and made 
no effort to get it themselves. That the 
vice-president intended to convey to 
the borrowers that he would procure 
the insurance was additionally shown 
according to the Court by the fact that 
the day after the fire he told the 
architect that he thought the bank 
held the fire insurance papers in its 
vaults. 

“There can be but little, if any, 
question that the bank held out its 
vice-president and manager of its 
branch bank as having the authority 
to agree to get the insurance for [the 
borrowers |. It is a matter of common 
knowledge that branch bank managers 
handle all the details of loans of this 
type, including the obtaining of title 
insurance as well as fire insurance. If 
the bank is permitted to repudiate its 
branch manager’s actions of this type, 
dealing with a bank would become a 
most hazardous matter.” 

Graddon v. Knight, 292 P. 2d 632 
(1956). 
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SPENCE- 
ROBERTSON ACT 


CONTINUED FROM PAGE 39 


However, the Douglas Amendment 
and the exempting amendments pre- 
vailed, and after further attempts 
(unsuccessful) by Senator Morse to 
rewrite some of the procedures set up 
in the bill, it passed the Senate by a 
voice vote and went to the House. 

Then came the biggest surprise of 
all. For Representative Spence, instead 
of proposing to bring up the bill for 
Senate-House conference considera- 
tion, stood before a near-empty House 
late the next day and moved the adop- 
tion of the Senate bill as rewritten to 
embody the Douglas and other amend- 
ments. After a very brief colloquy, the 
deed was done and the bill was hustled 
off to the White House. 

There was talk of a presidential 
veto, and the statement finally issued 
by the President when he signed the 
bill vouches for the validity of the 
veto rumors. There were complaints 


. 


Burroughs Clearing House 





Jun 








| 


ee eh 





can end your bookkeeping problems, too, 
| with these bank-proved SENSIMATIC SYSTEMS 
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Check systems of most value to you; 
> sa send in for complete information 


[] COMMERCIAL BOOKKEEPING— Account Balance 
Control Plan furnishes proof of balances before they are 
printed, automatic error detection, proof of accurate correc- 
tions, positive balancing of each posting run. 











SPECIAL CHECKING ACCOUNTS— Post-to-Check 
Plan materially reduces the cost of handling checking 
accounts. This plan has saved 35% of the time, 33% of the 
space, 50% of equipment investment, 50% of customer 
inquiries. Month-end peaks are leveled. 





SAVINGS ACCOUNTING—Window Posting Plan 
applies to either the Unit or Dual operation; results in faster 
customer service, accurate records with a single handling of 
the media, prompt cash balancing, positive proof of the 
accuracy of every step. 


MORTGAGE LOANS— Morigage Posting Plan provides 
for automatic preparation of payment-due notice and uses 
Burroughs electronically precalculated loan interest tables. 
Complete posting, billing and interest computation in one 
fast operation. 


COMMERCIAL LOANS—Streamlined Control Plan 
affords instant location of loan information, simplifies teller 
operation, speeds accurate balancing, proves accuracy of all 
records, gives positive delinquency control, improves audit 
control. For all types of loans. 





INSTALLMENT LOANS —Coupon-Ledger Plan sched- 
ules coupons and ledger, simultaneously. Provides proof of 
posting for payments and control totals. The customer has 
complete information, including balances before and after 
payment. Cuts costs, increases mail-ins. 





LOAN AND SAVINGS— Pre-Audit Window Posting Plan 
means one-time posting. Speeds accurate customer service, 
eliminates back-office proving and duplicate posting, pro- 
' vides complete figures for control and general ledger posting. 
en 


re- The Sensimatic is really a family of 
“ specialized or general-purpose ma- 
wp chines, geared to give you the simplest 
ya yet most comprehensive wrap-up 
possible of every aspect of each bank 


: ' bookkeeping job. 
ae For the complete picture on how the 


sya- Sensimatic—and Burroughs-perfected 
use bank bookkeeping systems—can help 
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GENERAL BOOKKEEPING— All-Purpose Accounting 
Plan mechanizes accounting in all departments with one 
Sensimatic. Handles commercial bookkeeping, savings 
accounting, loan accounting of all types, general ledger 
posting and the daily statement. 


O 


[] OTHER ACCOUNTING SOLUTIONS — Whatever 
your accounting problem, there’s sure to be a Sensimatic 
solution. Check here for constructive counsel from a 
Burroughs representative. 


BURROUGHS CORPORATION, Detroit 32, Michigan 


Please furnish more information on Burroughs bank book- 
keeping systems for the subjects checked above. 
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THE PEN THAT FILLS ITSELF 











MODEL 444 DESK SET 
for general office and 
public counter use. 








MODEL 4410 DESK SET 
colored Permalite bases 
for that ‘‘important"’ look. 





MODEL 4430 DESK SET 
Onyx or carrara bases 
that say, ‘‘boss man’”’. 
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The Esterbrook Desk Pen fills itself instantly—every time 
you return the pen to its socket. The base holds 40 times more 
ink than an ordinary fountain pen. Needs no attention for 
months on end. Try one on your desk for 30 days. Your 
money refunded if you are not completely satisfied. 


CHOOSE THE RIGHT POINT FOR THE WAY YOU 
WRITE — BY NUMBER. More than 30 point styles. 
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THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY 
The Esterbrook Pen Company of Canada, Ltd., 92 Fleet Street, East, Toronto 


COPYRIGHT 1956, THE ESTERBROOK PEN COMPANY 
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that Mr. Spence’s maneuver was a sur- 
render to the Senate position; in de- 
fense Mr. Spence declared that the 
Robertson bill with the Dougla: 
Amendment had the support of the 
Independents as well as the A.B.A. He 
confided afterwards that if the bil! 


had been allowed to go to conference, 
| it would undoubtedly have died there 





' custom the 
| popular label as the Spence-Robertson 
| Act, even though it was the Senate 











BRENT SPENCE 


His maneuver a surprise 


Since the bill passed the House first, 
the name of Mr. Spence becomes by 
first name in the bill’s 


version that finally cleared through 
Congress. 

Administration of the new law is 
vested in the Federal Reserve Board, 
which acted promptly to put it into 
effect. On the day following the action 
by the President, the Board issued a 
general instruction opening with a 
warning that the law applies to all 
banks, and not merely to those that 
are members of the Federal Reserve 
System. Then there followed a sim- 
plified explanation of the bill and the 
action to be taken by banks affected 
by it. 

“Subject to certain exceptions,” the 
Board said, “a bank holding company 
for the purposes of the law is any 
company which owns or controls, di- 
rectly or indirectly, 25 per cent or 
more of the stock of each of two or 
more banks. In general, this Act re- 
quires every bank holding company 
(1) to obtain the prior approval of 
the Board of Governors before it 
acquires, directly or indirectly, the 
stock or substantially all the assets of 
any bank, and (2) within two years 
after the date of the Act to dispose of 
any non-banking assets held by such 
bank holding company. 

“All bank holding companies must 
register with the Board within 180 
days after the date of the Act. Any 
bank which is a subsidiary of a bank 
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holding company is prohibited by law 
from making any loans to, or investing 
in the stock or obligations of, such 
bank holding company or any other 
subsidiary of such company. Viola- 
tions of this Act are subject to crim- 
inal penalties. 

“Regulations and forms pursuant to 
the new law are now in process of 
preparation. In the meantime, any 
bank holding company which proposes 
to acquire the stock or substantially all 
the assets of any bank, should file 
application for the Board’s approval 
with the Federal Reserve Bank of its 
district. Any inquiries with respect to 
the provisions of the new law should 
also be directed to the appropriate 
Federal Reserve Bank.” 

The Reserve Board, having been in 
the thick of the bank holding company 





struggle from the beginning, is well | 


prepared to take on the administration 
of the Act. The Board and its staff 
became well acquainted with holding 
company operations during its four- 
year-long litigation against Trans- 
america Corporation on Clayton Act 
monopoly charges. It is foreseen that 
under the new law, there will be no 
lack of controversy as the Board 
enforces the divestment requirements 
of the law, particularly against Trans- 
america. 


ESIDES Chairman William Mc- 
;, Chesney Martin, the Board mem- 
ber having the widest experience in 
bank holding company legislative mat- 
ters is Governor J. L. Robertson, who 
was First Deputy Comptroller of the 
Currency prior to his nomination to the 





Reserve Board in 1950. It was he who | 


prepared the first draft of the alter- 
nate bill submitted by the Comptrol- 
ler’s Office and the Federal Deposit 


Insurance Corporation and introduced | 


in the Senate by Senator Robertson 
(not a kinsman, incidentally). During 
Federal Reserve appearances before 
Congressional Banking Committees 
pertaining to bank holding company 
legislation, Governor Robertson in- 
variably accompanied Chairman Mar- 
tin, as shown in the accompanying 
picture, and he usually wound up doing 
most of the testifying, particularly on 
close technical or legal points. 

The exclusions and exemptions 
which annoyed the President make up 
a lengthy list. The most generous ex- 
emption is that which limits the ap- 
plication of the law to companies own- 
ing 25 per cent of two or more banks. 
Of about 163 companies that own bank 
stocks, some 117 are automatically ex- 
empted by virtue of the fact that in 
“ach case the company’s holdings are 
oncentrated in one bank. 





Partnerships and testamentary trusts | 
re specifically exempted from the | 


definition of a bank holding company. 
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AUST! 


offers exceptional | | 

opportunities 
for Sound 
Business 


Ventures 


During the past 5 years population has increased 
by over 1,000,000 and the number of factories has 
increased by more than 20%. 

It is significant that American Enterprises with 
years of Australian experience are increasing their 
investments in this fast developing country. 
A.N.Z. Bank has been able to assist many Ameri- 
can Corporations with essential information and 
introductions through the Business Development 
Department which is designed to meet the special 
requirements of oversea businessmen. 


Write now for a copy of the Bank’s 114-page 
booklet: 


“AUSTRALIA'S CONTINUING DEVELOPMENT" 


A.N.Z. BANK 


AUSTRALIA AND NEW ZEALAND BANK LIMITED 


Over 840 Branches and Agencies throughout Australia and New Zealand, 

in Fiji and Papua, and in London. 
‘OVERSEAS DEPARTMENT 
General Manager's Office 
394 Collins Street 
ahi Australia 





All overseas enquiries should be directed fo: - 
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Correct, comfortable seating is one of the best morale builders you 
can get for your secretary—and for your whole office, for that 
matter. Perfect example of this type of seating is the Harter E-15R 
posture chair. Precise handwheel adjustments fit the chair to 
the individual. Deep, molded foam rubber gives cool comfort all 
day long. Curved-to-fit backrest is likewise cushioned 
with foam rubber. Design is clean and uncluttered. 
There are no sharp edges to catch dirt or snag nylons. 
Finishes and upholsteries are the finest and 
come in colors to go with any office. Fine 
welded steel construction makes Harter pos- 
ture chairs an outstanding business investment. 
Write for informative booklet, 
“Posture Seating Makes Sense,” 
which shows both executive and 
stenographic posture chairs. We'll 


send you the name of your nearest 
Harter dealer. 


| ; Harter Corporation 
q 2 633 Prairie St., Sturgis, Michigan 
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MODEL E-15R 


POSTURE 
CHAIRS 


In Canada: Harter Metal Furniture, Ltd., ‘ 
Guelph, Ontario 
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The testimony does not reveal how 
many group banking organizations are 
“let out” by this provision, but there 
is one conspicuous one—the Alfred I. 
du Pont testamentary trust in Florida, 
which is held to own more than 26 
separate banks. 

Labor unions are exempt, the pri- 
mary instance being the Amalgamated 
Clothing Workers of America, which 
reportedly owns two banks along with 
its other investments. By the same 
amendment, agricultural and horticul- 


| tural organizations are excluded, pro- 


vided their total assets are 80 per cent 
agricultural; this excuses Consolidated 
Naval Stores of Florida. 

Another escape clause removes re- 
ligious, educational and charitable cor- 
porations. While the testimony did not 
bring out to what extent such non- 
profit organizations have invested in 
banks, attention was drawn to the 
Mormon church, which controls sev- 
eral banks and numerous other invest- 
ments. 


| Py ergy roundabout provision re- 


lieves any company registered 
under the investanent Company Act 
prior to May 15, 1955. Equity Corpora- 
tion is in this shoes and is there- 
fore exempt; however, Morris Plan 
Corporation, a subsidiary of Equity, 


| does come under the bill because of its 


ownership of the Morris Plan banks. 
The parent organization does not have 
to divest itself of non-banking assets, 
as the provision was explained in testi- 
mony by Equity Corporation officials. 

Other amendments, adopted on the 
floor of the Senate over the protests of 
Senator Robertson, were specifically 
tailored to exempt the Trust Company 
of Georgia Associates (the Coca-Cola 
amendment) and the First National 
Bank Trustees of Louisville, Kentucky. 
Both of these were couched in sup- 
posedly general language, so if any 
bank holding company can arrange its 
affairs to fit within these amendments, 
the exemption is there for the asking. 

Senator Homer E. Capehart, Repub- 
lican of Indiana, was an original spon- 
sor of the highly restrictive Spence 
bill, and a critic of the Robertson bill 
with all its built-in exemptions. He 
became an opponent when the Senate 
began writing into the bill the addi- 





| tional exemptions demanded by indi- 
| vidual Senators on the floor. 
“In the face of these numerous ex- 
_ emptions, exclusions and special pro- 
' visions, how can it be argued that 
| there is a serious public interest ques- 
_ tion involved in the mixed ownership 
_of both banking and _ non-banking 
assets?” he demanded. “Taken to- 
gether, these exemptions relieve all but 
a very few bank holding companies of 
the prohibitions on combined owner- 
ship of both banking and non-banking 
assets. 


. 
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“Tf there were a realistic need for 
this punitive divestiture requirement, 
there could be no justification for these 
numerous exclusions and exemptions. 
If there is not, we should treat all bank 
holdings alike by permitting them to 
retain their lawfully acquired and 


presently owned non-banking hold- 
ings.” 
Senator Capehart introduced an 


amendment to carry out this philos- | 


ophy, letting the holding companies 
retain non-banking assets already 
owned, but forbidding them to acquire 
any more. But the Senate disagreed 
with its former Banking Committee 
chairman by a vote of 69 to 12, after 
one Senate commentator labled the 
Capehart proposal “a grandfather law 
if ever I saw one.” 

However, though his amendment 
was swept into defeat, Senator Cape- 
hart’s complaint against the bill was 
picked up by alert ears. For the Pres- 
ident’s message of unwilling approval 
used the words—“the exemptions and 
other special provisions” requiring the 
further attention of Congress. 

One can safely suggest that Con- 
gress will give bank holding legislation 
no further attention this year. A 
longer range appraisal would be that 
the leaders in Congress, agreeing with 
the authors that the Spence-Robertson 
Act leaves a good bit to be desired, will 
probably wish to see how it works in 
its present form before undertaking to 
amend it. This appraisal is buttressed 
by the fact that the bill itself calls for 
recommendations from the Reserve 
Board in two years, forming the basis 
for further action. 


EANWHILE, there is other work 

to be done, not in Washington 
but in the State capitals across the 
nation. 

Much of the testimony was devoted 
to the preservation of States’ rights, 
which as a principle appealed to all 
concerned. But there were wide dif- 
ferences of opinion as to what rights 
were threatened and how they were to 
be safeguarded. The culmination of 
this phase of the controversy was the 
adoption of the Douglas Amendment. 
There is also the following language in 
Section 7: 

“The enactment by the Congress of 
the Bank Holding Act of 1956 shall not 
be construed as preventing any State 
from exercising such powers and juris- 
diction which it now has or may here- 
after have with respect to banks, bank 
holding companies, and subsidiaries 
thereof.” 

Which is to say, in effect, ““We’ve 
lone all that is feasible here in Wash- 
ngton for the present. Better look at 
‘our State laws in relation to the 
Spence-Robertson Act (Public Law 
“11). Maybe they need some over- 
hauling!” 
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didn’t look the part... 


but it cost us $71,000 to find him out! 


(Based on Company File #114697) 


Odd thing about embezzlers. 
They’re hard to recognize. 

We know. Had one in our midst. 
And never suspected him at all! 

He was in charge of customer 
payments. Also handled our 
accounts receivable records. He took 
in the money, issued receipts, cred- 
ited the customers’ accounts in full. 
Then he entered smaller amounts 
in the cash book. The difference 
went into his pocket. 

Annual audits? Of course we had 
them. But he beat them year after 
year by an absurdly simple method... 


He’d prepare a listing of accounts 
receivable. And an adding machine 
tape of totals. Nothing wrong with 
the listing. It was complete. Correct 
to the penny. 

His gimmick was in the grand 
total on the tape. He fixed that to 
balance with the amount indicated 
as outstanding by the cash receipts 
record. Who’d question the total 
on an adding machine tape? 

Someone finally did. That’s how 
we discovered the dodge he’d 
worked for five years. In that time, 
he’d stolen $71,000 from us! 


Suppose a company whose notes you hold were victimized 


by a scheme like this. 


Would they be able to recover their loss—or survive it? Would you 


ever get your money? 


These are important questions to consider when granting 
commercial loans. When you examine the insurance protection 
carried by loan applicants, always check to make sure that 
the employee dishonesty hazard is covered. If it is not, suggest 
that they inquire about the many advantages of a Hartford 


Blanket Fidelity Bond. 


Their Hartford Accident and Indemnity Company Agent 
or their insurance broker will be glad to give them 


full details. 


Year in and year out you'll do well with the 


Hartford 


Hartford Fire Insurance Company 





Hartford Accident and Indemnity Company 

Hartford Live Stock Insurance Company 

Citizens Insurance Company of New Jersey ... Hariford 15. Connecticut 
New York Underwriters Insurance Company ... New York 38, New York 
Northwestern Fire & Marine Insurance Company 


Twin City Fire Insurance Company... 


Minneapolis 2, Minnesota 
















ouR HOME TOWN AGENT! 


ror quatity PROPERTY INSURANEE, SEE Y 





businessmen at work 





These men are tending to business. Very much so! 

They are taking a quick ‘refresher course’’ on property protection— 
learning how insurance has changed, and how to get the most benefit 
from modern business insurance. 

You or your businessmen’s group can arrange for such an up-to-date 
presentation through the agent or broker of The Home Insurance Company. 
He knows all the policies and how to make them serve your needs best. 
Naturally, he sells quality insurance. Every good businessman knows 

you get what you pay for—and you get most value when you buy the best. 
That's especially true of insurance, whether it’s on your business, your 
home, your car or anything else you own. 


Why not talk to your Home Insurance man soon? You'll find it’s time well spent. 


THE 


ORGANIZED 1853 


Home Office: 59 Maiden Lane, New York 8, N. Y. 
FIRE « AUTOMOBILE -« MARINE 


The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 


A stock company represented by over 40,000 independent local agents and brokers” 
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MOBILE HOME 
FINANCING 


CONTINUED FROM PAGE 43 


fied that he would like to deal with our 
bank. To facilitate these loans, we 
have a special chattel mortgage form 
which we use for mobile home financ- 
ing, as well as a rate book that can be 
used by dealers to figure out monthly 
payments for the customer. The rate 
book has helped turn a lot of business 
our way. 

We are also active in the wholesale 
financing of our dealer inventories, 
and generally carry an average of 
about $100,000 of this paper. We floor 
plan a dealer’s inventory up to an 
amount equal to 90 per cent of his 
actual inventory cost. He is charged 
6 per cent per annum for this service, 
and pays us back in monthly instal- 
ments. 


OST of our mobile home paper, 
however, is at the retail level. 
Combined retail and wholesale hold- 
ings have accounted for from 10 per 
cent to 30 per cent of our total loan 
portfolio in the postwar era, compared 
to about 1 per cent in our early years 
of trailer financing. 

Our rates are based on 6 per cent 
and 8 per cent discount charges. The 
lower figure is the going rate on new 
trailers, while used trailers are fi- 
nanced at the higher figure. In the 
immediate future, it is quite possible 
that many banks in our area will 
utilize the lower rate for financing 
both new and used mobile homes. 

On a typical new trailer purchase 
we demand at least a 25 per cent down 
payment and try to impress upon the 
buyer the savings in interest he will 
make by paying off the loan as quickly 
as he can. In most cases, we have found 
that the purchaser is quite willing to 


| do this in about three years. However, 


the recent shift to wider and longer 
trailers has raised the average price 
of a new trailer up to the $4,500 mark, 
compared to about $3,400 in 1950. 
Prices range from $2,800 to $7,000, 
and some super-luxurious models re- 
tail beyond the $10,000 level. Because 
of these extremes, we are willing to 
extend our title-retaining contracts to 
the limit of 60 months. 

Used trailer buyers, meantime, are 
expected to make a down payment of 
at least 33-1/3 per cent of the purchase 
price and are allowed up to 36 months 
to liquidate the balance. The shorter 
maximum recognizes the fact that 
trailers, like automobiles, show their 
largest depreciation in the first few 
years they are on the market. 





Interest charges on both new and 
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used trailers 
interest insurance, a form of skip in- 
surance that I mentioned earlier. This 
coverage also provides collision protec- 
tion when the latter is not included in 
the purchaser’s policy. We do not re- 
quire the buyer to obtain collision in- 
surance on the trailer for the length of 
the contract. Instead, we allow him— 
in fact, advise in the contract—that 
he get trip insurance to cover the 
trailer only when he is traveling on the 
highway. This way, the buyer saves 
money and the bank is still protected 
from loss. We do, however, require the 
purchaser to cover the trailer with fire, 
theft and windstorm protection. 

Our conditional sales contract with 
the purchaser also stipulates that he 
must inform us any time he moves the 
trailer from the county, and must at 
all times keep up his mobile home so 
as not to allow undue depreciation. 

Any time a purchaser fails to make 
a payment within 10 days of the due 
date, we are permitted to exact a de- 
fault charge of 5 per cent of the 
amount in arrears or $5, whichever is 
lower. If we have to seek legal help for 
collection, the buyer is also required to 
pay these legal charges. 

The mobility of the trailer and the 
shortage of trailer park facilities in 
Michigan often prompt transient work- 
ers to seek employment in other states, 
factors that we impress upon our deal- 
ers. For this reason, we ask our dealers 
to make a careful study of a potential 
buyer’s prospects of employment, park- 
ing space, and the like, to insure that 
that sale will be to the advantage of 
the dealer, the bank and the buyer. 


INCE more than 25 per cent of mo- 
s7 bile home production is centered in 
Michigan, it stands to reason that 
more and more people in Michigan will 
be attracted to trailer living. In our 
state, approximately 2,000 more trail- 
ers and 30 new trailer parks are being 
added for home and community pur- 
poses each year, reflecting a nation- 
wide trend that has witnessed produc- 
tion of some 600,000 mobile homes 
since 1945. 

Last year, for example, sales of mo- 
bile homes reached an all-time high of 
$435 million as the industry turned 
out 101,900 units. This represented a 
34 per cent increase over 1954’s volume 
of 76,899 trailers worth $324 million, 
according to the Mobile Home Manu- 
facturers Association, which pointed 
out that in 1930 only 1,300 trailers 
were built. 

This spurt finds nearly 2,000,000 
\mericans living in some 750,000 mo- 
ile homes. Mobile homes also serve 
the needs of religious, civic, govern- 
mental and educational groups. Many 
religious sects, for example, maintain 
mobile chapels to bring religion to 
communities where there are few or no 
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MODEL 250 
BRANDT AUTOMATIC CASHIER 


Delivery chute type. Coins de- 
livered direct to customer upon 
depression of a single key. 


ae 





MODEL 150 
BRANDT AUTOMATIC CASHIER 


Trap door type. Coins delivered 
to customer by operator follow- 
ing depression of a single key. 





MODEL SL — BRANDT 
COIN SORTER AND COUNTER 


Motor driven Sorts and counts 
mixed coins, pennies to half dol- 
lors, inclusive. Features new 


**quick take-apart’’ construction 
permitting quick, easy access to 
mony of the working parts. 





% 
MODEL CHM — BRANDT 
COIN COUNTER AND PACKAGER 


Motor driven. Handles all coins 
from pennies to silver dollars, 
inclusive Mechanical improve- 
ments make for speedier pack- 
aging of coins with less effort. 
Hond operated machine is also 
ovoiloble. 


your 


coin handling 
operations 





BRANDT MACHINES 


PAY, SORT, COUNT and PACKAGE coins 
mechanically with reliable BRANDT ma- 
chines so that ABSOLUTE ACCURACY may 
be assured and in order that this work 
may be done with GREAT SPEED. 


ABSOLUTE ACCURACY and GREAT SPEED 
in performing such tasks mean reduced 
costs to you. Customers will appreciate the 


improved service you can give them with 
BRANDT machines. 


BRANDTS are durably constructed and have 
established an enviable record because 
of the long period of outstanding service 
they render. 


BRANDT 


AUTOMATIC CASHIER CO. 
WATERTOWN © WISCONSIN 


Established 1890 


“Brandt” and *'Cashier’’ registered United States Patent Office and Canadian Trade Marks Office 
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The New Rand M¢Nally 


International 
Bankers Directory for 


ISS 





Set in easy to read type 

Designed especially for faster reference work 
Telephone numbers included 

Complete foreign as well as American listings 


Accurately tabulated and designed for 
easy comparison of statements 








churches. Mobile classrooms serve a 
similar purpose. Mobile X-ray units, 
communication centers, libraries, den- 
tal offices, shops and other service: 
also rely on mobile housing. 

The trend could be even more pro- 


| nounced in the near future as more 








businessmen take advantage of recent 
congressional action to permit the Fed- 
eral Housing Administration to accept 
applications for federal-backed mort- 
gages from persons desiring to develo; 
house trailer parks. 

Under the program, trailer park 
mortgages will carry interest rates up 


| to 4% per cent and mature within 10 
| years. The loans are based on a $1,000 


outlay for each trailer space, and are 


| based on 60 per cent of the estimated 


value of the property after improve- 
ments. The limit that can be borrowed 
is $300,000 for each trailer park de- 
velopment. 

Thus, an interested party could 
easily obtain $50,000 and set up a 
50-space park. With these spaces rent- 
ing at the average national rate of $25 
per month, he would receive monthly 
income totaling $1,250. Considering 
that $500 a month would go to prin- 
cipal and interest on the borrowed 
capital, another $250 for taxes, insur- 
ance, and other costs, he would still 
have $500 for his pay and profit. It 
could even be higher for his tenants 
would keep up their own spaces and 
pay for the water and electricity they 
use. If he desired, the proprietor could 
also run a general store, provide laun- 
dry and cleaning facilities, and the 
like to increase his income. 

As for the mobile home owner, once 
this equipment is paid for his biggest 
expense then is for ground rent on his 
trailer space, which runs from as little 
as $9 a month to over $100 a month. 
Electricity approximates $4 a month, 
gas for cooking $2 a month, and winter 
heating, when needed, about $8 per 
month. Insurance on the average trail- 
er runs about $45 per year. Some 


| States also tax trailers as personal 


property, but even in these states the 
cost of upkeep is low. 


HESE modest expense figures do 

not mean that trailer residents as 
a group are in the low income bracket. 
A recent study showed that the aver- 
age annual income per mobile home 
family exceeds the national income by 
more than $1,000. Thus, the owners are 
more than able to meet monthly pay- 
ments on their traveling homes, which, 
incidentally, are moved on the aver- 
age of only once a year. Some owners, 
particularly retired persons and co!- 
lege students, never move their homes, 


| while construction workers may move 


two or three times a year. 

The low average moving rate may be 
partly due to the fact that many areas 
either limit or ban trailer parks, con- 
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sidering them detrimental to the com- 
munity. In addition, most state laws 
restrict mobile homes to a maximum 
width of eight feet and a height of 
14 feet, whereas manufacturers are 
plugging for a new standard 10-foot 
width. The producers feel that they 
can provide more livable space by mak- 
ing the mobile homes wider rather 
than longer and more dachshund-like 
in appearance. These restrictions are 
also curtailing a marked upturn in 
two-story trailers. 

Although the bigger units can be 
hauled by car to the trailer park site, 
many purchasers are already taking 
advantage of special hauling rates of- 
fered by moving companies who have 
special trucks built for the purpose of 
transporting mobile homes. 

The MHMA points out that only 
5,567 of the nearly 12,000 trailer parks 
across the nation actually meet its 
standards of minimum requirements 
for health and safety. Many do not 
have adequate plumbing or sanitation, 
while still others are planned to make 
use of every foot of space for trailer 
occupancy rather than providing for 
adequate breathing space for resi- 
dents. 


EWER camps are comfortable and 

allow for these necessities. They 
also enable occupants to add extensions 
or rooms to their trailers, thereby 
overcoming the trailerite’s normal lack 
of closet and living space. Some mobile 
home owners have added porches, ex- 
tra rooms and closets to the point 
where the original trailer is hardly 
recognized. These additions are easily 
stored within the trailer when the 
family desires to move to new sur- 
roundings or employment. 

The mobile home owner is quite 
willing to endure some relatively minor 
shortcomings, I might add, to avoid 
being saddled with a 15 or 20 year 
mortgage on a house which has some 
of these same deficiencies. Many of our 
customers have indicated as much 
when asked why they were purchasing 
a trailer. 

It is quite interesting to see what 
progress has been made by the trailer 
industry in the past 25 years. In 1955, 
for example, MHMA estimated that 
the total volume of mobile home paper 
outstanding was at $650,000,000. It 
added that in previous years the 
amount and number of credit sources 
were less than adequate to accommo- 
date the rising number of consumer 
purchases, but that manufacturers and 
dealers alike now report that credit 
facilities in most sections of the coun- 
try are generally sufficient to meet 
current needs. 

Its conclusions were based on replies 
from 276 banks and financing institu- 
tions, who were handling $249,866,655 
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can a banker 


believe 
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automation? 


These, we think, are some of the facts that a forward- 


looking banker can “pin to” at this time, for his bank’s 
profit and protection: 


Automation will not come all at once, on any now 
predictable date. It is a step-by-step process. 


The importance of the document itself, and the meth- 
ods of encoding, are vital considerations. Paper —its 
processing before you receive it—will be a large part 
of the story. Ink may prove to be one of the most 
decisive factors. 


The business relationships you form or strengthen 
should be with companies whose loyalty and friend- 
ship you believe will be most valuable to your bank 
later. Character, experience, technological skil', con- 
fidence in people are among the factors that cout. 


o 8 O89 


The steps you take now should be steps that you will 
not have to retrace in a costly way later. 


If this raises 
questions which 
you would 

like to discuss 
with us, 

please write to: 





ROCHESTER NEW YORK 
SALES OFFICES IN Y(@ PRINCIPAL CITIES 
SUBSIDIARY OF 
BURROUGHS CORPORATION 
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STRAYER 


with or without NYLON ROLLERS 





These files can be made any size you specify—easy to stack in battery auto- 
matically—no extra parts. Enthusiastically recommended by bankers and used 


in thousands of banks everywhere. 


STRAYER COIN BAG CO., Inc.—NEW BRIGHTON, PA. 


Send for our catalogue 
COIN BAGS — BOXES — TRAYS — WRAPPERS — SORTERS — NOTE CASES 


STEEL STORAGE 
FILES 

















RESEARCH 
ARIZONA 










Our bird dogs can give you 
a bird’s eye view of Arizona. 
(Write Research Dept.) 
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” VALLEY 


ALL Sor 
ARIZONA (ibiebisdalale 


‘ . BANK 
39 
**Arizona’s Bank”’ 


offices 
Resources: $405,000,000 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


ONE BANK 
SERVES 
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Standard Bill Bands 


Best For Easy, Fast Counting 


Used by tellers and depositors for 
subdividing packages of currency. 
these Standard bill bands aid in 
easy. fast counting. Made in three 
standard paper colors, in five widths, 
bill bands are sold in three lengths 
to hold 25, 50 or 100 bills. Write 
today for free colorful catalog and 
price list. 


Since 1900 wherever 
money is wrapped. 


ER GOODS 


MANUFACTURING COMPANY 
WORCESTER 8, MASS. 
A Complete Line of Money Wrappers 





of mobile home paper or about 40 pei 
cent of all such paper. These financing 
organizations were handling 107,182 
contracts with an average balance of 
$2,333 per contract. 

Approximately 98 per cent of those 
reporting felt that they had good, ex- 
cellent or satisfactory results with 
mobile home financing, and most 0: 
them had been in this field more than 
five years. The majority, 96 per cent, 
also felt that trailer paper was equa! 
to or better than automobile paper, 
and 97 per cent added that they had 
suffered no losses on this financing. 

We have been particularly enthusi- 
astic about our trailer paper in recent 
years, and feel we are in good compan) 
in this market. Therefore, we will 
continue to service as many mobile 
home buyers as we can, providing, of 
course, that they meet our strict credit 


| demands. 
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EMPLOYER 
BENEFIT PLANS 


CONTINUED FROM PAGE 41 


Within the scope of that Association’s 
study, a group of interested New York 
City banks met in the summer of 1955 
to discuss ways in which such trusts 
could be made feasible. At that meet- 
ing, Manufacturers Trust Company 
reported on its project and on the 
progress to date. The banks at the 
meeting considered this development 
so significant that further discussions 
were placed in abeyance pending re- 
ceipt of an official ruling on our appli- 
cation for qualification and tax ex- 
emption under sections 401 (a) and 
501 (a). 


HEN that application, with some 
minor modifications to meet offi- 
cial requirements, was approved in 
November, the advantages to partic- 


| ipating employers as well as to the 


fiduciary institution became apparent 
to all. We supplied full information to 
everyone, including banks, who re- 
quested it. In consequence we know at 
this writing of eight banks that now 
have their own newly authorized tax- 
exempt commingled retirement trust 
plan in operation. We also know of 
five banks in various stages of getting 
ready to offer the service. 

As of today, any bank desiring to 
set up such a trust must go to Wash- 
ington for Internal Revenue Service 
approval of its plan. However, indica- 
tions are that before long a general 
ruling on the subject will be issued 
from Washington, which could mean 
that thereafter a bank can go for ap- 





proval of its plan to the local district 
office of the Revenue Service. 
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An employer with only a few em- 
E ployees soon encounters difficulties " 
< when he undertakes to set up an indi- S ] -§, d 
ik vidual tax-exempt pension or profit iP it econ 

sharing fund for his employees. With, 


Be R 
ie say, $10,000 or $15,000 coming into ‘ 
c the fund in the first year, require- Ol all il 
h ments of safety and liquidity practi- x 











di cally compel that all or most of that 
in money be invested in low-yield securi- 
t, ties such as Government bonds. Fur- 
al thermore, even the moderate minimum 
Y, fees of a corporate fiduciary would use 
id up most of the resultant earnings. 
1- N the other hand, pooling the 
nt money of many such small trust 
1) funds and investing it as a single fund 
ill goes a long way toward solving these 
le problems. It places the employer with 
of only a small payroll on practically the 
lit same footing as a large corporation. 
The group trust idea as offered by 
ourselves and several other institu- positive — 
tions has several important features: 
1. It permits participation on the 
part of both pension plans and profit accurate ... 
sharing plans. 
2. ate plans can vary, as easy 
long as they have been approved by e 
the Internal Revenue Service. WwW li t h Tt h e new 


3. Plans already in existence are as 
n’s 


o 
acceptable as newly established plans. i |. i Tt 
rk 4. Any entity that can qualify its a e ec r ° Cc 
































55 plan with the Internal Revenue Service 
sts is acceptable, regardless of whether it 
et- is incorporated or unincorporated, for 
ny profit or not for profit. @ u a“ 
the In getting our plan into operation, Ap) 
the it was necessary that we set some 
oe maenenes Of sme fer eugneyers wie An efficient, modern electrical business machine 
ans . ee ee . a electr 5 . . 
sey sage — — forint pore that provides instant, effortless coin changing at ’ preimse—ed cages 
pli- caida wim: deities tak wiih ten the touch of a single key. Remote control permits _— plug in—no specia 
5 ’ ‘ ; operation with keyboard removed from delivery wiring. 
me Group Trust Program attains suitable unit, according to the most practical arrangement 
and size and experience to justify modifica- for personnel and customers. The ‘400” speeds © Full remote control. 
tion, we shall operate on the assump- service . . . assures protection against error, loss 
tion that the program is most advan- and rush-hour sia Bea Fully poccealiner 2 eee one 
yme tageous for employers with less than ® Distinctive, low, attrac- 
offi- 200 employees. Such an assumption tive styling. 
in may eventually prove to be ultra-con- Write for details on our ; 
tic- servative, but we prefer to keep the © Automatic shut-off and 
the program on that side. The potential | R | P| coin-tray lock. 
‘ent disadvantages of having a large frac- ease- enta an e SENSIBLY PRICED! 
1 to tion of a commingled investment fund ; 
re- from one or two sources should be as 
vy at apparent as those of the traditional DEPENDABLE ACCURACY 
10W one-horse and one-rabbit stew. TU for Every Coin Changing Need 
tax- 
rust E expected, and experience indi- 
- of cates we shall obtain, a majority e . 99 
‘ing of the participating trusts in the form 
of deferred profit sharing retirement ; ; : 
x to plans because these seem to fit best the - economically priced, manually operated unit. 
ie seni alt means dmnalh Gene willis eaiieie implified keyboard, quiet operation, practical flexi- 
a 0 y sm : bility for varied uses. 
vice fluctuating earnings. Next in impor- 
lica- tance come pension plans, for which we ; ‘ : 
eral are able to arrange actuarial service | Write, wire or phone for a representative 
sued at somewhat reduced expense. Third | 
ean come other employee benefit plans. 1920 COINOMETER CORP. 1956 
| ap Far more than half of the employers 1223 S. WABASH AVE., CHICAGO 5, ILLINOIS 
trict in the United States have small work- | 
ing forces and these make ideal pros- 
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SANTIAGO 
et CUBA 


This Bank’s 20 offices, located in the 


eleven principal cities of Cuba, permit us 
to carry out transactions for you —effect- 
ively and without delay—in any part of 
the country. 


For information, write or wire: 


The Trust Company of Cuba 


Head Office: / Obispo 257 Havana, Cuba 
Resources exceed $150,000,000 


1:438 
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BRONZE or ALUMINUM 


BANCO CARACAS 





Compania Anonima 


Capital: 
Bs. 20.000.000.00 


— 


Reserves: 


Bs. 9.825.317.03 


Organized 1890 


Your bank's name in tasteful and enduring bronze 
or aluminum is a prestige-building ambassador. Names 
of your personnel on desk plates of impressive metal 


add dignity, too. 

INDIVIDUAL LETTERS 
IN ALL SIZES, METAL OR PLASTIC, 
provide ideal permanent signs for 
both inside and outside your build- 
ing. For finest metal signs, desk 
plates in. metal and plastic, and 
display cases at most economical 
prices, write for our newest com- 
plete catalog today! 


DESK t 
NAMEPLATES 


IN VENEZUELA. a” 1 10" eno tine of capy, $7.08 


21,” x 10” two lines of copy, $9.00 
on bronze easel — other styles available 
"Bronze Tablet Headquarters” 


UNITED STATES BRONZE SIGN CO., INC. 


570 Broadway, Dept. BC, New York 12, N.Y. 


Caracas - Venezuela 


GENERAL BANKING 





COLLECTION SERVICE 


PLEASE LET US HANDLE YOUR 
BANKING 






SIXTY-SIX YEARS OF 
UNINTERRUPTED ACTIVITY 
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pects for our Group Trust Program. 
Treasury Department figures show 
that more and more of the smaller-size 
firms are installing some form of re- 
tirement plan. The Group Trust Pro- 
gram makes it possible to set up re- 
tirement plans for the large number 
of these employers who previously 
could not find a feasible way to do it 

Our experience thus far has pointed 
in this direction. For instance, when 
the newspapers mentioned that ou: 
program received official approval last 
November, we got numerous telephone 
inquiries from small employers among 
the customers of our branch banks. 

Again, several members of a family 
own six small manufacturing com- 
panies in eastern and southeastern 
states, with a modest number of regu- 
lar employees and a much larger pay- 
roll of temporary and seasonal work- 
ers. First, one of their companies came 
in with a plan covering its full-time 
force. Discovering the practicality of 
the arrangement, the other five com- 
panies now are in various stages of 
completing their individual plans. 

Another company already has a 
union-negotiated and jointly trusteed 
retirement plan for its several hun- 
dred unionized factory employees. But 
it had found no feasible way to pro- 
vide comparable benefits for its office 
and other unorganized employees until! 
our Group Trust Program was an- 
nounced. Now its retirement plan is 
receiving the final touches for partici- 
pation in the program. 


ONSIDERABLY different is a co- 

operative food industry group 
with a widespread membership of in- 
dividual companies that typically have 
100 to 200 employees each. The or- 
ganization’s own small group of em- 
ployees lacked any retirement plan and 
few of the cooperative’s member com- 
panies had a plan to cover their em- 
ployees. Now the coop’s employees are 
covered by a retirement plan which 
participates in our Group Trust Pro- 
gram and provision has also been 
worked out so that member companies 
too can enter into the program with 
plans for their own employees. 

Industries represented in our pro- 
gram at present include advertising, 
publications, metals, insurance, ship- 
ping, food, textiles, retailing, enter- 
tainment, securities and non-profit 
research groups. 

Participating members of the Group 
Trust Program fall into four classes, 
by size of contemplated annual contri- 
butions: under $10,000, 35% ; $10,000- 
$25,000, 29% ; $25,001-$50,000, 24%; 
$50,001-up, 11%. 

Classified by number of employees, 
they are: under 25, 35% ; 25-50, 12% ; 
51-100, 18%; 101-up, 35%. 

The procedures that we follow under 





the Group Trust Program as approved 
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by the Internal Revenue Service are 
relatively simple. The employer con- 
structs a plan, either deferred profit- 
sharing or pension, with legal, actuar- 
ial and other technical assistance be- 
yond that which our institution can 
provide. Once the plan has been com- 
pleted, the participating trust agree- 
ment with the bank is executed and a 
nominal deposit made to establish the 
corpus of the trust. The plan and trust 
agreement with such supporting docu- 
ments as necessary are then filed with 
the Internal Revenue Service for ap- 
proval under Section 401 (a) of the 
1954 Internal Revenue Code. 


S a matter of procedural ease, it 
should be noted that the Internal 
Revenue Service has ruled that the 
plans intended for inclusion in Manu- 
facturers Trust Company’s Group Re- 
tirement Program, no matter from 
what part of the country, can be filed 
for approval through the District Di- 
rector of Internal Revenue for Lower 
Manhattan, New York City. That office 
is familiar with the subject, and thus 
its experienced personnel can pass 
upon a proposed plan promptly. Sev- 
eral of the employers participating in 
our program are from other states— 
one as far as Michigan—and even they 
have found this advantageous. 

Once the approval of the plan has 
been received and we have been noti- 
fied, the trust fund becomes operative 
and may be commingled with funds of 
other approved plans. The governing 
instruments of the Group Trust Pro- 
gram are the master trust agreement 
and an individual trust agreement for 
each participating plan. The master 
trust agreement defines the duties and 
responsibilities of the group trustee. 
The individual fund participates in the 
Group Trust through the terms of the 
individual participating trust. 








The | 


participating trust is executed by both | 
the bank and the employer. It is for 


the most part a standard form of trust 
agreement but permits the participat- 
ing trustee to transfer any and all 
funds into the Group Trust for com- 
mingled investment purposes. 

Participation in the Group Trust 
Program is available not only to newly 
constructed plans but also to already 
established profit-sharing and retire- 
ment plans. Normally, the already es- 
tablished plan requires no more change 
than amendment granting permission 
to participate. However, the existing 
trust agreement under which the ex- 
isting profit-sharing or retirement 
fund was established must be replaced 
with the uniform participating trust 
agreement of the Group Trust Pro- 
vram. Once approval of the amend- 
ments has been received from the 
Treasury Department, the funds of 
he plan can be commingled with the 
‘unds from other plans. 
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THE FIRST NATIONAL BANK - 
TRUST COMPANY of OK 
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Miss Carmelita Patterson, Secretary-Clerk in the Central File Department at the First National Bank 
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LAHOMA CITY 
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and Trust Company of Oklahoma City, has, within her reach, information on each of the bank's 23,000 


checking account customers. 


The Rol-Dex equipment of this bank centralizes the Central 
File Information so that it is easily accessible, as needed, to 
one employee. The Central File, a section of the Bank's Credit 
Department keeps up to date information on the Bank's 23,000 
checking accounts. Because it is a centralized source of quick 
information, all departments of the bank contact the depart- 
ment constantly. ROL-DEX equipment speeds the passing on of 
information needed and speeds the preparation and recording 


of the data. 


Rol-Dex can solve your active record handling problems, too, 
—and save you money while doing so}, 


Send coupon for our bank record handling bulletins. 





for 


CONSUMER CREDIT 


CENTRAL FILE 


and many other 


active bank records 


| 
| 
| BOOKKEEPING 
| 
| 
| 


WATSON MANUFACTURING COMPANY, Inc. 


Rol-Dex Division, Dept. C-6 
Jamestown, N. Y. 


Please send me information about Rol-Dex record handling 


equipment. 

Rn ee ee 

Company .............. Title 

SIE prntincnisumasmanes Zone 
ae ene 







WATSON (established in 1887) also builds standard and custom built bank counter equip- 
ment, as well as a complete line of filing cabinets, courthouse and hospital equipment. 
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Written with the 


also affords some know!edge of the 
would be met. 


If you are interested in establishing a business in Australia, 
write for a free copy of this book to: 


BANK OF NEW SOUTH WALES | 


BRITISH & FOREIGN DEPARTMENT, SYDNEY, AUSTRALIA 


Australia 


point of view 


This 
contemplating 
business in Australia, whether it 
is a 


large manufacturing company. 


authority of Australia’s oldest and largest 
joint-stock bank, it offers those who wish to start a new enterprise in 
that young but growing country a short account of the framework of 
business organization throughout the Commonwealth of Australia. It 


from 
a business 


booklet will assist anyone 
establishing a 


small retail business or a 


problems and conditions which 
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|| 
with scuff-proof, noiseless, 
self-leveling fiber glass base 


leaks exclusive Follow-F lex hack f 
support that clings to a girl’s 


ee -MOvLNG back 


THE STURGIS POSTURE CHAIR COMPANY 
Sturgis, Michigan 
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Have You Heard About . . Have You Seen 


CONVOY “Chem-Board’’* | 


RIGID, PERMANENT, INEXPENSIVE 


record storage 
~ta FILES 


g 








> 


ee. ss eee or” oe 
Chem-Board Storage Files are perma- 
nent. They cost and weigh about 50% 
less than steel; cost less than some cor- 
rugated paper files. They’re shipped 
assembled, ready for use. 
NOW-—smooth, staple-free 
fronts make them suitable 
even for ‘‘front-office’” use. 
Available in letter, legal, 
check, deposit slip, tab card 
and many other sizes. 


*CHEM-BOARD IS RIGID- 
IZED CORRUGATED BOARD 
PROCESSED TO REMARK- 
ABLE STRENGTH. 


CONVOY, Inc. 


STATION B, BOX 216-J 
CANTON 6, OHIO 
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New participants for the Grou; 
Trust Program may enter at any tim: 
and the fiscal year of the employer’: 
plan and the participating trusts ma: 
fall on any date during the year. How 
ever, the Group Trust fiscal year is 
the calendar year. All transfers anc 
withdrawals of funds between the par- 
ticipating trust and the Group Trus 
are made as of the last business day 
of each calendar month. As of this day, 
assets are valued at market, and th: 
participating trusts are adjusted to 
give effect to income, expense, gains 
and losses. For actuarial or other pur- 
poses, a valuation at cost is also made 

The trustee makes annual reports t 
each individual employer as of the fis 
cal year-end of the plan. This repor: 
consists of a full accounting and 
statement of the employer’s participa- 
tion in the Group Trust Program. An- 
nual statements on the Group Trust 
are provided as of the calendar year- 
end. 
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CONSUMER 
LOAN RECORDS 


CONTINUED FROM PAGE 46 


She thereupon removes from the late 
notices set the last copy, “Advice to 
Collection Department,” circles the 
amount paid, and forwards this to the 
collection division for their informa- 
tion. 

For temporary extensions, the oper- 
ator extends the past due notices at 
the time of posting. These are held 
instead of being mailed. If payment is 
received as agreed, the notice is de- 
stroyed and late charges are waived. 
This procedure is extremely important 
because it eliminates the possibility of 
a sleeper. For more than two years our 
cycle posting procedure has given us 


an airtight delinquency control. 


HEN the machine operator finds 

a red index card in the pocket at 
the time of posting, the machine will of 
course show a delinquent amount and 
lock out—as occurred on our 
sample ledger at the March 1, 1956, 
posting. Under such circumstances, the 
operator puts into her machine and 
prepares a four-sheet multiple snap- 
out set, for the exclusive use of the 
collection division. 

Each cycle category of the ledger 
trays contains a ledger card for each 
dealer. These cards are in a color to 
distinguish them from customer ledger 
cards. The card shows all significant 
information of outstandings on the 
dealer’s consumer loans. Every month 
the operator can recap these outstand- 
ings by posting to a master card main- 
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tained for each dealer. Thus we can 
know every month, as a by-product of 
the actual posting, the outstandings of 
every dealer represented on our books. 

For convenience, the ledger trays 
may be broken down into any number 
of controls. As already described, we 
use 36 subsidiary controls and 5 
master controls, one for each of our 
five categories. The accounting depart- 
ment maintains a machine posted con- 
trol ledger card for each control. These 
are posted daily, showing debits, 
credits, and new balances. Daily list- 
ings of all debit and credit entries are 
posted to the individual control ledger 
cards. When all of these postings are 
completed, the control posting cards 
are cleared on the machine tally, 
proving the old balance pickup to the 
master control. The operator also 
proves the totals of the credits and 
debits to the recap totals as received 
with the work. 

Finally she posts the master control 
from the recap listings and proves the 
new balance of a master control to the 
machine total of individual controls. 
This provides a daily block proof of all 
control postings and insures that the 
master control total agrees with the 
general ledger. 

Audit control provides no problem 
whatever. Each month as a given cycle 
is posted, this operation automatically 
provides a trial balance as a _ by- 
product of posting the cycle. This 
gives us a trial balance of all accounts 
every 30 days, without any peak load 
such as is normally associated with 
running a trial balance. 


AS was stated earlier in this article, 
our cycle posting system handles 
an increasing volume of business with 
fewer people than before. With the 
conventional posting operation, we re- 
quired a total of ten people including 
an accounting division supervisor to 
handle 20,000 accounts. 

Cycle posting permits us to do this 
with seven people, a saving of three 
persons. Present personnel consists of : 

Three tellers, for window payments, 
adjustments, and other related ac- 
counting functions. 

Two unit employees to fine sort pay- 
ments, make listings, microfilm pay- 
ments, file items, and post the cycle. 

One control employee, the assistant 
supervisor, who maintains controls, 
coordinates work in the division, and 
assists with posting. 

One supervisor. 

Of the two unit employees, one acts 
as part-time secretary for the division 
supervisor, handling all correspond- 
ence, such as pay offs, returning un- 
signed checks, and so on. As already 

ndicated, the seven people really work 
is a team, pitching in wherever help 
s needed in the division. This is 
easible with cycle posting, whereas it 
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The Phoenix 


BUT IT TAKES A LOT of 

Dignity, Beauty, yes, and 

just the right amount of Glamour 
plus the magical spell of Charm 

to stop and captivate the on-rushing 
Public’s attention today. 


You will find that 
PECO-McClintock Chime Clocks 
are designed specifically to attract 
and win your Public’s good will. 
They are, above all things, dignified 
and beautifully designed. 

The Charm of the Chiming Bells, 
ringing out the searching message of 


the old Westminster notes every quarter 


hour, commands and captures 
the attention of the passerby, 


registering the unforgettable impression 


that here is a friendly institution 
with which to do business. 


Thousands of financial institutions 
covering every state in the Nation— 
over the years—have written of 
glowing compliments by their public 
in appreciation for the beautiful 
Chime Clock presented to their 
Community. 


You will have more than TWENTY 
beautifully illuminated designs and 
sizes, including Time and Temperature 
models, to select from: two-dial, 
three-dial, four-dial, pedestal and 
revolving models. Write today for 
complete information—no obligation. 
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“Lord, Through This Hour, 
Be Thou Our Guide 

So, By Thy Power, 
No Foot Shall Slide. 


The Spirit 





Protection 


Other PECO Products 


2924 Emerson Ave. So. 


Grade “A" Vault Alarms ® Nite-N-Day Depositories ¢ Vault Doors © 
Pneumatic Auto Banker © Drive-in Fixtures © Walk-up Wickets ¢ S 
Deposit B ord” Flood ontrol 











Equipment Co., Int 


Minneapolis 8, Minnesc 
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Portugal and Spain 


Complete International Banking Service 


94 Years... 63 Branches 


in South and Central America, 
England, France, 
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Mail-EEZ Style 
passbooks and envelopes 


FOR SAVE BY MAIL 


WILLIAM EXLINE INC. 


1270 Ontario Street ¢ Cleveland 13, Ohio 


| RETURNED UNPAID FoR 


REASON INDICATED, 
o INSUFFICIENT FUNDS 
© ENDORSEMENT 
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Get the Nw ABA 
RETURN ITEM SLIP 


ie from 
HER REASON 
seem C. W. LAWRENCE CO., INC. 
SARATOGA SPRINGS, N. Y. 


| Im $4.00 —2m $7.50 —5m $15.00 —10m $25.00 
POST PAID 


QO NOT AS ORawy 
S WRONG Banx 
Q SIGNATURE 


RETURNED BY 
OF Your 

BA 
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POSITION AVAILABLE 


State Bankers Association in north cen- 
tral state has opening for qualified man 
for assistant executive secretary. Ade- 
quate compensation and other benefits. 


and references to 
Burroughs Clearing House. 


Send qualifications 
Box 418-E, % 








V.S.1. skip’ INSURANCE 


@ a must for House Trailer financing. 
write for brochure. 


EARLE W. DAY aCo. 


406 BEACH DR.N.,ST. PETERSBURG, FLA. 

















BRANDT AUTOMATIC 


FOR SALE CASHIERS 
MODEL 150 $297.50 each. SAVE $137.00 each. 


Reconditioned and guaranteed like new. Other 
models from $165.00. 


RELIABLE EQUIPMENT CO. 
3630 N. Gale St. Indianapolis, Ind. 
Phone Liberty 7-0015 





















| Enduring Bronze 

/ Desk Plates @ Bulletin Boards 
Finest Quality — Lowest Prices 
Write for FREE Catalog 


Architectural Bronze Corp. 
2336 W. Belmont, Chicago 18 














Globaan (Pro 


INVESTMENTS 
LOUIS J. GLICKMAN, President 
565 Fifth Avenue, New York17,N.Y. Plaza 8-0100 








Why Pass Up Extra Commissions? 


Leading passbook manufacturer now has sev- 
eral territories open for aggressive men call- 
ing on banks to sell all types of passbooks 
and pocket check covers. Commission basis. 
) 


WILLIAM EXLINE, INC. 
Cleveland 13, Ohio 


1270 Ontario Street ¢@ 





| was seldom attainable under peak-load 


| 


| conditions that so frequently arose 


with conventional posting. Anothei 


| personnel advantage is that it is easie: 
' to train an operator in the cycle sys. 


| 2,300-account 





tem. 

For our 20,000 installment loans, we 
use two bookkeeping machines. Thes¢ 
machines are in actual operation for 
12 of the 20 working days each month 
This means we have ample machin« 
capacity to handle our’ expectablk 
growth for some time. 

When we undertook the shift fron 
conventional posting to cycle posting 
we tried it out experimentally on ow 
category of persona! 
loans. We completed the cycle three 
times with these accounts and were 
always in penny proof. 

With this experience, we proceeded 
to shift over our other categories 
smoothly one at a time, at approxi- 
mately one-month intervals. We went 
from personal loans to automobile 
loans and on to the large category of 
equipment loans. 


NCE we evolved a method, it took 

us very little more time or effort 
to make the shift than if we had con- 
tinued using the old system. First, we 
microfilmed all old ledger cards of a 
category about to be shifted. Then we 
headed up a set of new cards for the 
accounts to be transferred. Next we 
sorted the old ledger cards into the 
new trays to form the pocket. On cycle 
day the machine operator picked up 
the old balance from the old card, 
transferred it to the new card, and 
went on from there. The old card re- 
mains in the ledger tray until the loan 
is paid off. Then it is stapled to the 
new ledger card and filed. Actually, 
after more than two years of the new 
system, we have a very few of the old 
cards still in the ledger trays, repre- 
senting 30-month and 3-year loans 
made shortly before we shifted sys- 
tems. 

It hardly need be pointed out that 
before breaking up the old ledger, we 
audited all existing cards to determine 
all past due or prepaid amounts. Also, 
old ledger cards were arranged in cycle 
order. New control figures were estab- 
lished by running a trial balance and 
making adjustments on all old ledger 
cards. A final trial balance was run 
after the new controls had been estab- 
lished. 

For each category shifted to cycle 
posting, the department worked over- 
time a couple of evenings before the 
actual transfer. But the total overtime 
worked to acomplish the shift was only 
a small fraction of the 300 overtime 
hours that the department worked in 
its last 12 months under the old sys- 
tem. And we have wound up each of 
two full years of cycle posting with 
practically no overtime. 
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Gordon Smyth is an investment specialist with The 
Philadelphia National. Much of his work involves 
investments which our correspondents hold in their 
portfolios and have asked us to analyze. 


That’s a big job—and, to Gordon Smyth, a fas- 
cinating one. Has been ever since he graduated, 
Phi Beta Kappa, from the University of Pennsyl- 
vania and embarked on his analytical career. 


Today Gordon Smyth and his fellow PNB invest- 
ment specialists make up an unusual department, 
applying ‘“‘big city’”’ resources and facilities to the 
specialized investment problems of the country 
banker. No “formula men,” Gordon Smyth and 
his colleagues know that the only sound analysis 
is individual analysis, closely related to a corre- 








spondent bank’s location, area characteristics, pri- 
mary business, capital structure and many other 
factors. 


Their recommendations have paid important 
dividends to PNB correspondents, in terms of 
better balanced portfolios. They are another of 
the “plus values” of PNB correspondent service. 


THE PHILADELPHIA 
NATIONAL BANK 


Organized 1803 « PHILADELPHIA 1, PA. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


You are cordially invited to attend 


NEW ,BAPER ING HOUSE 


. 7 
the Formal Opening of our | | 
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Bank of the 


Dedicated to serve the growing 
financial needs of those Ou wes 
who are building the great Southwest. 


NATIONAL ASSOCIATION. HOUSTON 


RESOURCES OVER 300 MILLION COLLARS e MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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